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This full page on Westminster 
will appear in the August 15th 
Saturday Evening Post 
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When the aw WESTMINSTER cratic mark of the Gorham name. 
PATTERN was recently introduced it Your jeweler will gladly show you 
found instant favor, especially for Westminster and other distinguished 
wedding gifts. Graceful, charmingly Gorham-plated productions in flat 
designed, each piece bears that aristo- ware, tea and dinner services 
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cut to the shape or form desired. Cast 
. : : gold was plentiful and the craftsmen 
Work of the Early Mexican and South American Goldsmiths} jcomeq to use the same process from 


Now on Exhibition in the Museum of the 
University of Pennsylvania 


BY WILLIAM WARD 




















THE goldsmith was the earliest jeweler 
and nowhere more so than in Mexico 
and South America where the precious metal 
was so plentiful that its manufacture and 
use for ornamental and religious purposes 





NOSE OR EAR ORNAMENTS CAST IN SOLID GOLD 


Was widespread. Evidences of this are 
found in plenty in the wonderful collections 
of gold Workmanship in the Museum of the 
University of Pennsylvania, much of which 
were gathered by Dr. William C. Farabee, 
who is, however, paying the price of his 
explorations in South America in slow 
death from a malignant form of pernicious 
anemia, blood transfusions, of which he has 
had almost 40, alone keeping him alive. 
The. South American and the Mexican 
goldsmith of before the Conquest, was an 
artist and a creative one within the limits 


of his traditions imposed upon the craft and 
followed with an almost ironbound loyalty. 
He did little with gems, although green jade, 
crystal and jet were highly prized and carved 
into beautiful figures. But the diamond and 
the ruby were either not known or else not 
appreciated although the emerald was com- 
mcn in some districts and regarded highly. 
The Incas of Peru and the Aztecs of 
Mexico, however, confined their jewelry to 
gold and silver and the jade and crystal and 
jet ornaments which were less common than 
the yellow metal. 

It was a real golden age for the early 
American jewelers. Gold was plentiful and 
the rulers, the nobles and the priests kept 
the goldsmiths busy. In Peru under the 
Inca regime the craft descended from father 
to sons in an unbroken line. Once a gold- 
smith always a goldsmith was the invariable 
rule for the principle of State control was 
carried to the extreme. The State deter- 
mined a man’s occupation, where he would 
live, assigned his rations, the cut and texture 
of his clothes, built his house and educated 
his family. All property belonged to the 
State and even the Royal family was sub- 
ject to the provisions of the iron code. 

It was inevitable under this form of gov- 
ernment that craftsmanship would ‘be limited 
to certain traditional principles but the art 
of the Peruvian goldsmith was elastic 
enough to produce beautiful results and still 
conform to the traditional ideals. 

Specimens of work in the museum show 
this fact clearly. The goldsmiths not only 
worked the precious metal by beating but 
they cast it into various forms and used gold 
leaf and fine wire to advantage. Gold was 
obtained locally from the streams and quartz 
beds by tribes in the vicinity and exchanged 
with other tribes in barter for their neces- 
sities or luxuries. There was a recognized 
traffic in gold dust and regular markets for 
its sale. The quality of the gold in the 
museum collection varies, much of it being 
alloyed, sometimes with silver but usually 
with copper. From the composition of the 
ornaments it is evident that the workers 
added alloys to suit their taste and the 
requirements of the object. 

The technique is interesting to modern 
craftsmen. In the simplest forms a gold 
nugget was hammered into the shape of some 
desired object. Other lumps of pure gold 
were hammered or beaten into thin sheets, 
almost like modern gold leaf and then 


Mexico to Peru. This consisted in mix- 
ing powdered charcoal with clay which 
was then molded into the form desired on 
which the desired ornaments were outlined. 
Prepared wax then was applied to the de- 
tails of the designs, and the whole covered 
with another coating of powdered clay and. 
charcoal. A connection with the wax model 
was made by means of a rod of wax coated 
with clay, and the whole thing fired, the 
melted wax allowed to escape and molten 
gold poured into the resulting mold. 

By this method it was possible to cast 





SYMBOLIC FIGURE MADE OF HIGH GRADE GOLD 


objects which have the appearance of fine 
wire or filigree work. Many objects in the 
museum that show delicate and intricate 
work and appear at first glance to be 
soldered together were in reality cast by the 
early goldsmiths. 

The cast objects were carefully polished 
on the exposed side. Figures of men or 
women, monkeys, birds and other forms 
were so constructed as to present the frontal 
aspect, while fishes, reptiles and crustaceans, 
which were commonly used, presented the 
dorsal view. Small objects were often cast 
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STERN BROS.6CO 


Cutters and Importers of of 


DIAMONDS 


2 WEST 46th ST. 
Telephone « “Bryant 3925 


" _ - CHICAGO 
IAMOND CUTTING WORKS 31 North State Street 


68 Hunters Point Ave. AMSTERDAM: 16 Sarphastistraat 
Long Island City ANTWERP: 48 Rue Simore 
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solid but the majority of the larger ones 
were hollow. 
tae of Aztec art in gold, how- 
s reached by the hammer and the 
In the temples were huge plates of 
wold, carved for ritualistic uses, while 
gorgeous helmets and breastplates for men 
and women alike were hammered out and 
carved. There are no traces of the gold- 
smith’s tools but they must have been more 
less primitive, the copper hammer and the 
empered copper being the prin- 


ever, Wa 
oraver. 


graver of t 
cipal ones, 

Among the most important figures in the 
collection is a molded gold image of a 
woman, It is nine inches high and shows 
4 sitting figure with a peculiar headdress or 
helmet, the ears being represented by wire 
coils. The hands extend forward and bear 
representations of flowers while necklace, 
leg and arm bands are shown. 

Pieces in the collection that would intrigue 
any modern jeweler or goldsmith are the 
breastplates. There are three 22 inches 
across, decorated in repousse around the 
borders and across the body and having 
two lateral bosses, perfect cones, six inches 
in diameter and four inches high. What 
remains of the plain surface is relieved by 
15 smaller bosses. Some of the breast- 
plates are beautifully done in repousse work, 
one especially good, showing a fight between 
a jaguar and a huge anaconda, both animal 
and reptile conventionalized after the Inca 
form. 

The Peruvian dandy of those days wore 
his cane or staff and had it adorned with a 
solid gold head, often in the shape of a bird. 
One of these staffs, found at Antioquia, has 
an elaborate head in the form of a bird with 
a gigantic bill which could be used as a 
weapon should occasion arise. Gold cuffs 
were common, some closely resembling 
those made of paper and used by modern 


office workers as sleeve protectors. What 
looks like sleeve links are also in 
the collection, although their use — is 


problematical. 


Nose or ear ornaments were common, the 
nose rings being usually cast while others 
more elaborate and of fan shape were also 
cast but resemble filigree work of the most 
delicate type. Golden beads were high in 
favor and were made in scores of different 
forms. Bells were favored in these strings, 
and one specimen has two dozen or more 
of them of the size of cherries, which must 
have been considerable of a weight on the 
wearer’s neck. One necklace is of cylindri- 
cal beads, resembling slightly the first 
Babylonian ornaments of the same type. 

_ Another unique necklace is of gold plates 
in the form of the letter X. Two disks of 
beaten gold, decorated in repousse are 
among the best examples of the goldsmiths’ 
art. The decorative motif is the sun in con- 
ventional form with the rays showing. The 
Bat god, symbolic of death, appears in many 
of the ornaments taken from graves and is 
shown in many forms while the monkey 
appears often, sometimes in the form of a 
bell, the animal being shown grasping a 
serpent in both hands. There are several 
symbolic figures cast in pure gold, and seven 
inches high in the collection but there is no 
clue to what they represent. Probably they 
were worn as breast ornaments, either by 
women or a priest. Of crowns there are 
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several fine examples, one being a band, six 
inches high of beaten gold, almost pure 
metal, with designs in repousse and sur- 
mounted with the figure of a bird with out- 
spread wings on top. Another crown shows 
an intricate basket work effect while an- 
other is a simple circlet of gold with a bird 
figure in front. 

The Incas had their death masks but they 
were of beaten gold, one in the museum 
having the features in repousse with dia- 
mond shaped holes for the eyes and project- 
ing nose 

Another specimen that shows the adapta- 
bility of the ancient jewelers is a bronze 
knife or razor, having a serpent crawling 
along the blade while the end of the handle 





GOLD IMAGE, NINE INCHES HIGH 


is adorned with a golden stork beautifully 
carved. Then there is a most gorgeous 
girdle, perhaps made for an Inca queen or 
princess which is three feet long and seven 
inches wide, being made up of 138 solid 
gold bars, each four inches long and taper- 
ing from one-eighth to three-eighths inches 
in width. These are arranged in two bands 
on three cords strung between gold beads. 

In what is now known as Colombia was 
the race then called the Quimbaya, every 
member of which was a goldsmith, the ter- 
ritory being the Maiden Lane of South 
America. They produced no gold them- 
selves but procured it from other tribes in 
exchange for salt and manufactured gold. 
Their goldsmiths were in such demand from 
other South American nations that their 
ruler demanded two men in exchange for 
one of his smiths. 

When the Spaniards reached Quimbaya 
they were told the story of a Chibca ruler, 
who desiring to get possession of Quimbaya 
hit upon the plan of asking continually for 
many goldsmiths and in exchange sending 
two trusted warriors for each smith until 
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he had “planted”. enough soldiers to win the 
territory. 

Although only the chiefs, priests and war 
leaders were permitted to wear gold in 
Quimbaya there was so much of it in the 
country that one Spanish looter took away 
$80,000 in the plates from the palace doors 
alone, 








Regarding the Difficulties of Making 
a Living by Lies 





BY BRUCE BARTON 


Written expressly for “Accuracy,” organ of the 
Better Business Bureau of New York 


ONE Summer afternoon it occurred to me 

that I was about to be married and 
that I should need, along with a new necktie 
and a fresh shirt, a wedding ring. 

I called at one of the best jewelry stores 
in New York, but it was Saturday after- 
noon, and the door was locked. 

On my way to the train I was tempted by 
a store which advertised in large letters that 
it was “Selling Out.” I stepped in. 

A clerk produced a tray of their best wed- 
ding rings, 14k. gold, explaining that 14k. 
gold was the kind to buy, since an 18k. ring 
was too soft and would dent or bend. 

His suave assurance that I would save 
money, since all their prices had been re- 
duced, was very convincing. But, being 
Scotch and conservative, I determined to wait 
until Monday morning and see what the best 
store had to offer. 

Imagine my surprise on Monday when I 
was shown 18k. rings at a price several dol- 
lars cheaper than the poor store was charg- 
ing for 14k. rings. It was a lesson I have 
never forgotten. 

Now, here is the interesting thing: The 
store that was “selling out” that day is still 
“selling out,” still catching suckers one by 
one, while the stores that tell the truth and 
give the service grow richer every year from 
repeat business. 

Sometimes truth has hard sledding. It 
does not always get across, usually because 
it is not presented interestingly enough, or 
with sufficient punch over a long enough 
period. 

Noah is an example of a perfectly truthful 
advertising campaign that was a failure. He 
told everybody that there was going to be a 
flood, and nobody believed him. He tried to 
work too fast, with too little copy, in too 
few publications. You can’t sell such a 
radical new idea as a flood with one an- 
nouncement. 

But, given a fair chance, Truth usually 
wins, and it certainly does pay the dividends. 
Some time all business men will understand 
this, They will know what Mirabeau meant 
when he said: “If honesty did not exist it 
would be necessary to invent it as @ means 
of enriching one’s self.” 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S.Gov’t New York 
Date Official Assay Bars Oficial 
i aw ce 31% 71% 69% 
a errs 32% 72 69 
July 9 wcccce 32 71% 69 
July 10 ..... 32 71% 69 
a > eee 32 71% 69% 
July 13 ..... 327% 71% 69% 























































MLL 


z=: 


— 
TN 


HNN 





Inui 


MATHER 


TOAD 


LHAVONATOUTULASUTTAHAL 


ITNT 


1 





ENT 








FL LL a 


See Your 
Jobber— 


THE JEWELERS’ CIRCULAR 


HN eg 





REG. US PAT. OFR 


HE other day we had a requisition for a lot of 
advertising matter including window displays, 
folders, etc., from a small jeweler in the Northwest. 
He wrote a postscript in pencil at the foot of his re- 
quest which reads: 


“Pearls and all other jewelry is dead here.” 


That man may not have as good a command of 
grammar as some other people, but he’s a merchant. 
He knows that when conditions in his business are 
dull he must look to himself for a stimulating idea 
and he has chosen Regents to put some pep into his 
line. He knows he’ll have perfect goods at the right 
price, in the latest styles and that the House of 
Lorsch guarantee affords him a sense of security and 
the assurance of a square deal. He’s right! 


WHAT ABOUT YOU? 


ALBERT LORSCH & CO,1e 


Main Offices and Salesrooms: Lorsch Bldg. PACIFIC COAST: 


LEE & KIERSKI 


35-39 MaIpEN LANE, NEw York 704 Market. Street 


n Francisco, Cal. 


Uptown Salesrooms: 542 South Broadway 


OR SEE US Los Angeles, Cal 
4. F 5 
.4-26 West 36th St. CANADA: 
B : i ” P. W. ELLIS & CO., LTD. 
ranch Office: 131 Washington St 31-37 Wellington St.’ East 
Providence, R. I. Toronto, Ontario 
AA HULU 





FOUNDED 


1869 






























{COCOONS Nga GANNETT 


VORUURAUAALAUADONL DENRA NNAU RAEN ELE 


AUR La 


Wun 


LTT 


NT 


AD AUT 


u 


NOTA TERNT TTT 








eo oo © we «8 mo = 2m & 22 @ 88 Se oklCUe! Ce 











July 15, 1925 


THE JEWELERS’ .CIRCULAR 











— —~ 


The Production of Precious and Semi-Precious Stones in 
Russia 








By W. Jacob 

















He productive activity of the Russian 
Colored Stone Trust proceeds in two 
directions—the production of the raw mate- 
rial and the preparation of the stones. Of 
the productive concerns included in the 
Trust, the emerald mines and the corundum 
concerns in the Ural are being worked; and 
engaged in the preparation of the stones are 
the Peterhoff and Sverdloff polishing fac- 
tories, and the Kolyvansky grinding factory 
in the Altai Government. It was only last 
year that this grouping was definitely adopt~- 
ed, although it had been developing that way 
since mid 1922. Naturally, therefore, the 
productive activity of the Trust is still only 
in its initial stages. Thus at the emerald 
works the Trust does not conduct operations 
on an industrial basis, but the raw material 
is produced by Staratelli, a special class of 
workers that enjoy certain privileges and are 
subject te certain reciprocal responsibilities. 
The number of these now at work reaches 
150, and development work at the mines is 
still being carried on. 

The corundum group of concerns is en- 
gaged in the production of corundum, china 
clay and feld spath. But here, also, the 
work being done is rather preparatory. The 
work at the stone grinding and polishing 
works, however, goes on more regularly, 
where artistic productions and articles show- 
ing individual taste are produced in branches 
enjoying a large consumption, such as studs, 
shirt buttons, penholders, mouthpieces, arti- 
cles embodying plastic art, various decora- 
tions, jewelry countinghouse odds and ends, 
writing materials, etc. 

An idea of the productive activity of the 
Trust can be had by a look at the following 
tabular statement, representing the opera- 
tions of the current working first half year: 





Hands Engaged Value of 

at End Products in 

of First Tchervonetz 

Half Yerr Roubles 
Peterhoff Grinding Factory 116 66,520 
Sverdloff " ne 76 26,559 
Kolyvansk Polishing “ 33 7,394 

Emerald Mines ......... 314-150 stara- 

: telli 27,022 
Corundum Group......... 132 39,559 
3884-150 167,054 


Of much greater importance should be the 
trade done by the Trust, but the extent of 
this down to the present has been compara- 
tively insignificant; thus for the first year 
goods were realized to the value of 390,000 
roubles, of which 208,000 roubles represents 
goods disposed of to various contractors, and 
about 182,000 roubles value through the 
shops belonging to the Trust. Among the 
contractors are to be reckoned 78 per cent. 
Government concerns and 22 per cent. pri- 
vate businesses, The fact that the sales con- 
siderably exceed the production indicates 
that the Trust is now existing largely on 
past accumulations of goods, which naturally 
deprive Jt to some extent of the required 
a to extend and develop its opera- 
ions, 


According to program, the Trust should 


arrange for the sale of its colored stones 
abroad; but in that direction the develop- 
ment hoped for has not taken place. It is 
to be admitted also that the inland market 
has not been sufficiently attended to by the 
Trust, particularly as to goods in general 
use. 

The foregoing statement does not speak 
well for the proximate development of the 
colored stone industry of Russia, which rests 
on solid ground as far as easily accessible 
reserves of stones can justify enterprise. 
The determination to stimulate the industry 
into becoming an asset to the Soviet Repub- 
lic is obviously meeting with obstacles, 
which are not too clearly defined, but con- 
sisting quite possibly of defective skill in 
the working, since the foreign factor became 
formally eliminated in favor of the “na- 
tional” idea, 

There is further the question of the dis- 
posal of the products in foreign countries, 
which has not developed as was hoped for. 
But extensions can hardly prosper where 
the centers are semi-paralyzed. But apart 
from the foreign question, there is a feeling, 
too, that a purely Ural business should not 
be run from a Moscow center. In any case, 
there is little interest and less profit in try- 
ing to illuminate such an obscure problem. 
The Russian precious stone and colored 
stone industry is awaiting its strong man, 
who, when found, may have to await his op- 
portunity. 








Changes in the German Jewelry 
Buying Public Following the 
World War 


AFTER more than one year’s stabilized 
money value and a certain calmness 
prevailing in the interior of Germany, it 
seems interesting to endeavor determining in 
what quantities and under what conditions 
jewelry and works of art are acquired to- 
day. The outsider is of the opinion that the 
jewelry trade, after having reached its 
height during the inflation period, was dealt 
a tremendous blow, which naturally should 
affect in no small measure the art and lux- 
ury-article field. It is a fact that for the 
past few years the constantly changing and 
for a time quickly increasing number of 
“newly-rich,” brought up everything they 
could lay hands on and which had the ap- 
pearance of “gold value.” However, these 
not very congenial buyers consisted even then 
mostly of people who were simply trying to 
provide for rainy days. They had heard so 
many reports on Russians who had escaped 
from their country and whose only means of 
livelihood lay in the selling of jewelry they 
had smuggled out of the land. It was the 
result of such reflections and happenings 
that induced a type of people to invest their 
money in jewelry, who, before then, had 
looked upon jewelry as mere playthings or 
articles of luxury. 
We may look upon the newly-rich class of 
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people as non-existing today. They them-. 
selves play no role whatsoever, either as 
buyers or sellers now, insofar as they had not 
built on sound foundations, and their for- 
tunes have disappeared as quickly as they 
had been acquired. The selling of jewelry, 
which for several years, up until the end 
of 1923, had been conducted on a most ex- 
tensive scale, has at this date been reduced 
to the minimum. This does not, of course, 
exclude the fact that now and then valuable 
articles were offered for sale; but, as a gen- 
eral rule, there is very little selling being 
done. The best illustration for the truth- 
fulness of this report lies in the disappear- 
ance of the “Gold Buying Shop,” where peo- 
ple had often taken their last piece of jewel- 
ry, and who had but a few years back flour- 
ished in such numbers. It would, however, 
be a mistake to undervalue the psychological 
effect of the inflation period. The opinion 
that jewelry represented merely an article of 
luxury has been considerably altered. It is 
a fact that today no extensive purchase is 
made uninfluenced by the thought that there- 
by a possible fallback has been gained. 

The same holds true in the case of art ob- 
jects. It is a most pleasing sign in favor 
of the slowly awakening home culture that 
purchases are again made with the under- 
lying thought of quality and not that of 
pomp and show. Taking into consideration 
the sunken value of money, and in spite of 
the extensive exporting carried on for the 
past few years, which, incidentally, has tre- 
mendously hurt Germany’s art possessions, 
there still exists a goodly quantity of mu- 
seum pieces, such as furniture, portraits, 
porcelains and tapestries, whose price has 
remained stabile, or even, perhaps, in some 
cases been reduced. 

From the foregoing can already be gath- 
ered that a change has taken place in the 
buying public—the second greatest change 
since the pre-war period. On the other 
hand, there can be no mention as yet of an 
absolute clearing, even though the “Schieber” 
(war-time smuggler) has disappeared. 

Circumstances are such as to make it im- 
possible as yet to accurately point out the 
type of people representing the purchasers 
in this field. It is a general report that 
among buyers of jewelry there now exists 
a class of people who, although this may 
sound somewhat paradox, purchase valuable 
jewelry for their families for the mere sake 
of prudency and joint liability, Business 
right now, as in nearly all branches of trade, 
is dull, yet the demand still remains good. 

Stone settings are, of course, made in ac- 
cord with the leading taste or mode. The 
vogue of the fancy setting, so fashionable 
in our youth, and now only a horrible mem- 
ory, seems to have been overcome at last. 
Where the plain, modern work is not de- 
sired, beautiful Renaissance and Barock set- 
tings are being offered, which, although per- 
haps somewhat showy, still possess the ap- 
proval of good taste. The public is steadily 
improving. That is the most encouraging 
statement I have heard so far. Demands 
are increasing, thereby making it possible 
for the jeweler and art dealer to offer his 
trade really worthy and valuable goods. In 
the furnishing of the home, the idea also 
seems to slowly, but nevertheless sure, take 
root, that a few and well chosen articles, 
rather than a quantity of junk, make the 
home beautiful as well as livable, . 
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Wholesale Jewelers 
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NEW 
DELTAH PEARL FALL STYLES 


ADVANCED IDEAS IN DELTAH PETER PAN STRANDS 


UR travelers are now on the road 

with a line finer, newer and more 
distinctive than anything ever before 
shown in pearls. This line points the way 
to the larger and better pearl business of 
the future. Popular priced! Easy to 
carry! Easy to sell! Wait for our man. 


DMeltah 


PEARLS 


TRADE MARK REG.U.S.PAT. OFF. 


LHeller Son, ine 


PARIS PROVIDENCE GENEVA 
358 Fifth Avenue, New York 

















—_" 
ee 
































THE JEWELERS’ CIRCULAR 








The Fight Against Shoplifters in the Big Paris Stores 














OW that the big Paris shops are making 
such a feature of jewelry, “fine” and 
otherwise, the question of shoplifting be- 
comes more and more important. The sys- 
on which the great store is run, 1s 
peculiar to Paris, although something of the 
came sort exists elsewhere, also. The big 
Paris shop is simply a promenade. Women, 
with no money in their pockets, no cash to 
cpend at all, spend their time in strolling 
around the shops, looking at the fashions 
and thinking what they would like to buy. 
In other capitals than Paris the stroller is 
quickly identified and discouraged. She is 
asked what she wants, and if she persists in 
continuing her perambulations from depart- 
ment to department, she finds herself a 
marked woman. Paris, too, is perhaps the 
only city in the world where the really big 
shops have bargain counters on the street. 
When there is a real sale, there is nothing 
easier than to carry off a bit of lace, hang- 
ing to a button, caught in a parasol, or 
otherwise become an unconscious thief. 
People frequenting the shops, too, are 
warned by old Parisians against allowing a 
habitual shop-thief to pass them the goods 
unseen. The detectives stationed in the gal- 
leries, watching proceedings below, some- 
times spot a thief. But the pilferer, who 


tem uj 


knows the “tecs” by sight, notices it too. 
He or she skilfully passes the piece of 
jewelry, the slender chain or bracelet into 
the pocket of a coat worn by a neighbor. 
The detective is not allowed to make arrests 
inside the shop. He follows the thief to a 
certain distance from the shop and there 
arrests him. If the shoplifter has been 
lucky enough to “pass on” the goods, he 
naturally gets off free, while the innocent 
person who has the article is perhaps ar- 
rested as an accomplice. But because of 
the frequency of this proceeding, magis- 
trates are inclined to be careful about con- 
demning persons unknown to the police. 
The “fine” jewelry departments in the 
great stores in Paris are assuming bigger 
and bigger dimensions as time goes on, and 
they are arranged to look somewhat like a 
separate establishment, with an entrance that 
will only take one person at a time. This en- 
trance, needless to say, is protected by plain- 
clothes men, who inspect every face. The 
jewelry is also kept under stout plate glass 
that will not smash easily. In spite of this, 
the risks of showing “fine” jewels, in a kind 
of thoroughfare where anyone wanting 
gloves or stockings ‘passes through to make 
a short cut to the particular counter, are 
very great. It sometimes happens that both 











BEAUTIFUL LAMP PRESENTED TO CONRAD BROTHERLY, PRESIDENT OF THE AMERICAN NATIONAL 
RETAIL JEWELERS’ ASSOCIATION AT THE CONVENTION OF THE NEW JERSEY RETAIL JEWELERS’ 


ASSOCIATION HELD AT ASBURY PARK, N. J., 


JUNE 21 AND 22, ON THE OCCASION OF 


HIS TWENTY-SIXTH WEDDING ANNIVERSARY 
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salesman and purchaser are so crowded and 
jostled that they cannot move their elbows. 
The chances of a sneak thief getting away 
in the dense crowd at about five or six 
o’clock of an evening are of course very 
small, but small items can be very easily 
abstracted under those conditions. 

The managers of the big shops will never 
talk about thefts, excepting to say that they 
allow for 10 per cent. depreciation on profits 
on this account, and that the insurance fees 
are very heavy. They also concede that 
thefts are increasing in a most alarming 
manner. This applies more especially to 
small thefts. Customers too frequently lose 
jewelry in these afternoon crushes, in spite 
of detectives, who are just as active in 
watching over the safety of the belongings 
of customers as over those of their employ- 
ers. Their carefulness in this respect may 
be tested. Lay a purse on the counter while 
paying a bill at the desk, and a hand will 
immediately close over it, pass it up with a 
reproachful “If people will be so careless, 
what can they expect?” It is always at the 
rush hour, however, that all the trouble oc- 
curs, 

Another point of view—which is fre- 
quently taken by magistrates—puts part of 
the responsibility of small thefts on the 
shops. If valuables are left lying around 
loose, easy to steal, it is putting too great a 
strain on the honesty of hungry men and 
vain women, say some of the judges. This 
is an argument against the selling of “fine” 
jewelry by the great shops, where adequate 
precautions cannot be taken, unless a quite 
separate department is opened for the sale 
of jewelry. For this reason, magistrates are 
not likely to adopt the views of the legal 
doctor, who wishes to penalize shoplifting 
without leaving any meshwork for escape. 
The magistrate, experienced in human na- 
ture, feels that it is as much the duty of the 
salesman to take proper precautions ‘as for 
the impecunious to avoid temptation. 








American Colonial Silversmiths’ 


Marks 





oM OST of the early smiths followed the 
English tradition of marking their 


wares. They generally used their initials 
placed within rectangles, ovals, shields, 
circles, and the like, and either with or 


without some device such as a fleur-de-lis, a 
crown, a pellet, or a star in conjunction. 
The name of the place of manufacture is 
not given. In some instances, where the 
surname was short, the full surname was 
given. Makers did not confine themselves 
to one mark, but used several indiscriminate- 
ly from time to time. 

“John Hall and Robert Sanderson, John 
Potwine, Jacob Burt, and various others 
had a_ succession of marks, while the 
Reveres, father and son, had a bewildering 
array. About the first quarter of the 18th 
century it became common to use the sur- 
name, with or without an initial, and oc- 
casionally the full name appeared. Plenty 
of instances, however, occur up to about 
1770, where only the initials are used. 

“The employment of devices along with 
the makers’ initials gradually fell into disuse 
towards the middle of the 18th century.”— 
Eberlein, in “Early American Arts and 
Crafts.” 
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HE strength of our organ- 

ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street | 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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The News from England 








Conditions in the European Diamond Markets—Trade with Watchmakers Reported 
Up to Expectations—Gold Mining Profits—Latest Fads in Jewelry— 
Bandits Raid Liverpool Jewelers— 

















Loxpon, June 26.—Business in diamonds 
‘; not at all what it should be at this season 
of the year and in both the rough and 
polished markets there is hardly anything 
doing of any importance. From the buyer’s 
point of view prices are not at all attractive 
and there is apparent a decided tendency to 
hold back in the hopes of getting better 
terms later on. One bright spot in the 
present situation seems to be the continued 
demand for large single quality stones. 
Commenting on the present situation to THE 
JewELERS’ CIRCULAR correspondent _ here, 
Backes & Strauss, of Holborn Viaduct, 
said: “We are sorry to have to report 
that the general tone in all markets con- 
tinues abnormally quiet. Very little rough 
goods have been shown, and speculative 
buyers are holding off for the time being. 
In the polished market there is neither 
slump nor panic, simply dearth of business, 
tentative buyers making such low bids for 
goods that no business can result. The 
one exception we remark is that in all 
centers—Amsterdam, Antwerp and Paris, 
equally with here—large sizes in single 
stones, especially in fancy shapes, remain in 
demand, as also round stones of four carats 
and upwards, which are almost equally 
scarce.’ Two weeks ago Messrs Backes 
& Strauss informed THE JEWELERS’ CIR- 
cuULAR that there were rumors to the effect 
that certain manufacturers on the Con- 
tinent intend diminishing output rather than 
depreciate the market by over-production. 


Business continues pretty good for the 
watchmaker and most firms are able to show 
a substantial profit. J. W. Benson, Ltd., of 
London, well known this side for their time- 
pieces, are maintaining their dividend on 
ordinary shares this year at 12%4 per cent. 
Net profit for the year just ended totaled 
around $231,000 which is some $500 less than 
in the preceding year. The available 
amount brought in is $724,000. Around 
$519,500 is carried forward. 

x * Ok 

Profits in the goldmining industry are not 
so substantial as they were, probably due to 
the fall in the price of gold. In the past 
year Shamva Mines, Ltd., reduced dividends 
irom 22% to 20 per cent and a further re- 
duction is now made in quarterly dividends 
which is equivalent to 15 per cent per annum. 
While 1924 profits at $636,000 were sub- 
stantially higher than for 1923 the disap- 
pearance of the gold premium and a set- 
back in milling operations due to a cloud- 
Durst wiped out this benefit. Profitable 
“perations are anticipated for many years 
yet and reduced working expenditure is 
loreshadowed, but this saving is hardly 


likely to he sufficient to offset the drop in 
gold values. 
* * x 


f A claim by three brothers known as Hahn 
ormerly dealers in precious 


’ 
stones in 


Britain, against the Public Trustee for the 
recovery of property confiscated as “enemy 
property” during the world war by the 
British authorities failed in the Chancery 
Division this week. Justice Eve said the 
brothers were unable to prove they were 
not German nationals and did not come from 
Holland to give evidence for themselves 
since they knew they would be arrested 
for defrauding the revenue authorities here. 
The three gem dealers were interned dur- 
ing the war. Their property here realized 
nearly $1,200,000. Germany refused to 
recognize them as nationals. 
 * * 


Some of the latest of the earring designs 
for which, doubtless, Paris is responsible, 
are in the form of graduated jeweled links 
shaped in oblongs, narrow panels and 
circles and embodying the use of diamonds, 
pearls and other gems. More often than 
not a very large drop jewel finishes off the 
ear piece the length of which is anything 
from three to eight inches, the latter falling 
beyond the shoulders. Many of these ear- 
rings give a fringe effect, seed pearls being 
used in long strands. Elephant hair and 
fur is introduced into some of the latest 
earrings, while embroidery: work done in 
colored beads has a place in the general 
design of others. Designs suggesting Egyp- 
tian influence are in the form of antique 
sampler bookmarkers. Women in London 
who are wearing the elongated earring 
done in circular or panel form with diamonds 
and pearls intermixed in graduated insets 
are having paste facsimiles made as a pre- 
caution against loss of the original pieces. 
Only wealthy women can afford these ambi- 
tious earrings. Imitation pieces in paste or 
semi-precious stones are available for the 
woman with a modest purse. 

x k x 

Ermine tails are being worked into neck- 
laces and earrings in conjunction with 
precious and semi-precious stones and metals, 
The use of this valuable fur is also being 
supplemented in jewelry pieces by chinchilla. 

x * Ok 

Lapel brooches made in the form of a bow 
are now becoming popular here, a brooch pin 
to match being fixed in the hat at the front. 
The bow brooches are done in diamonds as 
are the companion hat brooches. The new 
suede gauntlet gloves in pastel colorings 
have a circular hole cut in them so that the 
diamond-set wrist watch that usually is 
worn with them can be seen without turning 
back the gauntlet. The newest handker- 
chiefs now have tiny pockets fastened by 
means of a pearl or jeweled button, the 
pocket being destined for my lady’s puff or 
lipstick. This idea, it is said, has followed 
the disappearance of the pocket in women’s 
dress—particularly the sports-loving woman. 
Recently a jeweled wristlet was introduced 
this side, it being specially adapted to hold 
the handkerchief of the tennis player, golfer, 
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hockey player and so on, in the absence of 
the orthodox pocket. 
* * & 

The newest bangles for wrist and arm are 
now flat some being m flexible gold and 
others in links of onyx combined with 
colored gems. The flexible gold bands are 
finely engraved in Italian patterns and are 
proving very popular among women who 
can afford to satisfy their taste in expensive 


trinkets. ™ 
x * * 

Automobile thieves raided the premises of 

Charles Welsh & Co., Ltd., wholesale 


jewelers of Liverpool, during the week-end 
and got away with $1,000 worth of jewelry 
goods. Scotland Yard is searching for the 
men who, it is understood; got into the 
premises via the roof. A small jewelry shop 
at Merton: was, the other morning, visited 
by jewel thieves who smashed the plate glass 
window and stole every watch within reach. 
The police followed a trail of jewelry down 
a side road for some considerable distance, 
and some of the stolen property has been 
restored to the jeweler. The thieves evi- 
dently were disturbed. 
* ££ & 


One of the latest Parisian novelties in 
handbags is a combination of silver and 
pure moire silk, the handle clasp and center 
monogram being of silver ‘or gold, the orna- 
mental catch clasp being .in the form of an 
idol either in solid silver or gold. The 
handbag is surmounted with a silver chain 
clasp handle. The moire is pleated from the 
center, the silver or gold monogram acting 
as the hub in the pleated “wheel spokes.” 
It is a very attractive looking article and 
done chiefly in the two colors, black and 
brown, the silver orrfamentation going with 
the former and the gold with the brown. 

k * 

The new white crepe de chine evening 
gowns here (heavify embroidered in green, 
black and silver), have shoulder straps sewn 
with diamante and pearls and extend in long 
loops right- down to’the wrists where they 
are fastened by wristlets of similar design. 
These pearl and diamante straps hang as 
low as the hips when the arms are extended, 
the gown, of course, being sleeveless. 

a ae 


A casket containing 40 ounces of pure 
gold, one from each mine on the Reef, has 
been presented to the Prince of Wales by 
the corporation and Chamber of Mines at 
Johannesburg on his 31st birthday. Johannes- 
burg’s Reef produces one-half of the world’s 
gold supply. 

* * * 

Some remarkable prices were again ob- 
tained at Christie’s auction rooms this week 
thus once more indicating that there is no 
dearth of money for really good jewelry. 
One of the features of the mid-week auction 
was the sale of a fine graduated pearl neck- 
lace having a diamond and ruby snap. There 
were 82 pearls in the necklace and the pur- 
chaser paid for it nearly $44,000. 








The Youngstown, O., Telegram of July 2 
contained a story about a spectacular golf 
match between Harry Levinson, Youngstown, 
©., jeweler and Frank Keating, of the Gro- 
gan Co., Pittsburgh, Pa. The match was 
won by Mr. Levinson. 
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New York Jewelers to Combat Bandits 








Important Meeting Held at Headquarters of National Jewelers Board of Trade 
in New York to Consider Plans for Protecting the Trade 

















A most important meeting at which the 
officials of all the leading jewelry organiza- 
tions, as well as representatives of the in- 
surance companies which issue jewelers 
block policies, the American underwriters, 
and even Lloyds attended, was held Thurs- 
day afternoon at the rooms of the National 
fewelers Board of Trade, 22 W. 48th St., 
New York. The meeting was called to con- 
sider the condition in the jewelry trade, as 
far as robberies and holdups are concerned, 
and to take steps to minimize this condition 
at the earliest possible moment. It was not 
4 meeting of the Board, but of about a hun- 
dred leaders of the industry that had been 
called by the Board as the result of a peti- 
tion which had been filed with the organiza- 
tion asking that a special meeting of this 
kind be held at the earliest possible moment. 
P. J. Coffey, vice-president of the Board, 
presided in the absence of President Herzog, 
and after calling the assembly to order, 
opened the meeting for discussion. 

The situation as it exists was gone into 
thoroughly from every angle, both as to the 
robberies, fake and connived, as well as the 
genuine robberies and holdups; incentive for 
robberies as a result of overinsurance and 
improper insurance; the matter of disposal 
of stolen goods throughout the trade and 
the carelessness and lack of precaution taken 
by certain members of the trade, both in 
selling and buying merchandise. The len- 
iency of the court in giving light sentences, 
the trouble of convicing bandits after they 
are caught, the ease with which prisoners 
may be paroled or pardoned though convict- 
ed of a dastardly crime, the new class of 
criminal and the conditions which bring him 
into being, were also part of the discussion. 

Some of the jewelers who have been held 
up, both on the road and in their offices, 
testified and told of the conditions surround- 
ing, and the meeting also discussed the va- 
rious plans of protection that had been tried 
and suggested from the use of alarm buttons 
to tear gas, the latter being advocated by 
representatives of the underwriters. Among 
those who offered suggestions and _ partici- 
pated in the discussions were: Marcel Mira- 
‘ beau, representing the National Wholesale 
Jewelers’ Association; David Kaiser, who 
spoke on behalf of the Jewelers’ Safety Fund 
and Protective Union; Herbert R. Berger, 
of Pendelton & Berger, who represented a 
number of American insurance companies ; 
Harry Larter, chairman of the Vigilance 
Committee; Meyer D. Rothschild, president 
of the American Jewelers’ Protective Asso- 
ciation; Henry Agate; Zach A. Oppen- 
heimer, vice-president of the National Jewel- 
ers Board of Trade; Milton L. Ernst, and 
Conrad Brotherly, president of the American 
National Retail Jewelers’ Association. 

The opinion was generally expressed that 
the jewelry trade should subscribe to a large 
fund for the purpose of general protection 
and offer large rewards for the capture of 
bandits, alive or dead. Mr. Oppenheimer 
Proposed that a new protective association be 





formed to cover all classes of the trade to 
handle questions of crime in the future. 

Mcrris L. Ernst, counsel for the Board, 
emphasized the various suggestions and 
remedies proposed and said they were all 
good in a way, but none would act as a pana- 
cea for the condition under which the trade is 
suffering. He showed the difficulty sur- 
rounding detection, then conviction, then sen 
tence for the bandit or robber and what the 
trade had to contend in fighting paroles and 
pardons, and then gave a brief outline of 
suggested action to be taken in many in- 
stances. 

The suggestion was also made at the meet- 
ing that one of the first things the trade 
should do for protection was to reform its 
practices, both as to buying and selling, and 
if possible, take away the opportunities now 
afforded to the bandit and robber. After 
the discussion had gone on for about an hour 
and a half, a resolution was passed to the 
effect that a chairman be given power to 
appoint a committee representing the various 
organizations in the trade, wholesale and re- 
tail; protective associations, the insurance 
associations and the insurance underwriters 
that would make a speedy but careful study 
of the whole situation and present the facts 
and suggested remedies to the trade at a 
future meeting to be called within four weeks 
and to outline a plan by which the work of 
the protection can be carried on, either by a 
new association or by the associations al- 
ready in the trade, even if it is necessary to 
amend the charter of the latter to cover the 
activities that are to be provided for. 

Chairman Coffey announced that he would 
appoint this committee at once and call it 
together. The names of the committee were 
announced as follows: Henri Schwob, 
American Watch Importers’ Association; 
Lon D. Reynolds, president, Brotherhood of 
Traveling Jewelers; Conrad J. Brotherly, 
president, American National Retail Jewel- 
ers’ Association; August Oppenheimer, pres- 
ident, Jewelers’ Protective Union; Meyer D. 
Rothschild, president, American Jewelers’ 
Protective Union; George H. Wilcox, of the 
Silver-Plated Hollowware Association; 
Zach Oppenheimer; George N. Wallace, 
Southern Jewelry Travelers’ Association ; 
W. A. Kinsman, Sterling Silverware Manu- 
facturers’ Association; Emil W. Kohn, pres 
ident, Retail Jewelers’ Association of Greater 
New York and Vicinity; Alpheus L. Brown, 
president, Jewelers’ Security Alliance; Harry 
C. Larter, chairman of the Jewelers’ Vigi- 
lance Committee; Walter P. McTeigue, 
Jewelry Crafts Association; Harry Durand, 
president of the Jewelers’ Safety Fund So- 
ciety; August Oppenheimer, president of the 
Jewelers’ Protective Union; Lee Reichman; 
Jonas Koch, president of the New York 
Wholesale Jewelers’ Association; David Be- 
lais: O. D. Wormser; Milton L. Ernst; 
Morris L. Ernst, counsel. 

Among the many organizations repre- 
sented at the meeting were: National Jewel- 
ers Board of Trade, Jewelry Crafts Associa- 
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tion, Jewelers’ Vigilance Committee, Jewel- 
ers’ Security Alliance, the Jewelers’ Safety 
Fund Society, the Jewelers’ Protective 
Union, American Jewelers’ Protective Asso- 
ciation, the Jewelers’ Co-operative Bureau, 
the Jewelers’ Survey Bureau, the National 
Wholesale Jewelers’ Association, the New 
York Wholesale Jewelers’ Association, the 
American National Retail Jewelers’ Asso- 
ciation, the Retail Jewelers’ Association of 
Greater New York, the Brotherhood of 
Traveling Jewelers, as well as representa- 
tives of the various insurance interests, for- 
eign and American; the agents and under- 
writers. In addition, there were a large 
number of prominent members of the manu- 
facturing, importing, wholesale and retail 
trade. 
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TO TEST PEARLS 








Paris Pearl Chamber Fitting Up Labora- 
tories in Various Cities to Differentiate 
Culture Pearls from Fine Pearls 

Paris, July 1—Pending the developments 
in certain actions begun by the Paris Pearl 
Chamber regarding the sale of “cultured” 
pearls as “fine” pearls, the Chamber is very 
busy in connection with the installation of 
laboratories, where the difference between a 
“fine” and a “cultured” pearl can be detected 
immediately and without any kind of doubt. 
Laboratories are either being put up, or 
existing establishments being adapted to the 
purpose in Paris and in several provincial 
towns in France. Besides this, laboratories 
for the purpose of testing pearls are being 
opened in London, Berlin, Geneva, Brussels, 
Frankfort and Genoa. This shows the in- 
terest that is being taken on by the question 
of “fine” and “cultured” pearls, not only i 
France, but throughout Europe. 
. The Pearl Chamber is fitting the various 
laboratories with “Zillar’ lamps. The “Zil- 
lar” system for detecting the nature of pearls 
being the most successful to date. It has 
sent lamps of this kind to the various labo- 
ratories that are ready to receive them, An- 
other process for determining the nature of 
pearls is being tried; it is known as the 
Dunvilliers process, but little is known of 
it, as yet. 

Two “Zillar” lamps have been sent to 
New York. 





Gold Bars Withdrawn 
Exchanged at New York 
Week Ended July 11, 1925 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. $1,249,849.32 
Gold bars paid depositors.......... 73,077.46 


8a $1,322,726.78 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Jewelers’ and 


Date Exchanges 
Na os ach un dnceotaxdoiciemadeeaee $289,507.88 
ESE cs note 5-4 Say wacekvaccuae 109,423.37 
NE OE ai rit, i 5:81 a rid 81,893.53 
IRM A a lok ceiGrie beds dann oh dae ee tS 614,784.27 
CS SS eee are eee re rete 128,438.73 
DOOD BEY cus ia bina dee aaiasoleeees 25,801.54 


$1,249,849.32 
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Lee W. Schlenker has opened a jewelry 
store at 119 S. 4th St., Paducah, Ky. Mr. 
Schlenker went to Paducah from Eaton, O., 
where he conducted a jewelry store in that 
town. 
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many customers have returned these necklaces due to dis- 
satisfaction? How many checks have you handed out to 
“square yourself”? Check up! 


| OOK back over the years you have sold La Tausca Pearls. How 


Your answer, no doubt, will be similar to the statement of a large 
Boston retail jeweler who told a wholesaler’s salesman only a week 
ago that he had never been askd to refund a penny on a purchase of 
Lia Tausca Pearls. And he has been selling them for many years. 


Another instance makes this point truly impressive. A little while 
ago a customer returned to a retailer a La Tausca Pearl necklace 
purchased five years before; the price, $300.00. She expected the 
jeweler to “make good,” and thanks to the fact that it was a La Tausca 
necklace backed by a house of established reputation and responsi- 
bility, the dealer was able to handle this unusual complaint in a 
manner highly satisfactory to his customer and to himself. 


Such a feeling of security—such peace of mind can come only from 
selling La Tausca pearl necklaces whose trade mark name and 
reputation has proved its worth thru many years of constant selling. 


La Tausca Pearls cost you no more than nondescript, cheap imita- 
tions. Why not specialize exclusively, on this line whose value does 
not deteriorate with the passing years and whose identity is so 
firmly established and so carefully protected that you are never 
left in a defenseless position with your customer. 


Write now for our new sales plan. 


KARPELES COMPANY 


PARIS CHICAGO NEW YORK PROVIDENCE 
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WHOLESALERS PLAY GOLF 





Members of Kansas City Wholesale Jewelers’ 
Association Report Enjoyable Day at 
the Mission Hill Club 


Kansas City, Mo., July 8—The third 
session of the golf -tournament which is 
being held at the various clubs in this city 
by the Kansas City Wholesale Jewelers’ As- 
sociation during the Summer months, the 
latest games having been played at Mission 
Hills Club yesterday, proved to be perhaps 
the most interesting of the season, so far. 

About an even dozen of the wholesalers 
attended the latest play of the tournament 
Tuesday afternoon, and it is rumored that 
Mission Hills has never seen rivalry any 
keener for prizes to be won in the playing 
of ancient golf. 

A number of desirable prizes are offered 
at each meeting, each tournament game be- 
ing played in lieu of the regular monthly 
meetings of the association. The afternoon 
is spent in golf and dinner is served at the 
club at which the players are guests on that 
day, the business session following the dinner 
in the evening. 

“Had” Whitney trimmed the crowd this 
week for the low medal score. His score 
was an &8, but Mr. Whitney was not very 
proud of it, for he has been shooting 80 and 
below for some time; A. H. Clark brought 
in the high medal card. 

Although C. B. Norton must have played 
a fairly good game to be awarded the prize 
for the most holes in 5, he evidently dubbed 
several of the other holes, since he was not 
even mentioned in the medal play. 

W. M. Lewis made the most holes in 3, 
winning the award for three of them in the 
game, but he refused to divulge how many 
he took for the remaining 15 holes. 

Gus Hallbeck also won a prize for making 
one hole in two strokes. Was it a consola- 
tion prize? 

Leon Meyer, Felix Fricke and John 
Boosinger also won prizes for something or 
other, but we never learned what. It might 
be assumed that they were gambling on one 
of those blind bogey affairs again, however. 

The game this month was the first in 
which the tournament began in real earnest, 
since those played off in May and June were 
played more for the establishment of the sea- 
son’s handicaps than for any other reason. 
Ward Lewis is chairman of the golf com- 
mittee of the association. 

Although not all members of the associa- 
tion play the game, the tournament has 
Proven to be of real interest to all in the 
trade here, and the members are said to be 
turning out in fine fettle for the Summer 
meetings, 

Dinner at the club in the evening was an 
enjoyable affair, after an afternoon in a 
boiling sun. The clubhouse is perhaps as 
_ appointed as any in the city, especially 
oo weather sessions, because it is 
aa the top of a little knoll which 
atcnes every breeze. 

Rib business session following the din- 
essen lous plans for the entertainment of 
€ retail jewelers of Missouri, who are-to 
t= ante on Aug. 3 and 4, were discussed, 
ané It was also voted to establish a head- 
be in the Hotel Baltimore for the dura- 
nr Be annual gift show to be held at 

uring the week of Aug. 17. Both 
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events are expected to attain proportions of 
importance quite above the average meetings 
in this section of the country. 

It has not been announced which club will 
accommodate the wholesalers for next 
month’s game in the Summer tournament. 


. 








JEWELER ROBBED AGAIN 





Bandits Invade Jewelry Store of Benj. Wer- 
nikoff, Chicago, for Second Time and 
Get Loot Worth $6,000 


Cuicaco, July 8—For the second time 
this year jewelry bandits invaded the retail 
jewelry store of Benjamin Wernikoff, 2847 
Milwaukee Ave., this city, and escaped with 
jewelry and cash to the amount of 
$6,076. 

About 1:30 today, two men entered the 
store and approached George Rabenhorst, a 
clerk. They were quickly followed in by 
a third man who carried a small grip. When 
the last man entered Mr. Rabenhorst called 
to Mr. Wernikoff, who was having his lunch 
in a back room to come into the store. As 
soon as Mr. Wernikoff entered, one of the 
bandits said: “Stick up your hands and both 
of you get into the back room.” With that 
they all drew their guns and two of them 
followed Wernikoff and Rabenhorst into tte 
back room where Mrs. Wernikoff was. 
They stood guard over them while bandit 
No. 3, who entered the store last, ran- 
sacked the safe and cases. 

While the bandit was busily engaged 
gathering up the loot, a neighbor entered 
the store to see Mrs. Wernikoff, One of 
the bandits from the rear of the store came 
forward and escorted her in the rear with 
the rest of their victims. 

As soon as the bandits finished their work 
they fled to Wolfram St., where a Hudson 
automobile was parked. The victims called 
for help and nearby citizens gave chase until 
they encountered a policeman on the next 
crossing. The policeman followed the 
bandit car into a blind alley in the 4700 
block of Kenneth Ave. Here he found the 
deserted car and in making a search came 
across a man who was hiding under a 
porch. 

The suspected bandit was captured, and the 
car which bore no license was also taken to 
the Irving Park station, where it was learned 
the car had been stolen from Robey and 
Montrose Ave. The man gave his name as 
Joe Traum, 1818 S. 3rd St., St. Louis, Mo. 
He was identified by Mr. and Mrs. Werni- 
koff and Mr. Rabenhorst. 

When questioned Traum stated that he 
had arrived in Chicago that morning from 
St. Louis, and had met two men, whom he 
didn’t know and didn’t know where they 
lived. They asked him to take a ride, and 
since he was a bootlegger and had some 
whiskey to sell he accepted the offer. He 
further admitted that he was wanted in 
Terre Haute, Ind., for assault to kill and 
kidnapping. He was taken to _ the 
Shakespeare Station to await trial. 

Last April three men entered Wernikoff’s 
store and after placing the same parties in 
the rear room ransacked the store and 
escaped with jewelry amounting to approxi- 
mately $7,500. 

Mr. Wernikoff carries no insurance on the 
stock taken. 


SENT TO PRISON 





Notorious Jewelry Crook Convicted of 
Robbing Atlanta Jewelry Store and 
Sentenced to the Chain Gang 


ATLANTA, Ga., July 11—J. J. Hayes, 
one: of the best-known jewelry crooks in 
the country, was tried before Judge G. W. 
Howard of the Fulton Superior Court this 
week, convicted of the robbery of the Paul 
Faison Jewelry Co., at 130-A Peachtree 
St., on Jan. 7, 1924, and given a sentence 
of from five to eight years in the Fulton 
county chain gang for the offense. 

Hayes, who is known as “Nine Fingered 
Jimmy” to police all over the country, has 
the thumb missing from his right hand, 
and the tips of all the fingers on his left 
hand cut off, hence his title. This does not 
prevent him from being one of the best 
safe crackers in the United States, local 
police say. 

He was captured following his robbery 
of the Paul Faison Jewelry Co., at 130-A 
Peachtree St., on Jan. 7, 1924, when he 
“cracked” the company’s safe and took 
$6,000 worth jewelry from it. 

An interesting feature of the trial was 
that Mr. Faison, who subsequently sold his 
Peachtree St. store and moved to Florida, 
came all the way from West Palm Beach 
to testify in the case against Hayes. An- 
other interesting feature was that although 
the trial was 18 months after the robbery 
had been committed, more than $1,600 
worth of the stolen articles were recovered 
by Mr. Faison and the police from pawn 
shops where Hayes had disposed of them. 








Providence Refiner Starts Suit Against Man 
Now in House of Correction to 
Recover $2,000 


ATTLEBORO, Mass., July 11.—Suit has been 
brought in an action of tort by Harold D. 
Baker, doing business as the Attleboro Re- 
fining Co. in the sum of $2,000, against 
3enjamin G. Matteson, who is now serving 
a one-year sentence for larceny of gold 
scrap metal, alleging that the defendant 
made fraudulent representations to the plain- 
tiff that he was the owner of the gold scrap 
which he induced the plaintiff to purchase 
for $1,188.66 and it is claimed that the 
plaintiff later found out that the defendant 
did not own the scrap, but that it was the 
property of the Baker & Potter Refining 
Co. Vie 
The declaration states that Baker & Pot- 
ter have since brought suit against the plain- 
tiff for the recovery of the value of the 
stock of gold scrap involved in the trans- 
action. 

Matteson was arrested here some few 
weeks ago and pleaded not guilty to the 
charge of larceny and was held in bonds of 
$800 for the Superior Court and later was 
sentenced to one year in the House of Cor- 
rection, which he is now serving. Matteson 
asked for a chance to make restitution, but 
was not allowed it and was sentenced on the 
recommendation of District Attorney Hall. 
At the time of the trial in Superior Court, 
Attorney Leedham, who appeared for Mat- 
teson, stated that he expected civil suits 
would result. 
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Death of Samuel Swartchild 











Veteran Watchmaker and Pioneer of the Material Trade, Passes Away at 
Chicago, in His 80th Year 

















Cuicaco, July 9—Samuel Swartchild, vet- 
eran of the jewelers’ material business and 
one of the best known men in the watch and 
jewelry trade, passed away last night at the 
Michael Reese Hospital in this city after an 
iliness of a few days. He was in his 80th 
year. His death has called forth universal 
expressions of regret throughout the trade 


of the country. 





Cuicaco, July 10.—Perhaps nothing could 
better exemplify the life of Samuel Swart- 
child than the experience of a contractor in 
this city 25 years ago as told by Dr. Lip- 
man at the funeral of Mr. Swartchild, which 
was held in Furth’s Chapel here this after- 
noon. When Dr. Lipman mentioned this 
morning that he would officiate in the after- 
noon at the funeral of Mr. Swartchild, the 
man asked if he was in the jewelry business. 
He then told how he and four assistants 
were engaged to do some work for Mr. 
Swartchild over 25 years ago, under a verbal 
agreement, and after a full and complete 
settlement Mr. Swartchild insisted that the 
five men be his guests for lunch the follow- 
ing day. Keeping the appointment they were 
greeted by a representative who stated Mr. 
Swartchild had been called away but was 
mindful of the engagement and sent him to 


fulfil the obligation. He stated that he had 


not seen Mr. Swartchild during the 25 years, 
but the years of a generation could not 
erase from his mind the memory of the 
thoughtfulness, integrity and character of 
Mr. Swartchild. So it has been in every 
business transaction of the more than 65 
years of his association with the jewelry 
trade of Chicago. 

Samuel Swartchild was born in Germany 
on June 11, 1846, and came to America in 
1858. The following year he began his 
career as a watchmaker in Lockport, N. Y.., 
and at the age of 14 came to Chicago and 
in 1860 he began work as an apprentice 
under Charles Wendel, then located on Lake 
St, Chicago. Mr. Wendel was of the old 
school but was known as the finest watch- 
maker and jeweler in the country and Mr. 
Swartchild was fortunate in having this fine 
opportunity. In those days nearly all watch 
material, such as balance staffs, pins, etc., 
‘vas made by hand and apprentices were well 
grounded in all the details. 

He remained with Mr. Wendel for four 
years, working all the time at the bench, and 
gained a thorough knowledge of the trade. 
He was much interested in his work, as it 
always held for him a strong fascination and 
he took the greatest pleasure in becoming 
an expert workman. 

In 1865, Mr. Wendel started in the whole- 
‘ale jewelry business with Mr. Hyman under 
the firm name of Wendel & Hyman, and Mr. 
Swartchild was employed as a_ traveling 
salesman to represent them in Illinois, Iowa, 
Wisconsin and Michigan. In those days, 
salesmen did not enjoy the many conveni- 
ences that the traveling man of today ex- 
periences and the work was hard and exact- 
ing. He was thoroughly informed on his 


line, however, thanks to years of training 
and was very successful during the five 
years he followed the road. 

On Jan. 1, 1870, he established himself in 
business with T. Kearney under the firm 
name of Kearney & Swartchild, watch- 
makers’ and jewelers’ supplies—the first tool 
and material house operating in the west. 
They were slowly but surely building up 
this business when the big fire of Oct. 9, 
1871, wiped them out completely, leaving 








THE LATE SAMUEL SWARTCHILD 


nothing but ruins as a foundation for re- 
building. Even in those days, however, there 
was the spirit of “I will,” in old Chicago 
and after many trials and difficulties the 
new firm of Swartchild & Co. arose from 
the ashes and lives today after over half a 
century of progress. 

The present house of Swartchild & Co. 
dates from Jan. 1, 1885, at which time he 
withdrew from the firm of Kearney & 
Swartchild and established the business of 
S. Swartchild & Co., and through service, 
business integrity and high ideals built this 
to be one of the largest institutions in the 
jewelry trade, serving retail jewelers in 
practically every city and town of every 
State in the Union. 

For the past several years Mr. Swartchild 
had not been active in the actual business 
management of the house, having turned this 
over to his three sons, trained by him for 
this work. This gave Mr. Swartchild the 
opportunity he had long desired to study the 
problems of the trade and give to the trade 
at large the benefit of the knowledge he had 
acquired through years of experience. 

During these years he prepared several 
books on the subject of repairs and ma- 
terials. His “The Answer” placed at the 
service of the trade a few years ago is ac- 
cepted throughout the trade as the most 
complete, accurate, dependable guide for re- 
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pair prices ever compiled. Hundreds of ar- 
ticles and tools used today were conceived 
and made by him. 

There was no more familiar person at the 
jewelry conventions than Mr. Swartchild. 
He started with the first State convention 
in the Spring and ended with the meeting of 
the national at the close of the season. Dur- 
ing other periods of the year he devoted 
much time to the Horological Institute of 
America, of which he was a founder. 


His 79 years bore lightly upon him and. 


only a few days before his death he was 
presented to the Indiana convention by its 
president as “one of our helpful visitors.” 

Returning from West Baden on July 1, he 
complained of not feeling as usual but was 
at his place of business until July 4. On 
that day he was taken to Michael Reese 
Hospital, where he quietly passed away on 
Wednesday evening, July 8. The funeral 
was conducted this afternoon at Furth’s 
Chapel and the remains were interred at 
Rosehill Cemetery. 

Samuel Swartchild was married to Miss 
Lena Glichoff of this city and to this union 
were born three sons and three daughters, 
all of whom are living except one daughter, 
Mrs. Birdie Block, who died in New York 
about two years ago. Mrs. Swartchild died 
in 1909. The surviving children are Mrs. 
William Brewster, Mrs. Cora Fairchild, 
New York, J. G., E. G., and William G., 
Chicago. 





ot 
mean 





Providence Police Baffled in Attempts to 
Discover Cause of Fires at Plant of 
M. S. Rodenberg Co. 

ProvipeNcE, R. I., July 11.—The police of 
this city have so far been baffled in their 
investigations of a series of fires that have 
occurred in the manufacturing jewelry estab- 
lishment of the M. S. Rodenberg Co., at 
Baker and Eddy Sts. Three attempts have 
been made to destroy the plant within the 
past two months and Chief Inspector Con- 
nors, as Fire Marshal, with Inspector Mc- 
Guire, Deputy Fire Marshal and Inspector 
Rogers of headquarters are giving careful 
consideration to the problem. 

All three fires have been discovered by the 
same persons, Frank Deming, night watch- 
man in a nearby building who, in each in- 
stance has called the police on the telephone 
and notified them. The first occurred the 
latter part of March and the second on June 
7, while the third one was early last week, 
all about 1 o’clock in the morning.. While 
the watchman was unable to see any flames 
the information that he communicated to the 
police was that sprinklers had been opened 
in the Rodenberg plant. 

In each instance a window was found 
broken on the ground floor and also in the 
door of the concern’s office on the second 
floor. Water was pouring out of the 
sprinkler heads, which the police shut off. 
Fire was found burning among papers in 
half opened drawers of desks, the same con- 
ditions being found on each visit. Con- 
siderable damage was done to the furniture. 

The first fire led to the belief that a thief, 
seeking designs, had set the blaze, but it was 
found that none of the firm’s designs had 
been disturbed. The second fire showed 
nothing had been stolen, but that papers, 
valuable to the conduct of the business, had 
been destroyed. 
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BANDITS GET NO LOOT 





of Son of Philadelphia Jeweler 
Prevents Theft of Diamonds 
Valued at $60,000 


PHILADELPHIA, Pa., July 13.—Re- 
covering from a bullet wound in the thigh, 


Bravery 


Hyman Dubrow, 28, son of I. Dubrow, 
jeweler at 618 South St. is being con- 
gratulated daily by other retailers and 


friends for his courage in fighting off three 
bandits and saving diamonds and_ other 
gems, valued at $60,000, which were in his 
father’s safe. Stories of eye-witnesses of 
the affair tend to make the police believe 
that one of the robbers was struck by one 
of Dubrow’s bullets and the hospitals are 
watched for the appearance of a wounded 
man answering the description of those in 
the bandit car. 

Mr. Dubrow was at the bench working 
on a watch, while his mother was in the 
dining room of their apartment directly 
off the store when the three men entered 
with revolvers drawn. The jeweler, who 
had turned quickly at the sound of the 
opening door, lost no time in words, but 
swung shut the door of the safe in which 
were the diamonds his father recently had 
purchased, the elder Dubrow doing quite 
a large business in selling stones to smaller 
dealers in that section. 

As he slammed the door and twisted the 
one of the men with 
Dubrow and then ran 
from the store to their car which was 
parked outside with the motor running. 
Dubrow ran after them, disregarding his 


combination handle, 
an oath, fired at 


wound. He had seized the revolver kept 
under the counter since the holdup of 
jewelry stores became popular in_ this 


city and as the thieves’ machine jockeyed 
through the congested traffic on South St., 
staggered after it, firing at the three men 
who were crouched in the rear seat. One 
of the men was heard to cry out in pain 
while his companions fired back at Dubrow, 
narrowly missing a number of passers-by 
and shopkeepers who rushed out at the noise 
of the bullets. As the jeweler’s son, over- 
come by the loss of blood, fell to the side- 
walk, the robbers swung into 7th St. and 
vanished. 

A’ policeman attached to the 7th and 
Carpenter Sts. station, who was near the 
store when the robbers ran out, also fired 
at the men but was later suspended when 
his superiors were told that he showed 
reluctance to pursue the bandits and did 
not fire until they had gone so far that 
his bullets would have been ineffective even 
if they had hit the men. It also was al- 
leged that he stood on the curb only a 
few feet away from the Dubrow store 
when the thugs came out but made no at- 
tempt to halt them or to draw his pistol, 
although the bandit car was at that time 
hemmed in by a large truck and he could 
have captured them had he acted promptly. 

The policeman asserted in his defense 
that he fired as soon as he could without 
endangering lives of spectators and that 
he Was positive he had wounded one of the 
fugitives, 

The elder Dubrow has offered a personal 
reward of $100 each for the arrest and 
conviction of the three bandits. A touring 
car similar to that used by the thugs was 
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found abandoned later on the day of the 
attempted robbery on 5th St., near Sansom 
St. In it were two empty suitcases in 
which the bandits had planned to store the 
loot. Police say the car was stolen. 

Both Mr. Dubrow and his son believe 
the robbers were aware of the father’s 
recent large purchases of diamonds and 
had been “tipped off” in New York, where 
most of the gems were purchased, following 
him to this city. That they are not Phila- 
delphians is shown by their unfamiliarity 
with traffic conditions in South St., which 
makes a quick escape by automobile almost 
impossible. 








Buffalo, N. Y., Jewelers Co-Operating With 
Canadian Merchants in Fight Against 
Fraudulent Auctions 


Burrato, N. Y., July 10.—Toronto jewel- 
ers are evidently preparing for a campaign 
against jewelry auctions, which have reached 
the parasitical stage in the Canadian city, 
the ultimate objective of such a drive being 
the enactment of a city ordinance similar to 
that in effect in Buffalo. A request was 
received by Secretary Paul E. Nuese of the 
3uffalo Retail Jewelers’ Association, and 
read at the meeting last night of that associ- 
ation in the Hotel Lafayette, for a copy of 
the ordinance now in effect here which has 
had the effect of almost entirely eradicating 
these undesirable establishments. The re- 
quest will be complied with and an offer 
made to co-operate in any way with Secre- 
tary O. M. Ross of the Canadian Jewelers’ 
Association in ridding Toronto of such ille- 
gitimate business. 

A suggestion was made by one of the local 
members that members of the association 
should stamp with a code number, clocks or 
other articles similar to those sold by drug- 
gists and hardware stores, in order to de- 
termine the source of merchandise which is 
daily brought to member jewelers to be re- 
paired It was the sponsor’s idea to dis- 
courage the purchase of clocks or jewelry 
from other than reliable jewelers. The sug- 
gestion was laid on the table for reference 
to the September meeting of the association. 

it was noted in the minutes that a protest 
lodged with a watch company against the 
practice of one of the city’s large depart- 
ment stores in cutting prices on standard 
makes of timepieces, had resulted in the dis- 
continuance of this offensive advertising. 

Edward Leininger, as president of the 
3uffalo Retail Jewelerst’ Association and 
vice-president of the New York State as- 
sociation, will officially represent the associa- 
tion at the forthcoming convention at Al- 


bany on July 20, 21 and 22. 
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George Gordon, manager of the Gordon 
Jewelry Shop, at 560 Essex St., Lawrence, 
Mass., and prominent in business circles, 
passed away recently at the family home, 919 
Essex St., Lawrence. He was born in Rus- 
sia 54 years ago and came to Lawrence in 
1899. Shortly after his arrival he became 
identified with the jewelry business and at 
the time of his death was one of the most 
popular jewelers in this section of the coun- 
try. He is survived by his widow, Sarah, 
three children, two brothers and one sister. 
Funeral was from his late home and inter- 
ment was in the Sons of Israel Cemetery. 


59 
DEATH OF AGNES G. DWYER 





Well Known Jeweler of Rockford, IIl., Suc- 
cumbs to Long Illness 


RockrorD, Ill., July 11—The funeral ser- 
vices for Miss Agnes Genevieve Dwyer, one 
of the proprietors of the “Jewelry Store of 
Distinction” at 111 N. Main St., were con- 
ducted this morning at St. Mary’s Church 
and interment was in St. Mary’s Cemetery. 
She passed away Thursday after a long 
illness. 

Miss Dwyer will be missed in the civic 
life, the business life, the social and church 
activities of this city. Her smile, her cheery 
greeting, her amiable character have en- 
deared her to all in this city and messages 





DWYER 


THE LATE MISS AGNES G. 


that have come from Chicago and other busi- . 
ness centers since the announcement of her 
serious illness a few weeks ago indicate that 
her character and disposition won the same 
high regard among those of the jewelry 
trade in those places. 

Deceased came to Rockford with the fam- 
ily from Lake Bluff, Ill., when a mere child. 
She was educated in this city and at once 
entered the business life of the city, being 
employed in the jewelry store of Al. E. 
Henry. In 1915 Miss Dwyer formed a 
partnership with Miss Lou R. Anderson and 
opened a jewelry store at 111 N. Main St., 
where through courtesy, diligent effort and 
keen business acumen a very successful busi- 
ness has been built. The store is well known 
in the wholesale and manufacturing centers 
to which Miss Dwyer was a regular visitor. 

Agnes Genevieve Dwyer was born April 
20, 1883, in Lake Bluff, this State, and died 
July 9 at the family home, 229 N. Winnebago 
St., in this city. She was ill about three 
months and it was stated that her death was 
due to complications. 

Miss Dwyer was a devout member of St. 
Mary’s Catholic Church, a member of Wom- 
en’s Catholic League, Business and Profes- 
sional Women’s Club, and Rockford Art 
Guild. She was also active in the affairs of 
the Illinois Retail Jewelers’ Association and 
Ladies’ Auxiliary as member of each. She 
is survived by five sisters and one brother. 
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HOLD ANNUAL OUTINGS 





Providence Concerns Enjoy Field Sports 
and Dinners at Nearby Resorts 


Provipence, R. [., July 11.—With the 
passing of Independence Day the excursion 
and vacation season for 1925 1s well under 
way and every Wednesday and Saturday 
afternoon, with occasionally some othe: day 
in the week, from now until late in October, 
shop and store outings will be the order. 
These will be held either at one or the 
other of the shore resorts or country com- 
munity centers and the programmes will 
consist of the trip by trolley or automobilcs, 
luncheon, games, clambake and dancing, 
varied slightly to meet accommodations and 
conditions. 

The past week was the first one for the 
weekly half-holiday on Wednesday at the 
big stores and was marked by the outings 
of The Outlet Co. (J. Samuels & Bro., Inc.) 
of this city and Shartenberg’s of Pawtucket. 
Several other outings were held during the 
week or on Saturday. Weather conditions 
Wednesday morning were very stormy but 
the rain ceased by noon and the afternoon 
allowed the excursionists to enjoy themselves 
by the elimination of some of the scheduled 
features. 

The second annual outing of the employes 
of the Manufacturing Jewelers’ Board of 
Trade was held last week to Point Judith 
Beach, the trip being made by automobiles, 
where bathing, dancing and a shore dinner 
were enjoyed and a program of games and 
sports run off. Prizes were awarded to the fol- 
lowing: Miss Helen Irons, Walter Abbott, 
Miss Doris Wood, Miss Marguerite Irons, 
Vincent Chapman, Miss Mildred Wood, 
George Bastien and Miss Gertrude Walton. 
The committee of arrangements for the out- 
ing included Miss Margaretta L. Andrews 
and Harold G. Bentley. 


Outing of the Hadley Co. 


More than 150 employes of the Hadley 
Co,, manufacturing jewelers, were guests of 
the firm Friday on the second annual outing 
which consisted of a steamboat trip to Wick- 
ford, automobile ride to Plum Beach, field 
sports, bathing beach beauty contest, dinner, 
dancing and the sail home. Vice-President 
Charles Mealy proved a thoughtful and con- 
siderate host and saw that every little detail 
for the pleasure and convenience of the 
firm’s guests was taken care of. A com- 
mittee consisting of the following : Generalis- 
simo de facto—Charles Mealy; General 
Committee—George Ingleby, chairman; Mrs. 
J. H. Henry and Herbert Swan; Judges 
of Games—James Andrews, Charles Tost, 
Miss Nellie Brady and Mrs. J. H. Henry; 
Judges of Bathing Beauty Contest—Howard 
K. Clery and William H. Mason, of THE 
JeweLers’ Circutar, and Herman Pirik, of 
the Keystone, 

The shop closed at noon and the employes, 
each provided with a box of lunch, hustled to 
the foot of Transit St., where the steamer 
Island Belle was in waiting and 15 
minutes later the lines were cast off and the 
16 miles sail down Narragansett bay through 
Wickford harbor into Wickford occupied a 
couple of hours. An orchestra furnished a 
musical programme and the excursionists 
‘ang and danced while the boxes were opened 
and the lunches supplement with a generous 
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supply of chocolates by the committee. 
Automobiles and busses took the excursion- 
ists to Plum Beach where at the hotel Mine 
Host Henry Butler had everything ready 
for the party. Bathing was the first 
feature on the afternoon’s programme and 
about forty of the young women enjoyed the 
dip in the waters direct from the ocean after 
which they posed for a group photograph 
and then held a “Bathing Beauty Revue” in 
which three prizes were awarded to Miss 
Mary Boler, Miss Ruth Anderson and Miss 
Ida Desimone. The first prize was a hand- 
some “Ladifair’ vanity case contributed by 
Samuel Levy of the V. E. Black Co. 


The winners in the field sports were as 
follows: Tug of war for men, team cap- 
tained by Peter Petersen; tug of war for 
women, team captained by Miss Mary Du- 
charme; three-legged race—Misses Mary 
Mellor and Ella Boler and J. Docherty and 
M. Lind; potato race—Miss Rose Dagnillo; 
100-yard dash—James McCaffrey; 50-yard 
dash for women—Miss Ida Desimone; sack 
race—Miss Rose Dagnillo and Edward Carl- 
son; hop step and jump—James McCaffrey; 
standing broad jump—M. Lind; quoits—J. 
Barnes and J. McDonald and Howard G. 
Loughlin and Charles Mealy; letter race— 
Miss Mary Paolino. 

After a chowder luncheon at the hotel at 
5:30 o’clock dancing was held until 7:30 
o’clock when the autos took the party back 
to Wickford Landing, where the refresh- 
ments enlivened the trip up the bay, this 
city being reached about 10:30 o’clock. 


Outing of Irons & Russell Relief Association 


The Irons & Russell Relief Association 
held its annual outing at Chopmist Hill in 
North Scituate, Saturday afternoon, with 
Charles A. Russell, Albert I. Russell and 
Ellis W. MacAllister, officials of the com- 
pany, as invited guests. The party got away 
from the shop in Chestnut street about noon 
and in automobiles made the 15-mile trip 
up into the country. Luncheon was served 
upon arrival, followed by a programme of’ 
sports and dancing, with a clambake at 5 
o'clock, after which dancing was again en- 
joyed until the party returned to the city. 
The committee in charge consisted of Eugene 
Sullivan, Arthur Tascucci, Miss Ruth Stan- 
wood and Miss Betty Barry. 

Handsome and appropriate prizes were 
offered, three being awarded in each event, 
with individual prizes to all members of 
teams, the results being as follows: Base- 
ball game for girls, won by team captained 
by Miss E. Wilke; baseball game for 
men by team captained by Frank Pickels; 
pipe and tobacco—Edward Brown, Harry 
Jencks; men’s funny face contest—Thomas 
McDermott, Eugene Sullivan and Arthur 
Tascucci; blindfold contest—Thomas Mc- 
Dermott, Eugene Sullivan and Frank 
Pickels; ladies’ 50 yard dash—Elizabeth 
Leonard, Ella Glen and Ruth Stanwood; 
ladies’ potato race—Ruth Stanwood, Lillian 
Simpson; ladies’ funny face contest—Mrs. 
Edna Lee, Ernestine Dailey and Ethel 
Johnston with consolation to Jennie Gan- 
non; quoits—Frank Pickels; dancing con- 
test—Miss C. W. Leonard and C. K. Gear; 
longest hit in baseball games—Frank Pickels 
and Jennie Gannon; ladies’ egg and spoon 
race—Flizabeth Leonard, Myra Monahan 
and Lillian Simpson. 
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Outing of Gorham Mfg. Co. 


On Saturday the Gorham Mfg. Co. re- 
vived its custom of many years of holding 
an employes’ field day and from the success 
of the occasion it is safe to say that it will 
once more become an annual event in the 
affairs of the plant. It was the first outing 
since the beginning of the World War and 
was participated in by upwards of 1,100 em- 
ployes and members of their families, sev- 
eral of the officials of the corporation being 
among the guests. One of the interesting 
features of the occasion was the presence 
of about a score of the members of the Gor- 
ham Quarter Century Club consisting of 
men who have been in the employ of the 
corporation for twenty-five years or more. 
None in the entire party apparently enjoyed 
themselves more than did these veterans of 
the company, 

The outing was held at Rocky Point and 
a large fleet of trolley cars was in waiting 
on Earle St. when the plant closed at 12 
o’clock and it took a very few minutes for 
the excursionists to embark for the ride 
through the countryside overlooking Nar- 
ragansett bay to the Mecca of the pilgrims. 
Luncheon was served upon the arrival at the 
resort and from 1.30 o’clock until the special 
bake was opened at 5 o'clock, a series of 
field sports and games provided diversion for 
the majority while others enjoyed the vari- 
ous attractions on the grounds. Suitable 
prizes were awarded to the winners of the 
events, the card including 100 yard dash for 
men also for boys, which were run in heats 
and later the finals were in order; 50 yards 
for ladies; fat men’s race for members of 
the Gorham Quarter Century Club; sack 
race for men, and one for boys; egg race 
for ladies; fat men’s race for men of over 
200 pounds and not over 5 feet 9 inches tall; 
three legged races for men and boys; high 
and broad jumps and. hop, step and jump; 
quoits and baseball, ‘ 

The bake was served in the large dining 
hall and at the conclusion a brief address 
was made by President Edward C. Mayo of 
the Gorham Co., which was followed by 
remarks from several of those representing 
the corporation, the employes and the 
“veterans.” 

The affair was in charge of the following 
committee: General Field Day—Arthur G. 
Jerome, chairman; Samuel B. Allen, treas- 
urer; W. E. White, secretary; J. Herbert 
Mason, James V. Lynch, John J. Crowley, 
Arthur Kennedy, Harold E. Trueman and 
Charles W. Sittnick; Reception—Charles 
N. Lawton, Robert J. Hill and Harry C. 
Holt; Gorham Quarter Century Club— 
Oscar Allebaugh and William Pettit; En- 
tertainment—Robert I. Durfee, Miss Helena 
C. Mahoney, Miss M. Marra, Miss R. 
Capace, Miss Bertha Honnor and Miss 
Emily Davidson; Transportation—Franklin 
R. Westell, George W. Ruhmann, Thomas 
F. Coyle, Ralph J. Saxon, Harry R. Amgil- 
ly, H. Miner and Harold E. Trueman; 
Publicity—Ralph S. Connell, Albert E. 
Carigan and William I. Head; Sports— 
Frank S. Ellis, chairman; William Pettit, 
starter; John Odsen, clerk; Charles W. 
Sittnick, John J. Crowley and Lawrence E. 
Ballou, judges. 








The Clifford Jewelry Store, Platteville, 
Wis., is discontinuing business. 
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LATEST CUSTOMS RULINGS 





Recent Decisions by Board of General 
Appraisers and Customs Court, on Jewelry 
Beads, Necklaces, Pendants and 
Kindred Articles 


Both the Board of United States Gen- 
eral Appraisers at New York and the 
United States Court of Customs Appeals 
at Washington have just handed down a 
number of important decisions fixing the 
correct rates of duty on various articles 
such as watch glasses, beads, jewelry, ete. 
These rulings, fixing duty classifications 
under the tariff law of 1922, are sum- 
marized below: 

JET EARRINGS, BROOCHES, PINS 


On entry through the customs, certain 
earrings, brooches and pins made of jet, 
imported by Bernard Hirsch Co. were 
assessed by the collector at the rate of 80 
per cent ad valorem under Par. 1428, as 
jewelry. The importer protested this 
assessment, claiming duty as articles of 
earthy or mineral substances at 40 per cent 
ad valorem. The Board of General 
Appraisers sustained the claim of the im- 
porter for the lower rate of duty. The 
Government, however, not being  satis- 
fied with the Board’s finding, appealed the 
issue to the Customs Court and the de- 
cision just handed down by the Court in 
Washington reverses the Board, so that 
the higher duty applies to this class of 
merchandise. 

NECKLACES 

The Doragon Co. etal. lost before the 
Customs Appeal Court in a decision re- 
versing the Board’s findings as to the tariff 
classification of certain bead, ivory and 
bone necklaces, pendants and clasps, etc. 
These articles were taxed with duty at the 
rate of 80 per cent ad valorem under Par. 
1428, as jewelry. The importers contended 
for duty at various lower rates and the 
protests of the importers were sustained by 
the Board of Appraisers. In the Custom 
Court’s decision the judgment of the Board 
is reversed as to all items with the ex- 
ception of certain bone bead necklaces. 


MOTHER-OF-PEARL BEAD NECKLACES 


Denying relief to the International For- 
warding Co., the United States Court of 
Appeals rules that certain necklaces of 
mother-of-pearl beads were properly 
assessed with duty by the collector at the 
rate of 8) per cent ad valorem under Par. 
1428, as jewelry. The protestants claimed 
duty as beads, at but 60 per cent ad 
valorem, which claim was granted by the 
Soard of Appraisers. The Government 
appealed the Board’s decision and_ the 
Appeal Court’s ruling upholds the col- 
lector’s classification of the articles in ques- 
tion as jewelry. 


STRINGS OF AMBER BEADS 


The importers, Emrich & Schorsch, won 
before the Customs Court in a ruling re- 
versing the collector’s assessment of duty 
at the rate of 80 per cent ad valorem under 
Par. 1428, as jewelry, on certain strings of 
pure amber beads. The protestants 
claimed that the merchandise was properly 
dutiable at 20 per cent ad valorem under 
ar. 1438, as manufacturers of amber, or 
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in the alternative, at 35 per cent as beads. 
The Board of Appraisers sustained the im- 
porter’s protest for duty at the 20 per cent 
rate as manufacturers of amber. The 
Appeal Court, in its decision just handed 
down, finds the strings of beads in ques- 
tion to be dutiable at 35 per cent ad val- 
orem as_ beads. 


WATCH GLASSES 


In upholding a claim of Albert Berger 
& Co., the Customs Board finds that cer- 
tain watch glasses were improperly assessed 
with duty by the collector at the rate of 
65 per cent ad valorem under Par. 218, 
1922 law. The importers claimed duty at 
1% cents per pound under Par. 219, and 
in addition, 5 per cent ad valorem under 
Par. 224, and this claim is granted by 
Judge Sullivan. 


HATPINS, BARPINS, COLLAR BUTTONS 


In a decision by the Board of General 
Appraisers, a protest of Joseph Horne Co., 
of Pittsburgh, filed against the collector’s 
assessment of duty on a certain collar but- 
ton composed of mother-of-pearl and metal, 
a hatpin with solid head composed entirely 
of metal silver-plated, and a _ gold-plated 
barpin resembling to some extent a safety 
pin, but heavier and more ornamental, is 
overruled. Judge Sullivan rules that the 
articles involved in this issue were properly 
assessed at the rate of 80 per cent ad 
valorem under Par. 1428, act of 1922. 
The importers claimed the collar buttons 
dutiable at 45 per cent under Par. 1411; 
the hatpins at 35 per cent under Par. 350; 
and the barpins at 40 per cent under Par. 
399. In denying relief to the importers, 
the Board gives the following reasons: 

“1. We are without any proof on the 
part of the protestant these articles are not 
jewelry. The presumption that they are 
such, which arises from the action of the 
collector, has therefore become a fact. 

“2. The collar buttons are not dutiable 
under Par. 1411, inasmuch as that pro- 
vision covers, among other things, collar 
buttons in chief value of mother-of-pearl, 
etc. These collar buttons are in chief 
value of metal, and collar buttons of metal 
are eo nomine mentioned in Par. 1428. 

“3. The hatpins are not dutiable under 
Par. 350, as that paragraph provides for 
such hatpins only if not plated with gold 
or silver, and not commonly known as 
jewelry. 

“4. The barpins are not dutiable under 
Par. 399 at 40 per cent as they are plated 
with gold, and it is specially provided in 
the paragraph the metal articles carrying 
the 40 per cent rate are such as are not 
plated with platinum, gold, or silver, or 
colored with gold lacquer.” 


PENDANTS 


Overruling a claim of A. Kriloff Co., 
Chicago, the General Appraisers ruled that 
certain pendants, necklets, etc., in chief value 
of celluloid, were correctly taxed with duty 
at 60 per cent ad valorem under Par. 31, 
1922 act. The importers contended for 
duty at 35 per cent under the first clause 
of Par. 1403; at 20 per cent under the 
second, third or fourth clauses of Par. 
1429; or at 45 per cent under the latter 
part of Par. 1403. Judge Sullivan denies 
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these claims, holding the coilector’s assess- 
ment at the 60 per cent rate to be correct. 


ANTIQUES 


A ruling by Judge Waite denies relief 
to A. J. Bracher & Co. in a matter having 
to do with the customs treatment of cer- 
tain articles claimed to be antiques. The 
importers claimed the merchandise in- 
volved, consisting of imitation stone pen- 
dants and silver dollars, to be entitled to 
free entry under Par. 1708, 1922 act, as 
artistic antiquities. The Board, however, 
holds that duty was correctly taken on these 
articles at the rate of 80 per cent ad 
valorem under Par. 1428, as modern 
articles. The General Appraiser points out 
in this decision that no evidence was pro- 
duced by the importer to overcome the 
presumption of correctness attaching to the 
collector’s findings. 


ROSES MONTEES 


Sustaining a protest of L. Schenker, the 
Board finds that certain merchandise known 
as Roses Montees, assessed with duty at 
60 per cent ad valorem under Par. 1429, 
1922 act, should have been taxed, as claimed 
by the importer, at only 20 per cent under 
said Par. 1429. 








REPORTS BEING ROBBED 








Baltimore Jewelry Salesman Tells Police 
That Two Men Bound Him and Took 
Jewelry Valued at $1,000 


BaLTimorE, Md., July 10.—Attacked, 
beaten and robbed, Arthur Fraidin, jewelry 
salesman employed by Rankin & Fox, 
jewelers, 319 N. Eutaw St., told detectives 
that he carried approximately $1,000 worth 
of jewelry when he left his employers’ office 
Friday afternoon. The jewelry and Fraid- 
in’s jewelry case is missing. Fraidin told 
Detective Lieutenants C. F. Roche and A. 
S. Parr that he met two men one of whom 
had negotiated to buy a watch. 

On Fremont Ave. Fraidin says he entered 


.an automobile driven by the prospective 


customer. A few minutes after the sales- 
man had taken a seat in the automobile the 
second man is alleged to have pressed a 
pistol to his side and directed that he keep 
quiet. Fraidin was taken to a lonely spot in 
Gwynn’s Falls Park where, he said, his 
ankles and wrists were bound with twine. 

After his assailants left the scene, during 
broad daylight, Fraidin screamed for help. 
Citizens came to his aid and took him to the 
office of a physician. Later he was taken 
to the detective bureau and questioned by 
Detective Captain Charles H. Burns. 
Fraidin furnished a description of his 
alleged assailants to the police. 








What was hitherto called G. Schaeren 
& Co., Mido Watch, has been transformed 
into a joint-stock company under the name 
Mido Limited. The maragement has been 
enriched by the accession of Henry Schaer- 
en, who was for many years in charge of 
the commercial management of the Omega 
Watch Co. The commercial organization 
has been removed to Bienne, a town inces- 
santly increasing in importance as a watch- 
making centre, but the manufacture itself 
remains centralized in Soleure. 
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Walter Eitelbach & Co., Inc. - on 576 Fifth Ave., 
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Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 


Finest Selection Rare Gems 
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FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces | 
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Pearl Ropes Black Pearls Button Pearls 
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SUBSTITUTION TRICK FAILS 





Keen Eyed Clerk in Philadelphia Store 
Prevents Loss of $6,000 Diamond Ring 
and Alleged Crook is Caught 
PuiapbELPHIA, Pa., July 13—Thanks to 
a keen-eyed clerk, two substitutors were 
foiled in their attempt to palm a $6,000 dia- 
mond ring in the store of S. Kind & Sons 
at 1110 Chestnut St., one of them being cap- 
tured while the man who attempted the 
actual substitution, escaped, but the police 
have such a good description of him that his 
arrest is looked for, either in New York or 
Boston. The prisoner, who gave the name 
of David Weinburg of Boston, denied any 
connection with the plot or knowledge of 
his companion but the police, through his 
finger prints, say he is David Singer, ar- 
rested in this city several times in connec- 
tion with pocket picking, charges on which 
he always managed to get free through lack 

of evidence. 

William B. Kammerer is the clerk, whose 
sharp eyes thwarted the men in their attempt 
to get the ring. Both men were well dressed 
and looked prosperous as they entered the 
store and the larger and taller of the two 
asked Kammerer to show him the $6,000 
platinum and diamond ring which was on 
display in the window. Kammerer complied 
and the man picked up the circlet and ex- 
amined it closely, finally putting it down 
with the remark that it did not look as 
large on close view as it did in the window. 

Then he asked to see several other rings 
in the tray and examined them, displaying a 
considerable knowledge of gems. One: by 
one he replaced them on the tray, finally 
saying he would not look at any more that 
day but would make a selection later. 

The actions of the men had aroused Kam- 
merer’s suspicions and he watched them 
closely, noticing that the larger of the two 
kept his right hand clinched tightly. While 
the last of the rings was being examined 
Kammerer took a good look at the $6,000 
one and saw that one of paste had been 
substituted for the real one. He leaned 
forward over the showcase and grasped the 
man by the wrist ordering him to drop the 
ring and twisting the wrist until the 
swindler, taken by surprise, dropped the 
gem on the tray. 

Kammerer was at a disadvantage with 
the showcase between him and his captive 
and the latter, with a sudden wrench freed 
himself and dashed out of the store evading 
employes who attempted to stop him and 
disappeared in the crowd of shoppers. His 
companion attempted to flee also but was 
caught by the other clerks before he reached 
the door and held until the police arrived. 

At City Hall, Magistrate Penock held 
Weinburg or “Singer” in $3,500 bail for a 
hearing on July 13 on the charge of at- 
tempted larceny. Bail was not furnished 
and the prisoner was taken to Moyamensing 
Prison. Mr. Kammerer was praised by his 
employers for his good work in preventing 
the theft of the ring. 

The paste ring was a good imitation of 
“or pee and the police say the swindler 
ro “~ ently spent considerable time study- 

in order to make the bogus one as 
reall it as possible. Other retailers 
ghout the city have been warned to be 
on the lookout for similar attempts as the 


THE JEWELERS’ 


CIRCULAR 


detectives assigned to jewelry cases believe 
the men are members of an organized band 
of swindlers working the jewelry stores. 








GUNMEN ON FIFTH AVENUE 


Tie Up Girl and Man and Escape From 
Jewelers’ Offices with Loot Valued 
at $14,500 


Holdups and robberies in the metropolitan 
district have become so frequent that when 
a week passes without its quota of attacks 
of this kind upon the trade, it is a matter 
of comment. During the past week the firm 
of Barnett Robinson & Co., on the seventh 
floor at 542 Fifth Ave., between 44th and 
45th Sts., a block away from the police 
Fifth Ave. headquarters, was held up and 
robbed of gems worth $10,000 and a brace- 
let valued at $4,500 was also taken. The 
robbery occurred on Friday and as is usual 
in these holdup cases, the bandits made their 
escape. It was in this building that Edwin 
W. Andrews, a jeweler, was murdered when 
resisting a $50,000 robbery in 1920. On 
Friday the bandits left the building calmly 
by the elevator after looting the Barnett 
Robinson safe, leaving behind a girl clerk 
and a young man who entered while the 
robbery was in progress. Both were wired 
to chairs. : 

Ordinarily business is done by the firm 
through a window in a partition separating 
the inside office from the entrance room and 
the first bandit, who wore no disguise, pre- 
sented himseif at the window and addressed 
Miss Sophie Koteler, 21 years old, who was 
in charge of the shop at the time. He was 
a pleasant looking man not far from her 
age and he seemed sure of what he was 
about to do. His first move was to order 
her to open the door and when she hesitated 
he showed a revolver and dropped his in- 
gratiating manner. As she started to move 
toward the door, he stopped her, as to get 
there she would have moved around the 
corner and out of his sight. He told the 
young woman that she could open the door 
from where she stood and under threat of 
a revolver she pressed a button which un- 
locked the door. Thereupon the second man 
also pushed through. He was_ smartly 
dressed, short and slender, and most of his 
face was hidden behind a handkerchief. The 
next order given by the bandits was that 
the safe door be opened. The first bandit 
seemed to he the leader of the two. He 
spoke quite gently to the girl and did not 
point the revolver at her this time. She 
opened the safe and when the two men had 
assured themselves that none of the inner 
doors were locked, they took the picture wire 
from their pockets, ordered the girl to a 
chair and tied her securely with some care 
net to hurt her. One of the bandits was 
about to gag the girl but they decided this 
was not necessary. They then rifled the 
safe, their loot consisting principally of un- 
mounted diamonds, emeralds and sapphires 
valued at $10,000. 

After the bandits had completed their work 
and were about to depart, a young man 
appeared at the door they had left open. 
He was promptly covered by a revolver in 
the hands of one of the bandits and pushed 
into the office. The newcomer held up his 
hands at the command of the bandit leader 
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and when he was searched a platinum brace- 
let set with emeralds and valued at $4,500 
was taken from his pocket. The new ar- 
rival was Alfred Edwards, 27 years old, em- 
ployed by the Chas. T. Dougherty Co., 7 
W. 48th St. He had been sent by the con- 
cern to return the bracelet which had been 
with the Chas. T. Dougherty Co. on mem- 
orandum. 

The two bandits quickly wired Edwards 
to a chair and after giving the usual warning 
that there would be shooting if the man or 
girl made an outcry for 10 minutes, they 
walked to the hall, pressed the elevator but- 
ton and descended without attracting atten- 
tion or suspicion. 

Edwards was the first to clear himself 
from the wire after a few minutes of work. 
He ran into the hall shouting. Excitement 
spread around the floor and out to the street 
and in a few minutes several members of 
the Fifth Ave. Squad had rushed from the 
44th St. headquarters to the scene of the 
holdup. 

Each of the bandits is described as about 
27 years of age. The first was about five 
feet nine inches tall and weighed about 150 
pounds, while the masked one was about 
five feet six inches. Miss Koteler was 
taken to the rogues’ gallery by the police 
to look for their pictures but failed to find 
them. 

Mr. Robinson in talking to a reporter for 
THe JEWELERS’ CIRCULAR about the robbery 
said that his loss was fully covered by in- 
surance. 

The holdup in 1920 in the same building 
resulting in the murder of Andrews caused 
an outburst of indignation over the invasion 
of Fifth Ave. by robbers in daylight. It 
was this murder that led directly to the 
formation of the Fifth Ave. Squad for the 
protection of that neighborhood. 








Death of William H. Trice 


Youncstown, O., July 8—William H. 
Trice, 76, is dead at his home here follow- 
ing a year’s illness of paralysis. 

He was born in Mt. Union, Pa., and lived 
here 13 years where he was engaged in the 
jewelry business. 

He is survived by his wife, Emma, and 
three daughters. 

Burial was made in Youngstown. 








The second Asturian International Fair 
will be held at Gijon, in Ovideo Province, 
from Aug. 15 to 31, 1925, says the Euro- 
pean Division of the Department of Com- 
merce. All kinds of goods except those 
dangerous to life or health or prohibited by 
Spanish law may be exhibited. The City 
of Gijon is in the center of the part of 
Spain along the Bay of Biscay and forms a 
good approach to parts of Spain not readily 
reached from other sections. Applications 
must be filed with the fair committee, whose 
address is Liverstad 19 and 21, Gijon, 
Spain, by July 31, 1925. Free temporary 
entry of articles destined for the fair has 
been authorized by Royal order, but such 
articles must be entered through the custom 
houses of either Gijoey, Irun or Tuy. 
Sample application may be obtained by ad- 
dressing the European division of the Bu- 
reau of Foreign and Domestic Commerce, 
referring to No. 173,559. 
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Artificial Pearl Necklaces 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 
Pearls, Diamonds and Other Precious Stones 
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EMPIRE STATE CONVENTION 





Program for Sixteenth Annual Meeting of 
Members of New York State Retail Jewelers’ 
Association Promises an Enjoyable 
and Instructive Gathering 


Arpany, N. Y., July 13.—The 16th annual 
convention of the New York State Retail 
Jewelers’ Association is to be held at the 
Hotel Ten Eyck, in this city, July 20, 21, 
»”. A fine program has been printed which 
was distributed to the members of the as- 
sociation last week. In addition to a gen- 
erous amount of advertising and the conven- 
tion program, the booklet carries the photo- 
graphs of the present officers of the associ- 
ation and members of the executive commit- 
tee and in addition photographs of the past 
presidents. Half-tone illustrations of the 
capitol building and a short historical sketch 
about it and other points of interest are in- 
cluded. The program this year also con- 
tains a complete roster of the New York 
State Retail Jewelers’ Association. A half- 
tone illustration of the bronze trophy 
donated by the association to the member 
patronizing the largest number of firms who 
advertise in the program is also shown and 
a list is given of the convention committees. 

The program contains 100 pages, one of 
which is a memoriam to the late Howard J. 
Sunderlin, who died on May 28th. The 
schedule of the convention events is as fol- 
lows: 

Sunday, July 19 


Evening—Reception of guests and registration at 
Hotel Ten Eyck, on mezzanine floor. 

8:40 p. Mi—Executive committee meeting at Ho- 
tel Ten Eyck. 


Monday, July 20 


9:00 a. mM.—Visiting jewelers, ladies, and guests 
will register, receive badges, tickets, etc., at 
headquarters on mezzanine floor. 

10:30 a. m.—Convention called to order by Fresi- 
dent Emil J. Scheer, Rochester. 

Invocation—Rev. Creighton R. Storey, Rec- 
tor, Trinity Episcopal Church, Albany. 

Address of Welcome—Hon. Mayor William 
S. Hackett of City of Albany. 

Response—Edward Leininger, Buffalo. 

11:00 a. m.—President’s address, Emil J. Scheer, 
Rochester. 

11:20 a. M.—Reports from principal cities and as- 
sociations: Albany, F. P. D. Jennings; Bing- 
hamton, Chas. H. Ash, care Benj. T. Ash & 
Son; Bronx Retail Jewelers’ Association, A. 
Landan, 42nd St. Grand Central Terminal, 
New York; Metropolitan Jewelers’ Associa- 
tion, Henry Astor, 1466 Third Ave., New 
York; Brooklyn, Prentice Luckey, care Wm. 
Wise & Son; Buffalo, Edw. Leininger; EI- 
mira, H. Walter Hamilton; Jamestown, E. 
T. Bassett; New York, Wm. G. McDougall; 
Ossining, Albert Kamp; Rochester, S. D. 
Burritt; Syracuse, Harry N. Clark; Troy, J. 
Henry Hepp; Utica, Wm. D. McNeill, care 
W. B. Wilccx Co. 

Communications and 
committees, 

32:15 pv, o.— Adjournment. 

12:30) p. M.—Luncheon in jewelers’ private din- 
ing room of Hotel Ten Eyck. 


announcements of 


MONDAY AFTERNOON 


2:30 P.M.—Business Outlook of the United 
States Chamber of Commerce”—H. O. Patton, 

i _fecretary eastern division, New York city. 

10 P. M@i—“The Trend of Modern Business”— 
Alexander Vincent, secretary, Sterling Silver- 

__,Ware Manufacturers’ Association. 

4:00 p, M.—Jewelers’ Block Insurance—speaker 

es from National Jewelers’ Board of Trade. 

:30 P. Mi—-Special order of business. 

4:45 p, M.—Adjournment. 


MONDAY EVENING 
8:00 p. M.—Theater party at Capitol Theater. 
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Tuesday, July 21 


&:30 a.m.—Club breakfast in jewelers’ private 
dining room, Ten Eyck hotel—speaker to be 
assigned. 

10.00 a. m.—‘‘Activities of the National Retail 
Jewelers’ Association,” Ellis Gifford, vice- 
president, Fall River, Mass. 

10:30 a. m.—“The Jeweler, Past, Present and Fu- 
ture’”—Charles T. Evans, Buffalo, past presi- 
dent, national association. 

11:00 a. m.-—Trade discussions, members of the 
association invited to take part. Led by Ed- 
ward Leininger, vice-president, Buffalo. 

1. What kind of advertising brings best 
results? Charles H. Howe, past president, 
Syracuse, N. Y. 

2. What are the most important depart- 
ments in a jewelry store? Harry C. Mce- 
Cormack, vice-president, T. C. Tanke Co., 
Inc., Buffalo, N. s 

3. Hew can you avoid accumulation of ob- 
solete stock? M. L. Korsunsky, New York. 

12:00 m.—Special order business. 

12:15 p. m..—Adjournment. 

12:30 ep. m.—-Luncheon in private dining room of 
Hotel Ten Eyck. 


TUESDAY AFTERNOON 

1:30 p. Mm.—Photograph at Capitol steps. 

2:00 Pp. m.—Leave Hotel Ten Eyck for trip through 
Capitol and Educational building. 

3:30 Pp. M.—-Leave Hotel Ten Eyck by autos for 
sight seeing trip of Albany, then to McKowns 
Grove for afternoon and evening entertain- 
ment, dinner dance, etc. 


Wednesday, July 22 


8:30 a. m.—Club breakfast, Hotel Ten Eyck, 
jewelers’ private dining room—speaker to be 
assigned. 

10:00 a. mM.—-‘Future Prognostications’” — Edward 
H. Hufnagel, Mount Vernon, past president, 
national association. 

10:30 a. M.—“‘Lights and Shadows in Sales Plan- 
ning for the Fall and Winter’—Paul M. 
Trout, Mount Vernon,-formerly with Babson 
Institute. 

11:00 a. M.—Trade discussions—members of the 
State association invited to take part, led by 
Wm. D. McNeill, Utica, N. Y. 

1. Can the average jeweler use the deferred 
payment plan successfully? Discussion opened 
by S. D. Burritt, Rochester. 

2. Insurance—Should the jeweler carry full 
insurance? Discussion opened by Harry N. 
Clark, Syracuse. 

3. Auction legislation, co-operate to secure 
a State law. Discussion opened by George 
Evans, Utica. 

4. The retailing jobber. J. A. Darrow, 
Fenn Yan. 

12:15 p. M.—Adjournment. 

12:30 ep. M.—Luncheon in private dining room of 
Hotel Ten Eyck. 


WEDNESDAY AFTERNOON SESSION 


3:00 p. M.—Reports of Standing Committees: 
1. Trade Interests—Wm. D. McNeill, Utica. 

2. Legislation—Edw. H. Hufnagel, Mount 
Vernon. 

3. Membership—M. L. Korsunsky, New York. 

. Deceased members—L. M. Campbell, Can- 
andaigua. 

5. Insurance—H. Falkenstein, New York. 

6. Report of committee on resolutions—Chas. 
T. Evans, Buffalo. 

7. Report of committee on awarding trophy— 
John E. Bong, Corning. 

8. Report of secretary—Charles E. Sunderlin, 


» 


Rochester. 
9. Report of treasurer—R. E. Brigham, One- 
onta. 
10. Report of auditing committee—M. J. Engel- 
bert Rome. 


Unfinished business. 
New business. 
Selection of convention city for 1926. 
Report of committee on nominations. 
Election of officers. 
Installation of officers. 

4:15 p. m.—Adjournment. 


WEDNESDAY EVENING 
7:00 Pp. m.—Banquet at Hotel Ten Eyck. 








Harry Prudames is the successor to How- 
ard Williams at Delavan, Wis. 
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President of Association of Manufacturing 

Jewelers, Engravers and Stationers to 

Schools and Colleges Selects 1925-26 List 

Following the third annual meeting of 
the Association of Manufacturing Jewelers, 
Engravers and Stationers to Schools and 
Colleges, which was held on Monday and 
Tuesday, June 29 and 30, president-elect 
Harry P. Dickinson of J. F. Newman, Inc., 
has appointed hte following committees 
for 1925-26. 

Publicity, F. A. Spies, Spies Bros., Chi- 
cago; R. Tyler, Harcourt & Co., Louis- 
ville and Mr. Tucker, Brochon Engraving 
Co., Chicago. 

Entertainment Committee, Mr. Tyler, 
Harcourt & Co., Louisville; Mr. Stouffer, 
Auld’s, Inc., Columbus, O., and C. C. Gill, 
C. C. Gill Engraving Co., Denver. 

Membership Committee, Mr. Von Schuck- 
man, Dieges & Clust, New York. 

Trade Customs Committee, Mr. Clegg, 
Hoover & Smith, Philadelphia. 

It has been decided to hold the next an- 
nual meeting of the association at White 
Sulphur Springs, W. Va. This was de- 
cided after a ballot had been taken by the 
convention at Niagara Falls, the result of 
which was a tie between Chicago and Bos- 
ton. According to the by laws it was 
then the duty of the executive committee 
to choose the location. A meeting of the 
committee was held and White Sulphur 
Springs was tentatively selected and the 
dates, June 28 and 29, 1926. 

It has been decided that the Publicity 
Committee will send out three letters to 
principals of schools asking them to notify 
the clearing house of the association rela- 
tive to all business that has been closed. 
The first two letters will explain the pur- 
pose of the clearing house namely, to cur- 
tail the annoyance to the principals of hav- 
ing salesmen calling on them in person and 
on the telephone and pointing out that this 
method will considerably reduce sales ex- 
pense, thus salesmen need not spend their 
time and money going to the towns where 
the orders have already been placed. 

The membership list is as follows: 

J. F. Apple, Inc., Lancaster, Pa.; Auld’s, 
Inc., Columbus, O.; the Bailey, Banks & 
Biddle Co., Philadelphia, Pa.; L. G. Bal- 
four Co., Attleboro, Mass.; Brochon En- 
graving Co., Chicago; Bunde & Upmeyer, 
Milwaukee, Wis.; Burr-Patterson & Co., 
Detroit, Mich.; Dieges & Clust, New York 
city; Wm. C. Dorrety, Boston, Mass.; 
Chas. H. Elliott Co., North Philadelphia, 
Pa.; the C. C. Gill Engraving Co., Den- 
ver, Colo.; Harcourt & Co., Louisville, Ky. ; 
Havens & Co., New York city; the Hoover 
& Smith Co., Philadelphia, Pa.; the Metal 
Arts Co., Rochester, N. Y.; J. F. New- 
man, Inc. New York city: O’Neil & 
Casella, Boston, Mass.; the Robbins Co., 
Attleboro, Mass.; H. W. Peters Co., Bos- 
ton, Mass.; Spies Bros., Chicago; Warren- 
Kahse, Inc., Rochester, N. Y.; Weyhing 
Bros., Detroit, Mich.; E. A. Wright Co., 
Philadelphia, Pa.; the House of Wright 
& Street, Chicago; the Josten Mfg. Co., 
Owatonna, Minn. 








F H. Newell is opening a new store at, 
157 N. Water St., Decatur, III. 
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ANTWERP—1 Rue Van Lerius 
AMSTERDAM—2 Tulp Straat 


LE ROY PRESENT CO. 


DIAMONDS 


170 Broadway 


LONDON E. C.—50 Holburn Viaduct 
PARIS—11 Rue de Chateaudun 


New York 























STAR SAPPHIRES 


Gems of Fascination 














1925-1926 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 
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Rings, Scarf Pins and Cuff Links 


LoulIs N. MARX 


36 W. 47th St. 


New York 

















Going Out of Business 
LOFT TO LET 


Merchandise, Machinery, Fixtures, ‘Tools, etc., 
highest bidder. 


A. & S. ESPOSITER 


33 West 46th St. 


for sale to 
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Ohio Retail Jewelers Convene at Cedar Point 








Disappointment Expressed at Small Attendance at 19th Annual Convention— 
Officers Chosen and Other Business Transacted—Social 
Features Include Enjoyable Banquet 

















Cepar Point, O., July 10—The Ohio Re- 
tail Jewelers’ Association closed its 19th an- 
nual convention here late yesterday after- 
noon, after three days spent in interesting 
and profitable sessions and enjoying the 
pleasures of this famous Summer resort. 

The officers freely and frankly, with deep 
regret, expressed their disappointment in the 
number of retail jewelers attending the con- 
vention. Every effort had been made during 
the past year to revive interest on the part 
of the jewelers of the State. The same plans 








E. W. CHAMBERLAIN, PRESIDENT-ELECT 


and methods used, and by the same man who 
has successfully built up strong organiza- 
tions in other lines, failed to bring the ex- 
pected results among the jewelers. 


Other organizations of the State, bakers, 
laundrymen, druggists and other lines, are 
holding conventions here with large repre- 
sentative attendance, while the jewelers had 
less than 100 present. This in spite of the 
lact that a good program had been prepared 
and the convention held in a place that at- 
tracts thousands of visitors from all sections 
of the country during this period. 


No blame can be attached to the officers 

of the association. The campaign was well 
organized and thoroughly carried out. The 
interest of the jewelers in the State seems 
to he reflected in the report of the Harvard 
Research Bureau to President Duncan, that 
om than one jeweler out of every 10 in the 
State supplied the Bureau with trade infor- 
Mation requested, 

While disappointed the officers are not dis- 
couraged, and before leaving here new plans 
adler were being considered, and all 

10 were present went home resolved 
to carry on, and help arouse the retail jewel- 
ers of the State to prepare themselves to 
take their place in the great scheme of dis- 





tribution which is under way, and was de- 
scribed by Mr. Van der Vries, of the United 
States Chamber of Commerce on Wednesday. 

Very convenient arrangements were made 
for the convention. The business sessions 
were held in the convention hall of the 
Breakers Hotel and around three walls were 
arranged the various displays. This insured 
100 per cent. attendance at the business ses- 
sions and enabled the exhibitors to secure 
the attention of all visiting jewelers. 


Tuesday 


The morning of Tuesday was devoted to 
registration, distribution of badges and greet- 
ing of friends. A brief session was held in 
the afternoon, called to order by President 
C. J. Duncan. Invocation was pronounced 
by Vice-president G. J. Daum, Port Clinton. 

The address of welcome was given by Earl 
C. Krueger, prosecuting attorney, who rep- 
resented the city of Sandusky and the man- 
agement of Cedar Point. He spoke of the 
number of years this city and its resort had 
enjoyed the pleasure of the jewelers’ visits 
and hoped they would make this the perma- 
nent convention headquarters. 

A. L. Thoma, Piqua, responded on behalf 
of the association and officers, and thanked 
Mr. Krueger and those he represented for 
their cordial greeting and hearty welcome. 

Then followed a verbal report by Secre- 
tary Moore, Akron, who reviewed briefly 
the activities and attainments secured through 
his office during the year. This report and 
that of the treasurer, James Aylward, Bu- 
cyrus, were ordered accepted and filed. 

S. L. Stiles, superintendent, Pinkerton 
agency, Cleveland, was present to represent 
the Jewelers’ Security Alliance. Mr. Stiles 
told the jewelers about the plans of this or- 
ganization and how it co-operated with the 
trade in an effort to discourage crime against 
members of the trade and prosecute those 
who do commit crimes against the trade. 
He then told the jewelers how they may 
protect themselves by observing the rules of 
precaution as suggested by the Jewelers’ 
Security Alliance. 

A few announcements were made before 
adjournment. The principal one was con- 
cerning the fish dinner for the evening. The 
remainder of the afternoon was devoted to 
visiting exhibits, bathing and the pleasures 
offered here. 

A party of 53 boarded the 6:30 ferry 
for Sandusky and spent two hours there, 
where a regular shore dinner was served. 
There was no formal speech, just eating and 
good fellowship. 


Wednesday 


C. J. Daum, vice-president, called the 
meeting to order Wednesday morning at 10 
o’clock and announced the following conven- 
tion committees : 

Resolutions—A. L. Thoma, Piqua; FE. W. 
Chamberlain, Akron; S. H. Brainard. 

Nominating—F. X. Russert, Cleveland: 
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Charles Zoellner, Portsmouth; John Rich, 
Painsville. 

Audit—C. F. Matz, Walsworth; P. F. 
Sharricks, Ashland; James Haynes, Newark. 

Mr. Daum then stated that the president 
would deliver his address. President Dun- 
can prefaced his prepared address, which, in 
part, follows, by expressing his disappoint- 
ment and that of the other officers by the 
small number present. With an expectation 
of over 250, less than 100 being present. 


PRESIDENT DUNCAN'S ADDRESS 


Another year has passed and we are here as- 
sembled to conduct the 19th annual convention of 
the Ohio Retail Jewelers’ Association. I assure 
you it gives me the greatest pleasure indeed to wel- 
come you and I hope and trust when you return 
from this convention to your respective homes, that 
you will take with you some suggestion, thought or 
idea that you can use to further your business in- 
terests and profit thereby. 

While the program is not as comprehensive as 





C. J. DUNCAN, RETIRING PRESIDENT 


last year, it was arranged with the thought in mind 
of making it, so far as possible, a strictly retail 
jewelers’ convention, a meeting together of all 
classes of jewelers, exchanging ideas, discussing 
our problems and making every endeavor to solve 
them. 

It seems to me, convention time is a good time 
for any association to take inventory and check 
up on past activities and lay plans for the future. 
It should be of interest and of vital importance to 
every members of this association to at least know 
some of the things that have been accomplished 
and learn of the reasons why more has not been 
accomplished. 

As I meet jewelers over the State, talking to 
them about the association and trying to induce 
them to join, the question often arises, “Why 
should I join the association?” ‘‘What has the 
association done?’’ And some even go so far as 
to say, ‘““Why don’t the association make my com- 
petitor quit selling certain clocks at $2.49, putting 
in watch crystals at 10c., engraving free, loaning 
watches, etc.? Of course, that type of jeweler ‘is 
not here. He is the kind who stays at home and 
says, “It is no use, you can’t stop these evils, so 
why should I spent the money to join the associa- 
tion or spend the time to attend the convention? 
Why don’t the association remove these and other 
evils in our business? I answer by saying, the 
power does not lie in the association. The offense 
is very largely committed by the non-member and 
indifferent member, and, therfore, the removal of 
these evils is in the power of the offender. The 
association cannot govern the conduct or ethics of 
the individual. It can legislate and make recom- 
mendations, but cannot be responsible for the ac- 
tions of the individual. You know and I know 
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BUY FROM THE CUTTERS 








FROM MINES TO MARKET 


Always at your service 


. EMERALDS 
RUBIES 
SAPPHIRES 


and other PRECIOUS 


AQUAMARINES 
CHINESE JADE 
BLACK OPALS 


and SEMI-PRECIOUS STONES 


AMERICAN GEM @> PEARL CoO. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET 


NEW YORK 
LONDON 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 


cones 
UR foreign offices at Paris, Amsterdam, Idar and 
Q Gablonz are constantly on the lookout for some- 
thing new in the stone line, and the facilities of 

the same are at the disposal of our customers at 


all times for import orders. 


71-73 NASSAU STREET, NEW YORK, N. Y. 














| Policies 


and 
“All Risks” Policies 
on Jewelry and 
Personal Effects 


Pendleton & Berger 


Incorporated 


INSURANCE 
15 William St. New York 


Member National Jewelers Board of Trade 


THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 


for all sizes of scarf- ete. 
pin wire. Guaranteed, 























EAR WIRES 


for unpierced ears. 





Z SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 


Open. Closed. Open. Closed, 


Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.¥, 


The Buyers’ 
Directory 








Price, $1.00 
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Publishing Company 
11 John Street New York 
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t. of the legitimate retail jewelers 
members of this association and 

in attendance at this convention in a 
writ 1 gine these evils would be over- 
come and these barriers removed, — 

I mention these seemingly trifling annoyances, 
because I have been reminded of them so many 
times. We all know there are other and greater 
hindrances and annoyances that would also disap- 
pear if we as retail jewelers had a mind to remove 


that if 75 per cen 
of the State were 


them. 


Many merchants refuse to join their trade asso- 


ciation because they cannot see any direct, tangible 
results flowing from their membership. The fact 
that favorable laws have been enacted and unfavor- 
able laws successfully fought, means nothing to 
them. The cleaning up of fraudulent advertising 
and the cleaner competition resulting therefrom, 
does not appeal to them as a reason for joining 
their felow merchants in a common effort through 
a trade body. To those jewelers, if there be any 
present, I wish to say, the Ohio Retail Jewelers 
Association offers you something that will give you 
a direct benefit. I have had retail jewelers refuse 
to join and give as their reason that they could 
not afford it. The truth of the matter is, the very 
individual who thinks he cannot afford it, is the 
yery one who cannot afford to stay out of it. 

Invariably, he is that type of merchant who con- 
tinually stays on the inside looking out, instead of 
occasionally getting on the outside and looking in. 
In other words, he should analyze his business 
methods through the eyes of sucessful merchants. 

If you and I cannot spend the small sum of 
membership dues to help our own business, we had 
better close our doors. If you and I and all the 
other Ohio retail jewelers fail to keep this organi- 
zation alive and in existence, the next time we 
have a State or national tax crisis to met, we will 
be without organized backing, and it should be very 
apparent to all of us, that in these days of organ- 
ized competition, without a live trade association, 
we are at the mercy of unfair competition and un- 
just legislation. : 

I recently had the opportunity of seeing a list 
of the benefits the Music Merchants’ Association 
has acomplished for its members, and when I com- 
pare the benefits the music merchant receives from 
his association with the benefits the retail jeweler 
receives from his, I can see no good reason why 
we should not have a much larger membership. 

To get back to what the State association has 
done in the past, we must take into consideration 
of course that the national association is our clear- 
ing house. We must keep in mind the power and 
influence of the National Association is only as 
strong as the State bodies make it, as each and 
every State member automatically becomes a mem- 
ber of the national body. Therfore, to strengthen 
the power and influence of the national body, it 
must be done through the various State associa- 
tions. 

Let me briefly mention some of the benefits we as 
retail jewelers have enjoyed through the activities 
of the National Association: 


A saving of 40 per cent. on our fire insurance 
over the stock company rates. 

Removal of the greater portion of the tax burden 
with good prospects for the entire removal. 

The group wholesale life insurance privilege. 

The carrying on of the publicity campaign. 

The increased mark-up on nationally advertised 
merchandise. 

The co-operation of the Harvard Bureau of Busi- 
ness Research, 

The enactment of stamping laws. 

Closer co-operation between wholesalers, manu- 
facturers and retailers, 

Establishing of the 
America. 

The gradual elimination of the fake-auctioneer. 

_ The raising of the price standard of watch and 
Jewelry repairing. 

Establishing of the Federal Trade Commission. 
Pe Pian and many others have been accom- 
* re it. A ass and at the present time a plan 
“Bhd a ered which will furnish holdup and 
ve = aoe to our members. I also under- 
“ ens | soon have the opportunity of procur- 
eles si . cyclone insurance at a very rea- 
fire See his will be in connection with our 
ae af x . company, which is now recognized as 

ago & mutual companies. 
ste Can Se Sites me stain, 
ia the sast ger s "> have been accomplished 
coming re Bo at a ew of our members are be- 
tis te aoe erent, impatient and showing a dispo- 
feiliees hoe ° out of the association. I believe this 

ery largely come about on account of 


Horological Institute of 
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the depression in business in the past few years 
and the continual increase in overhead. This con- 
dition is surely becoming a very vital factor in the 
conducting of our business. We must not become 
discouraged. 

We must meet the conditions. We must take 
courage, buckle on the armor of optimism and 
press forward. In other words, we must face the 
situation, analyze our business, find out where the 
trouble is and then set about to remedy it. Some 
will say, “This is impossible. It is a condition 
over which we have no control. People have gone 
pleasure-mad. The iutomobile industry is getting 
all the business and there is nothing to be done.” 
Others will say, ‘‘There is plenty of money in the 
country and I am going to get my share.” 

Your national and State associations are perform- 
ing laudable services in their efforts to improve the 
jewelry industry as a whole and deserve your 
heartiest co-operation in their activities, but even 
if their every action is successful, your individual 
problem is still unsolved. You still will have local 
competition to meet on the same basis as at pres- 
ent. The problem of increasing your business, of 














JACK MOORE, SECRETARY 


widening your field of activities, of speeding up 
your turnover, of making bigger profits from better 
business, are your own to solve. 

It demands your most careful attention, your 
personal effort, your prompt action. The solution 
is twofold. First, better buying. Second, quicker 
selling. There are definite, reliable rules for the 
first. There are definite reliable rules for the 
second. Buying wisely is a matter of study, of 
experience, of knowledge, of facts that you alone 
can best acquire and apply to your own particular 
business. Selling is a matter which must be ana- 
lyzed from the standpoint of turnover, because 
turnover is synonomous with prfits, and it is in 
profits and profits only that we can meet our obli- 
gations and procure for ourselves and families the 
necessities, luxuries and pleasures of life. 

Turnover and profits are the biggest problems 
confronting the retail jeweler today. The solu- 
tion lies in how to increase turnover and reduce 
expense. To increase turnover, it is necessary to 
departmentize your stock, keep an accurate record 
of business transacted in each department. This 
will soon enable you to discover what lines do not 
give you adequate return on your investment. This 
procedure will also tell you where your weak 
places are and show you where you have frozen 
capital. Before this convention adjourns, I hope 
and have every reason to believe this matter of 
turnover will be thoroughly discussed, and I do 
hope you will be able to take home with you some 
suggestion, thought or idea which will help you 
solve this problem. 

At our convention last year a resolution was 
passed endorsing the work of the Research Bureau 
of the A. N. R. J. A. and urging our members to 
take advantage of this very constructive and help- 
ful aid this Bureau is offering in the better con- 
ducting of our business. 

In a letter I recently received from the Harvard 
University, it states that out of 244 Ohio jewelers 
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solicited for a report, only 25 responded, a little 
more than 10 per cent. This is indeed a very poor 
showing and reflects a lack of interest in one of 
the most vital and constructive helps the retailer 
has to reveal to him his weakness and show him 
just where he stands in his business rack. 

Among several lines of trade which the Harvard 
Bureau has analzed, the jewelry business has the 
slowest turnover and shows the mergin between 
total expense and mark-up is dangerously narrow 
and I would urge even if you did not fill out a 
report for last year, that you make application for 
one of the 1924 report Bulletins which will soon 
be ready for distribution. Study this Bulletin 
check up with your own activities, apply the rem- 
edy laid down by this Bureau and you will be 
well repaid for your efforts. 

In glancing backward over the past two years 
and checking up some of the achievements that 
have been accomplished, I find there is much to 
be desired. As president of your association, I 
feel keenly my disappointment in not realizing 
my fondest hope and ambition and that was to in- 
crease the membership to 50 per cent. of the 
legitimate retail jewelers of the State. Some of 
you will recall when I was elected to this office, 
I suggested we set our goal at 500 members. 

While it is true our membership has increased 
from 165 to approximately 300, this is very grati- 
fying indeed and as I turn this office over to my 
successor. I trust and hope he will meet with 
much greater success. 

Following a long standing custom as retiring 
president, I would like to make several suggestions 
and recommendations. From a legislative stand- 
point, I should like to see a continuance of our 
efforts to place upon the statute books a State 
law with teeth in it regulating the jewelry auction, 
that will be a protection to the legitimate retail 
jeweler. While ordinances have been introduced 
and passed all over the country regulating this 
nefarious practice and in most instances upheld 
by the courts, nevertheless, nothing short of a 
State or National law will satisfy. 

I should like to recomend that some thought be 
given to the joining of several neighboring States, 
possibly Pennsylvania, Ohio and Indiana, employ 
a full time secretary and organizer, each State 
to have its own president, vice-president and treas- 
urer and these officers to constitute a governing 
board, each State to hold its own convention at 
such a time and place as decided upon by the 
board. 


I feel and believe an arrangement of this kind 
with the secretary constantly on the job and with 
the experience and knowledge he is able to acquire, 
together with the State officers, would be more 
effective, the results obtained much greater, and 
the work carried on at a reasonable expense, the 
salary of the secretary to be apportioned in ac- 
cordance with the membership of each State. Also 
organize district and local clubs. 


I would also like to see some group plan worked 
out whereby the smaller jeweler both in the city 
and small towns would be able to purchase na- 
tionally advertised silverware at the same price as 
the large stores. In other words, these smaller 
jewelers by pooling their buying would be given 
the same discount as their large competitors which 
would enable all to enjoy the same profit. 

In closing, I wish personally to thank the com- 
mittees and executive board for the very helpful 
and fine co-operation they have given me in the 
past year. I also appreciate very much the will- 
ingness, promptness and co-operation of Secretary 
Moore. 

Departing from our custom of former years, the 
publishing of a year book was abandoned and in 
its stead a good will donation was received from 
quite a large number of wholesalers and manufac- 
turers which was an aid in carrying on this con- 
vention. 

To all of these and the trade papers, I wish in 
behalf of the association to extend our heartiest 
thanks and appreciation for this fine co-operation. 

I wish also to give recognition and appreciation 
of the good work done by members of the Buck- 
eye Jewelers Travelers Club, which was organized 
one year ago. 

Our Ladies’ Auxiliary, which is composed of 
the finest ladies in the land, I understand has 
again been very active, leading their influence and 
assistance wherever possible for the success of this 
convention. Ladies, your efforts are appreciated 
more than words can express. I can only say, 
God Bless You! 


Following the president’s address Walter 
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Miller, of the Buckeye Traveling Jewelers’ 
Club, was recognized by the chair, and in a 
short talk presented, on behalf of the club, 
a beautiful silver- mounted and appropriately 
engraved gavel. This was accepted by Pres- 
ident Duncan for the association. He 
thanked the members of the club for their 
spirit of co-operation as expressed by not 
alone this gift but in many other ways. 

The chairman then introduced John N. 
Van der Vries, chairman of the northern 
division of the United States Chamber of 
Commerce. This talk treated in a very in- 
teresting way the underlying trend of busi- 
ness. He spoke of organized effort and the 
possibilities of complete organization, co- 
operative organization. He told how in for- 
mer years laws had been made to curb a 
few, and the same laws, striking in most 
unexpected places, had created distrust of 
government and business groups one for the 
other. He spoke of evils that grew up in 
business through unwarranted methods of 
competition and told how efforts were being 
made to correct those to the great benefit of 
manufacturers, wholesalers, retailers and 
consumers. 

The speaker said there were problems in 
each of the three fundamentals of commerce, 
production, transportation and distribution. 
He told of correction that came in the line 
of production through co-operation in this 
branch during the war and continued use of 
methods developed during that period. 

He then spoke of progress in transporta- 
tion, of conferences where all lines of trans- 
portation are represented. 


He spoke at length about distribution, as 
there seem more evils in this branch of com- 
merce and less co-operative effort to secure 
the best, the most economical for the great- 


est number. He told of committees now in- 
vestigating and compiling data on the vari- 
ous phases of distribution and urged the re- 
tail jeweler, as one of the units, to keep 
posted on developments and be prepared to 
adjust methods to conform with the sug- 
gested schemes which would surely prevail 
after the best minds in trade have compiled 
the results of their study of the subject. 

Chairman Daum asked President Duncan 
to introduce the next speaker. Mr. Duncan 
said Ohio boasted of the Presidents she has 
given the country, and Indiana of the poets 
and authors, but he as an Ohioian wanted to 
boast of what Indiana has given the jewelers 
of the nation, and it was his pleasure at this 
time to introduce one of them, the chairman 
of the tax elimination committee of the 
A N. R. J. A., Ralph Roessler, of Marion, 
Ind. 

Mr. Roessler thanked President Duncan 
for his introduction and stated that he would 
briefly tell of the work of the committee 
which he represented. He referred to the 
previous speaker and said that the remark, 
“No law which discriminates or bears un- 
equally in its application can long exist,” led 
up to the remarks he wished to make. The 
speaker said it was now more a matter of 
principle than cost. 

He mentioned the fact that in the legisla- 
ture of one State a so-called luxury tax of 
10 per cent. on jewelry sales was defeated 
by one vote, and unless the jewelers of every 
State were alert and united they might find 
a State tax that would be difficult to repeal. 

It is the speaker’s opinion that all excise 
tax can be economically eliminated by the 
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next Congress. With an estimated surplus 
of $250,000,000 in 1925, and a probable one 
of over $400,000,000 in 1926, there would 
seem little necessity of discriminating against 
certain trades to raise $160,000,000. The 
speaker announced that en route he had re- 
ceived a telegram announcing an important 
conference he has sought, at which confer- 
ence he expects to learn whether this jewelry 
tax is coming off entirely, and if it is not, 
the reason why. 

Secretary Jack Moore then made several 
announcements concerning the remainder of 
the program and the meeting was adjourned 
until 7:30 o’clock, the hour of the banquet. 
The afternoon was given over to pleasure 
and at 4 o’clock everyone gathered on the 
beach to witness some stunts. 


The Banquet on Wednesday Evening 
At 7:30 o’clock Wednesday evening the 


convention banquet was held in the main 
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dining room of the hotel. Community sing- 
ing featured the time of the serving of the 
menu, and following this the party adjourned 
to the auditorium and listened to a musical 
program arranged by Secretary Jack Moore. 

Congressman McSweeney, in a very able 
and brilliant way, discussed the place of the 
retailer in the distribution of merchandise, 
with special reference to the service ren- 
dered the public by retail jewelers. He said 
the work of the jeweler is a worthy one and 
congratulated them as the distributors otf the 
beautiful things for service and decoration— 
articles so precious in the sentiments of life. 

Following this talk a very entertaining mu- 
sical program was rendered by specialty peo- 
ple from Akron and Cleveland. These in- 
cluded several singers and a pianist from 
Akron, and a group from Cleveland, com- 
posed of a ladies’ orchestra and dancers. 

This entertainment was probably the best 
at any convention of the Ohio association 
and full credit is given Jack Moore. 


Thursday 
The sessions of Thursday were called to 
order at 9:45 a. M. by President Duncan, 
who called for committee reports. 
G. J. Daum, chairman of the trade inter- 
ests committee, included in his report refer- 
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ence to a number of association features 
showing advancement along all lines, He 
included insurance, publicity, ethics and the 
Research Bureau. 

In the absence of the chairman of the 
legislative committee, Secretary Moore told 
of the legislative activities in which the 
organization has taken part during the past 
year. He expressed regret that the auction 
law failed through the jam at the Close of 
the session. Through co-operation with 
other retail organizations in the State 4 
garnishee bill was passed, even over the 
veto of the governor, and a bureau of bysj. 
ness research is being established at the Ohio 
State University and its service will be avail. 
able for the retailers of the State. 

Reports of other committees were de- 
ferred. 

President Duncan then introduced E, 0, 
Little, of Indiana, regional vice-president of 
the A. N. R. J. A. Mr. Little devoted the 
greater part of his talk to the topic of na 
tional publicity and the necessity of it. He 
stated that the one important result sought 
to attain by the national organization during 
this administration would be to sell to the 
retailers the publicity idea and raise their 
quota for this purpose. This accomplished, 
it is believed the quota of other branches 
will quickly be added. 

He also named many of the services being 
rendered the retailer by various organiza- 
tions, and urged those present to avail them- 
selves of these services. 

He gave it as his opinion that unless more 
support in the way of information is given 
and a greater desire shown for the informa- 
tion furnished by the Harvard Research Bu- 
reau future contracts may not be made by 
the national organization. Mr. Little closed 
with a few words about organization and 
pointed out that only by organization can 
results be attained. 

The next speaker on the program was 
Percy Ball, factory superintendent, R. Wal- 
lace & Sons Mfg. Co., who prefaced his talk 
by expressing regret that so many in the 
jewelry trade, in every branch of the trade, 
seem to assume an unwarranted attitude 
toward their trade in accepting the thought 
that the jewelry business is not a necessity. 
He said that any business that produced and 
distributed merchandise that makes people 
happy, one whose merchandise is associated 
with some of the most sentimental events of 
life, is a necessity. 

The speaker told how certain well-known 
articles have been sold, how one in particu 
lar, which was almost a joke 26 years 280, 
has been sold in millions largely through 
the repeated telling of people they ought to 
have one. He urged the jeweler to tell the 
consumer often about jewelry and silver. 
Not only will this bring more sales but at 
the same time a service will be rendered the 
consumer. 

Mr. Ball closed his talk by telling of 
jewelry store methods in the past and sal 
that unless the jeweler changes his met 
of doing business he cannot survive. The 
jeweler cannot do business as his forefather 
did, because the other fellows have chang 
their methods, and today the jeweler om 
work, give courtesy and service, am fig 
for his share of the consumers’ dollar. 

At this point of the program, time w® 
taken to award a complete set of — 
display fixtures, offered by the E. & J. 
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gart Co. of Cincinnati. Willis Shaefer, 
Lakewood, was given the set. 

President Duncan then introduced E. F. 
Lilly, who gave a brief history of the Hor- 
ological Institute of America and how this 
institution functions to raise horological 
standards in the country. He stated that 
the jewelers of Ohio have not shown an in- 
terest and have not taken advantage of this 
as jewelers of other States. He urged those 
present to investigate this, learn about what 
is being done and raise the standard of their 
watch departments. He pointed out the 
prestige that comes to a store which has 
in its window a certificate issued by the 
Horological Institute. 

Adjournment was then taken for the com- 
munity luncheon in the grill room. 

At the luncheon on Thursday two pres- 
entations were made. F. X. Russert, of 
Cleveland, in a few well-chosen words, ex- 
pressed the appreciation of the association 
and the ladies’ auxiliary to Congressman and 
Mrs. John McSweeney, and in token of their 
appreciation presented them with a chest of 
silver. ; 

Representing the association, Vice-presi- 
dent G. J. Daum paid a tribute to C. J. 
Duncan, and in recognition of his service as 
president for two years presented him with 
a dozen sterling silver knives and forks. 


THURSDAY AFTERNOON 


At 1:40 Thursday afternoon President 
Duncan called the last session of the conven- 
tion to order. The first business on the pro- 
gram was the reports of the various com- 
mittees, all of which were received and ac- 
cepted. The report of resolutions committee 
was adopted as received. 


The Resolutions 

RESOLVED: 

(1) That a State law regulating auctions is nec- 
essary to protect the interests of the legitimate 
retail jeweler and that this association exert every 
possible effort to have such a law enacted. 

(2) That a workable jewelers’ lien law would 
prove beneficial to our members, and an effort 
should be made to place such a law on the Ohio 
Statutes, 

(3) That we commend the officers of the Ameri- 
can National Retail Jewelers’ Association for past 
achievements. 

(4) That we appreciate the partial Excise Tax re- 
duction and urge continued activity for entire 
elimination of this unjust discriminatory tax. 

(5) That we heartily endorse the work accom- 
plished by the Harvard Bureau of National Re- 
search and urge our members to co-operate in 
every way possible. 


(6) That the stability and advantages of the 


Jewelers’ Mutual National Fire Insurance Co. 

have been proven; therefore, we urge all members 
al P e 4 : 

to take advantage of this protection. 


(7) That we endorse the plan of said company 
to offer our members burglary, hold-up and_tor- 
nado insurance. 

(8) That we again endorse the National Jewel- 
ers’ Publicity Bureau and urge ovr members to 
wholeheartedly support same. 

(9) That we deplore the custom of silverware 
manufacturers bringing out new patterns too fre- 
quently for economical distribution. 


«1 That we commend the co-operation of the 
Silversmiths’ Association with the retail jewelers 
in furthering an even more extensive sales cam- 
paign. 

(11) That we urge the national association to 
continue its efforts toward the readjustment | of 
Prices on nationally-advertised products in order 
to make the merchandising of same profitable to 
our members. 

a That we commend the Horological Institute 

F ¢levating the standard of efficiency of watch- 
— and urge the co-operation of our members. 

13) That we appeal to the American National 
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Retail Jewelers’ Association to increase their ef- 
forts toward eliminating the practice of whole- 
salers and manufacturers selling at retail. 


(14) That we extend heartiest thanks to the 
outgoing officers, especially President Duncan, for 
their untiring efforts in behalf of our organization. 


(15) That we wholeheartedly thank the speakers, 
comn:ittees, entertainers, the G. A. Boeckling Co. 
and all others who have contributed to the com- 
forts, pleasures and success of this convention. 

(16) That we fully appreciate the presence of 
the ladies at our convention and heartily thank the 
officers of the Ladies’ Auxiliary for their untiring 
efforts to assist in every way possible toward the 
success of this meeting. 

(17) That we emphatically deplore the custom 
of manufacturers and wholesalers who persist in 
quoting net prices on postcards or open mail 
matter. 


The nominating committee presented a 
double ticket and the result of the ballot was 
the election of the following officers: Presi- 
dent, E. W. Chamberlain, Akron; vice-presi- 
dent, Charles Zolhmer, Portsmouth; secre- 
tary, Jack Moore, Akron; treasurer, Jame3 
Alyward, Bucyrus; members of executive 
committee, C. M. Hay, Coshocton; C. F. 
Motz, Wadsworth. 

Short talks were next given by E. O. Lit- 
tle, Auburn, Ind., and Claud Wheeler, rep- 
resentative of THE JEWELERS’ CIRCULAR. 

Officers were then installed with appro- 
priate remarks and the newly elected presi- 
dent, Earl Chamberlain, made a short ad- 
dress, in which he pledged his best efforts 
and requested the co-operation of all. 

No decision was made as to the next meet- 
ing place, but a strong sentiment developed 
for Cleveland. 

Formal adjournment was at 3 p. Mm. for a 
boat excursion, and announcement was made 
that meetings of the old and new executive 
committees would be held in the evening. 


The Ladies’ Auxiliary 


The reports from officers of the Ladies’ 
Apxiliary of the Ohio Retail Jewelers’ As- 
sociation indicate a real live interest in the 
organization and a number of new members 
were added during the year. 

At their annual meeting the officers were 
re-elected as follows: President, Mrs. Frank 
Russert, Cleveland; vice-president, Mrs. 
James Alyward, Bucyrus; secretary-treas- 
urer, Mrs. John Rich, Painsville. 

The presence of the ladies added much to 
the pleasures of the convention and special 
entertainment was arranged for them. On 
Wednesday afternoon they enjoyed “bridge.” 

Thursday afternoon all those remaining 
were quests of the auxiliary on a boat trip 
of three hours to Lake Side and return. 


Buckeye Traveling Jewelers’ Club 


The Buckeye Traveling Jewelers’ Club, 
which was organized here last year to aid 
and co-operate with the Ohio Retail Jewel- 
ers’ Association, was represented at the con- 
vention by 34 members, representing 25 
wholesalers and manufacturers. To these 
much credit is due for many of the pleasures 
of the days at Cedar Point. 

The annual meeting was held Wednesday 
afternoon. After routine business the of- 
ficers selected at the time of organization 
last year were re-elected as follows: Presi- 
dent, Walter F. Miller, H. W. Burdick Co., 
Cleveland; vice-president, Dave Glasser, The 
Merit Co., Cleveland; secretary-treasurer, 
A. H. Manchester, Sigler Bros. Co., Cleve- 
land, and traveling representative, B. R. 
Smith, Keystone Watch Case Co. 
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After this meeting the members of the 
club held an athletic contest on the beach 
in front of the veranda of the hotel. In 
some of the events dollar bills were held up 
as prizes. Winners in these were: Fat 
man’s race, P. W. Snodgrass; free-for-all 
race, John J. Dauber; wheelbarrow race, 
Foster and White; jockey race, William 
Werkhaven and Miss Duncan; water race, 
William Werkhaven, who also won the race 
run backward. 

The members renewed their pledges of co- 
operation in securing new members and 
otherwise promoting the interests of the 
Ohio retail jewelers’ organization in every 
way within their power. 








JEWELERS SECURITY ALLIANCE 


Rewards Paid, Changes in Classifications 
Made and New Members Accepted 
at Monthly Meeting 


The regular monthly meeting of the 
Jewelers Security Alliance was held on Fri- 
day at the headquarters in New York. 
Eight new members were admitted to Class 
B and five members transferred from Class 
A to Class B. 

The following 
paid: 

For the arrest and conviction of James R. Clark, 
who entered the store of H. F. Pitkin, Akron, Ohio, 
Jan. 3 and stole a ring valued at $140. Clark 
was sentenced to one to seven years, the reward be- 
ing paid to Officers P. Pappone, G. Gondee, E, 
Binkley and C. Ryland. The ring was recovered. 

For the arrest and conviction of Joe Kelly, who 
broke into the store of M. R. Daugherty, Newton, 
Kans. on June 5 and escaped with about $750 
which was 1ecovered. Kelly was sentenced to one 
to five years, the reward being paid to Officer H. 
K, Marsh. 

For the arrest and conviction of William Swift, 
Theodore Carell and Howard Delaney, who held 
up the store of the Argyle Jewelry Co., but were 
frustrated and no goods were taken. These ban- 
dits were sentenced to one to 14 years for the 
above crime and three to 20 years for a number 
of other robberies, the reward being paid to Lieut. 
Philip Carroll and the Squad Detective Bureau. 

For the arrest and conviction of Frank Black- 
burn, who broke into the store of J. O. Stott, 
Paola, Kans., June 18 and stole about $140 
worth of goods, «about $15 worth of which was 
recovered. Blackburn was sentenced to five to 10 
years for burglary and one to five for grand lar- 
ceny on the same charge, the reward being paid 
to Messrs. Hitchcock and Forsha. 

For the arrest and conviction of Henry Caswell, 
who smashed the show window at the store of C. 
J. Augur, San Francisco, Cal., on Dec. 28, and 
stole about $135 worth of goods. Caswell was sen- 
tenced to one to 14 years, the reward being paid 
to Det. Serg. John C. Dolan and Fred F. Bohr. 

For the arrest and conviction of Edgar Nash, 
who entered the store of the De Vries Jewelery 
Shop, Chicago, March 30, and stole a diamond 
ring valued at $125. Nash was placed on proba- 
tion and ordered to make restitution, the reward 
being paid to Clarence Davis. 


rewards were ordered 


Argentina held twelfth place on the 
American foreign trade list in 1924 both 
as buyer and seller, the Latin American 
division of the Department of Commerce 
announces. American exports to Argen- 
tina totaled $75,297,795 while imports from 
that country amounted to $115,276,307, 
making a total trade value of $190,574,012. 
In 1924 the United States sold Argentina 
$10,250,000 worth of passenger cars and 
trucks, $7,500,000 worth of gasoline, $1,291,- 
000 of tires and $2,696,000 of lubricating oil. 
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Georgia Jewelers Interested in Bills Pending 
in Legislature Regulating Chattel 
Mortgages and Use of As- 
sumed Names 
Atianta, Ga., July 18.—Retail jewelers 
in Georgia are watching with interest the 
progress of two bills recently introduced 
in the State Legislature. One of these is 
a bill to regulate the placing of mortgages 
on stocks of goods and the other is a bill 
compelling owners and managers of stores 
operating under assumed names to file their 
real names with the clerk of the superior 
court of the county in which they are lo- 
cated. The first of these bills, entitled 
“an Act to provide the manner in which 
mortgages on stocks of goods may be 

taken,” provides: 

(a) That all mortgages given on stocks 
of goods shall be deemed to be fraudulent 
unless 10 days before the taking of such 
mortgages the mortgagee shall demand and 
receive from the mortgagor a written state- 
ment under oath of the assets and liabil- 
ities of the mortgagor together with a list 
of the creditors of the mortgagor with 
their names and addresses; 

(b) That the statement under oath shall, 
if the mortgagor be an individual, be made 
by him in person, if the mortgagor is a 
partnership it shall be made by a member 
of the firm, and if a corporation, it shall 
be made by the managing officer thereof; 
and 

(c) That it shall be the duty of the 
mortgagee at least 10 days before taking 
such a mortgage to notify either personally 
or by registered mail each of the creditors 
of the mortgagor of the proposed mort- 
gage the consideration therefor, the terms 
and conditions thereof, and to furnish each 
creditor with a copy of the statement of 
assets and liabilities of the mortgagor. 

Failure either to set forth the assets and 
liabilities of the firm or to notify the 
creditors of the conditions surrounding the 
mortgage will be considered — sufficient 
evidence of fraud and render the mortgage 
null and void. 

This measure would, if passed, prevent 
the indiscriminate taking of mortgages on 
stock now prevalent in Georgia, and pro- 
tect both the creditors of jewelry firms and 
persons or firms lending money on jewelers’ 
stocks. 

The second of these bills is entitled “an 
Act making it unlawful for any person to 
transact business under an assumed name 
without filing his real name and address 
with the clerk of the superior court in 
the county in which he does business.” It 
provides: 

(a) That no person may conduct busi- 
ness under an assumed name _ unless _ his 
real name and address is filed in a sworn 
affidavit with the clerk of the superior 
court in the county in which the business 
is conducted. 

(b) That the clerk of the Superior 
Court shall file these named alphabetically 
according to the assumed names of the 
firms and in such a place as they can be 
examined by all who demand it, and 

(c) That violations of this act shall be 
punishable by a fine of from $25.00 to 
$100.00 or imprisonment of from 10 to 30 
days or both. 

Probably no business in the world suf- 


‘ any excess visible on the surface. 
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fers so much from the evils attending un- 
regulated assumed names as the retail 
jewelry business does. They are cloaks 
under which all kinds of bad practices are 
covered up and where there is no file of 
the real names of the owners and managers, 
the public has no redress. 

Both bills are being backed by the At- 
lanta Retail Credit Association and other 
organizations of merchants in Georgia, and 
their passage would be a distinct help to 
the jewelry business among others. 








Restoring Ivory in Bad Condition 
FOR ivory in bad condition there is only 

one remedy, namely, impregnation with 
celluloid, cellulose acetate or melted paraf- 
fin wax, and this must be done without any 
attempt being made to remove any solt 
present,” says A. Lucas in Antiques, Their 
Restoration and Preservation. 

‘Before treatment the object should be 
cleaned as well as possible by gentle blow- 
ing and brushing, followed by further 
brushing with a small soft brush damped 
with alcohol. Sometimes the alcohoi will 
loosen adherent earthy matter, which may 
be removed. The object is then slowly 
dried, and, if celluloid or cellulose acetate 
are used, these are applied either with a 
emall camel-hair brush or in the form of a 
spray. 

“If wax is employed, the object, previous- 
ly warmed, if possible, is placed on supports 
in order that it may drain, and treated, first 
on one side and then on the other, with hot 
melted paraffin wax. The wax should be 
applied quickly in a thin stream, which is 
best done with a pipette. If the temperature 
of the object and of the wax are satisfac- 
tory the wax sinks well in without leaving 
If, how- 
ever, excess wax is left, this may be re- 
moved by means of a small ivory or bone 
paper knife. One objection, though not a 
serious one, to the use of paraffin was is 
that it may slightly darken the ivory. 

“Not infrequently ivory objects found in 
Egypt are coated with a hard incrustation 
of carbonate of lime, or of sand and earth 
bound together by carbonate of lime. This 
can only be removed by acid, hydrochloric 
acid being the best. The acid should be 
very dilute (about 1 to 2 per cent), and is 
best applied by brushing it repeatedly over 
the incrustation with a camel-hair brush. 
After treatment it is essential that every 
trace of acid should be washed out by soak- 
ing the object in repeated changes of water, 
until on testing the washings are found to 
be acid free. It is only ivory in an excep- 
tionally good state of preservation that will 
stand such treatment. Ivory objects may 
be repaired with celluloid cement.” 


—— 
—— 








Minor Arts Do What Sculpture Cannot 

“Just what sculpture never does, the 
minor arts do. They embody the ideas of 
man’s infinite activities. They illustrate for 
us the habits of a people as nothing else 
could possibly do.’— Eleanor Rowland, 
Ph.D., in “The Significance of Art.” 


G. W. Emmons, St. Johns, Mich., reports 
that the show window at his store was re- 
cently smashed and some goods stolen. 
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The A. L. Johnston jewelry store, of Troy 
has added an up-to-date optical department 
separated from the sales rooms. 

sromberg & Co. were featuring kodaks as 
one of their side lines during the past week 
This being vacation time the sale of kodaks 
has been unusually good. 

Excessively warm weather during the past 
week has kept many women shoppers off the 
streets of Birmingham, hence business has 
shown somewhat of a decline. Many peopte 
are seeking the lakes and other bathing places 
near the city these hot days, instead of visit. 
ing the shopping district. At this season 
also, many Birmingham people are off m™ 
their vacations. But industrially Birming- 
ham is moving right ahead, while building 
continues unabated. 

Headed by P. H. Tyler, president of the 
Tyler Jewelry Co. at Ensley, past president 
of the Alabama Retail Jewelers’ Association 
and president of the Ensley Merchants’ and 
Susiness Men’s Association, over 2,500 Ens- 
ley merchants, their clerks and families en- 
joyed a day’s outing at West Lake, near 
sessemer, on July 8. During the day every 
jewelry store and other place of business at 
Ensley was closed and no business was trans- 
acted at all. An old fashioned southern 
barbecue and basket picnic dinner was 
served, 

J. F. Western, of Girard, Ala., was re- 
cently arrested at Auburn, Ala., and placed 
in jail on the charge of forging checks on 
the Bank of Auburn and passing them on 
Auburn jewelers and _ other merchants. 
When arrested he gave his name as George 
Wilkinson, Columbus, Ga. After spending 
a few days in jail at Auburn he broke jail, 
the indications being that he had _ outside 
assistance. It was not until after he escaped 
from jail that his true name was learned. 
Officers are on the lookout for this man but 
he has not as yet been located. 








Morris’s Faith in Art’s Future 


“My reason for this hope for art is founded 
on what J feel quite sure is a truth, and an 
important one, namely that all art, even the 
highest, is influenced by the conditions of 
labor of the mass of mankind, and that any 
pretensions that may be made for even the 
highest intellectual art to be independent of 
these general conditions are futile and vaid; 
that is to say, that any art which professes 
to be founded on the special education oF 
refinement of a limited body or class must 
of necessity be unreal and shortlived. Art 
is man’s expression of his joy in labor. 
those are not Professor Ruskin’s words they 
embody at least his teaching on the subject. 
Nor has any truth more important ever heen 
stated; for if pleasure in labor be generally 
possible, what a strange folly it must be a 
men to consent to labor without pleasure: 
and what a hideous injustice it must be 'f 
society to compel most men to labor without 
pleasure.”—William Morris. 








The Wm. A. Faber Jewelry Shop fas 
been moved to 412 Main St., Peoria, Ill. 














“LA PERLE.” By Professor Louis Bou- 
tan. 421 pp. 9% x 6% inches. Brochure, 
167 illustrations. Published by Gaston Doin, 
Paris, 1925. Price: 50 francs net. 

Q the average American jeweler the 

title of this ambitious work may, on 
perusal, prove somewhat of a misnomer, as 
the bulk of the space is devoted to the 
zoology of pearl-bearing Molluscs, most of 
the actual pearl topic being confined to the 
112 pages of the 10 chapters belonging to 
Part I. The author of the scientific work, 
Prof. Louis Boutan, is Professor of Zoology 
for the Faculty of Sciences of Algiers, Af- 
rica, and Director of the Laboratory of Bi- 
ology and Agriculture there, besides being 
Technical Inspector of Fisheries of Algiers. 
He has written several works pertaining to 
the topics which enter into his professional 
vocation, Essentially, the work is the “last 
word” on the zoology of the perliferous 
Mollusca and their gem product. Chapter 
XXIX, however, treats, in all its eleven 
pages, of the “origin and mode of formation 
of the pearl” in interesting instructive man- 
ner aided by ample illustrations. In its five 
Parts there are 35 chapters included. The 
short space at disposal enforces confining 
ourselves to a few points of direct interes 
to the jewelry trade. 

Quite interesting is the author’s exceed- 
ingly decisive definition of the qualifications 
of a true pearl. He says (page 31): “The 
Mollusc being the sole animal which possess- 
es this laboratory, every pearl manufactured 
aside from it, whether by man, whether by 
another animal, necessarily will be an imita- 
tion, a counterfeit, a false pearl.” On page 
46 we read that the superficial layers of the 
pearl growths are translucid though not 
transparent at a certain thickness, “what- 
ever the nature of the nucleus (or even sup- 
pressing the nucleus).” On page 24, the 
author shows that, according to his demon- 
strations, the pearl, viewed in its entirety 
is “not translucid,” hence this test can be 
used to find out if we have a “perle fine’ 
under observation. He then continues: “For, 
in reality, at the present state of our knowl- 
edge, we cannot tell what there is in the in- 
terior of a pearl, without cutting it open, 
which is a rather brutal and unused means.” 

We would like to ask when was that 
chapter compiled? Forceful floods of re- 
search have passed over the wheel of Sci- 
ence since that idea prevailed. But on page 
79 Prof. Boutan discloses a lamentable 
weakness still prevailing, and the jewelers 
of all the main centers have bewailed the 
fact. He expresses regret that there does 
hot exist a special laboratory, conveniently 
arranged and specialized, for the study oi 
frauds in the gem market. In this connec- 
tion he should read the Paris despatch to 
THe JEWELERS’ Circuar published on page 
53 of this issue. 

_In November, 1921, the writer of these 
lines had the pleasure of reviewing, for the 
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JEWELERS’ CIRCULAR, a work on the same 
subject by a compatriot of Prof. Boutan. 
That work was entitled “The Kingdom of 
the Pearl,” translation of a revised edition 
of “Au Royaume de la Perle,” written by 
M. Leonard Rosenthal. He is one of tne 
eminent members of the Paris “perliers.” 
Prof. Boutan’s work before us is of a very 
different character, but it draws frequently 
from M. Rosenthal’s work. For example, 
on page 19, M. Rosenthal’s pearl valuations 
are called into question and the author re- 
fers to his own statements in chapter “VI” 
(it should be chapter V, typographical errors, 
no doubt), where he uses the “perlier’s” 
mention of the methods of experts in 
Oriental and Occidental pearl centers, and 
follows with an elaborate exposition of the 
“venal” system of price calculations. The 
great rise in values since the World War 
(see page 21) makes interesting reading. 

A common impression is that it is the 
“nearly matter,” (not nacre), which is the 
“precious” substance of a pearl. But much 
beclouding of the topic has been through 
information stating that there is no actual 
difference between these. On page 40 we 
read: “English chemists have, by their an-- 
alysis, placed in evidence a quantitative dif- 
ference sufficiently important between ‘fine’ 
pearl and nacre, in the proportion of their 
constitutional elements, for they give the 
following figures for ‘fine’ pearls, marine as 
well as freshwater: Water, 2.23%; organic 
matter, 5.94%; carbonate of lime, 91.72%; 
loss, 0.11%.” 

Whereas the author, on the previous page, 
quotes Seurat (‘Dictionary of Chemistry’) 
as giving us the following constitution of 
nacre: Carbonate of lime, 66%; organic 
matter, 2.50%; water, 31%; loss, 0.50%. 
Note the great difference in both water and 
carbonate lime proportions in the cases of 
true pearl and nacre. And yet, in the next 
sentence, Prof, Boutan says, in italics: “Fine 
pearls are composed of the same substances 
as nacre, and it can be said, from the point 
of view of chemical qualities, a fine pearl 
is a nacre.” To a chemist this reads like 
saying CO and CO, are, “from a chemical 
view” the same thing; but if he breathed 
the latter (carbon dioxide) no necessary 
trouble would arise directly; if he inhaled 
the former (carbon monoxide) for a few 
minutes he would not live to write his next 
book. But on page 325 he says the “pearly 
matter” is “a special nacre destined for a 
particular rdle.” In our humble opinion, it 
is this “pearly matter” that the purchaser 
aims at in acquiring a pearl—and he pays 
according to weight, etc. 

In chapter VII, the author dedicates the 
pages to: “Several considerations concern- 
ing experts and their role.” Therein Prof. 
Boutan very justly, if pungently, remarks: 
“The greatest power of the merchant resides 
in the confidence he aspires, the extent of 
his honesty, his probity in guaranteeing to 
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his client that he may adopt his advice as 
an article of faith.” A sacred truth, never 
possible of too frequent assertion—and ex- 
ploitation. On page 43 the author says 
(speaking of the Japanese cultured pearl) 
that the discussion as to presence or ab- 
sence of a nucleus “appears to him a ques- 
tion of words,” because the non-nucleus pearl 
contains in its center a series of opaque 
layers often strongly colored, These, he 
says, are “a secondary nucleus anyhow.” 
And when the center is a “vacuole” 
(empty), “there is a special zone but rather 
badly defined. Certain pearls will have a 
primary and a secondary nucleus, and all a 
secondary.” Does he forget that a secondary 
nucleus of empty space does not cost the 
“consumer” money for extra weight but 
less ? 

Chapter VIII is dedicated to “industrial” 
or “false” pearls and gives some account of 
their manufacture. In Chapter IX we have 
several pages of information concerning “the 
most beautiful pearls known.” The “classi- 
fication of pearls,” subject of Chapter X, 
cites the 10 terms for Ceylon pearls men- 
tioned in Seurat’s work and informs on 
baroques and other shapes and ends with a 
proposed “General Classification” (a two- 
page table of bracketed and numerically ar- 
ranged types) of false and genuine kinds 
compiled with the Professor’s own classifica- 
tory terms, tabulated scientifically in groups 
according to characteristics. But in Class 
2 (Mollusc Products) under B (“fine pearls 
complete”) we find the assertion that “ac- 
cidental and cultured pearls cannot be dis- 
tinguished from one another practically.” 
He does not say that “scientifically” they 
cannot be distinguished, only “practically.” 
His major division is into: “simili pearls, 
demi-pearls, and complete pearls.” He dis- 
closes (page 120) the following significant 
fact: “I will confine myself to the remark 
that the principal advantage of this class- 
ification is to make it precise that there 
exists no difference by which to distinguish 
‘accidental’ from ‘cultured’ pearls.” A posi- 
tion which gem dealers in the United States 
will deny most emphatically. Of course this 
lack of “practical difference” is based on the 
fact that the investigation (according to the 
instructions) shall be carried on within the 
limitations o? the simplest form of low power 
microscope, a drawing of which is given. 


Part II (pages 123-187) is devoted to 
the pearl-bearing Meleagrina. It is here 
that the author begins to display his powers 
over a subject of such long study. He also 
takes you to Madagascar, Japan, Ceylon and 
Tahiti. Unique and graphic is the cut (page 
129) of the four principal types of Mele- 
agrina superposed so as to clearly define 
their relative proportions. The following 
chapters display extended biological facts as 
to the morphology, embryology and physi- 
ology of the species accompanied by profuse 
illustration. Part III covers the “enemies 
and parasites of the pearl-bearing oysters,” 
etc. Parts IV, V, and VI give an extra- 
ordinarily extended biological view of the 
animal, its organism, etc. 

As protagonist of the Japanese nucleated 
culture pearl, too much prominence and 
space, according to American notions, finds 
place in the pages, acting detrimentally on 
the useful scientific character of so ambi- 
tious a work. C. W. C. 
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Mr. and Mrs. Arthur C. Stone have re- 
turned from an extended trip through Can- 
ada. 

The Little Antique Shop at Depot square, 
Wakefield, has been opened for the Summer 
season. 

George L. Kerr, at Franklin, has added a 
new radio supply department, with Elmiro 
DeBaggis as assistant. 

Frederick A. Boss and family left last 
Monday for Oak Bluffs, where they will 
remain during August. 

James H. O’Neil & Co. resumed business 
last Monday after a week’s shutdown for 
stock taking and vacations. 

The plant of the Irons & Russell Co., 95 
‘Chestnut St., will be closed for the annual 
stock taking and overhauling from July 25 
to Aug. 3. 

The factory of the Charles E. Hancock 
Co., 7 Beverly St., has been closed the past 
week for the annual vacation and stock-tak- 
ing period. 

John J. Collins, of the Ostby & Barton 
publicity department, has been appointed a 
member of the executive committee of the 
Town Criers. 

T. J. Biesel, Thames and Mary Sts., New- 
port, furnished the medals, cups and prizes 
for the athletic meet at Freebody Park, that 
city, on July 4. 

The Pawtucket Electro-plating Co. is now 
fully established in its new quarters, 112 
East Ave., Pawtucket, where it has greatly 
increased facilities. 

Machlin & Bentley, who have conducted a 
jewelry jobbing shop at 31 Manton Ave. for 
several years, are now settled in larger quar- 
ters at 47 Manton Ave. 

A marriage license was issued by the City 
Registrar of Providence on Friday to 
Thompson A. Walker, manufacturing jewel- 
er, and Miss Florence A. Durell. 

The Hadley Co., 150 Chestnut St., resumed 
operation last Monday after a week’s shut- 
down, going on an overtime schedule on 
wrist watch attachments until further notice. 

George F. Sawyer, of the Improved Seam- 
less Wire Co., accompanied b¥ his wife, are 
on a two weeks’ cruise on their yacht Roam- 
er to Martha’s Vineyard, Nantucket and 
Marblehead. 

Louis S. Smith, secretary of the Massa- 
chusetts and Rhode Island Retail Jewelers’ 
Association, was a local visitor the past week 
in the interest of forming a New England 
party for the trip to Richmond. 

Goffe & Son, 17-19 N. Main St., having 
been notified by the new owners of the build- 
ing to vacate at once, is holding a closing 
out sale of stock and fixtures. The firm 
has been at that location 22 years. 

The Woonsocket police are investigating a 
complaint that considerable property, includ- 
ing pulleys, hangers and other machinery, 
has been stolen from the basement of the 
Tetrault Plating Works at Cato and James 
Sts., that city. 

The petition of Maurice Krasner to sell 
certain property of the Arrolyn Co. that is 
under attachment was heard and granted 
by Judge Baker in the Superior Court last 
week. The Arrolyn Co. is at 333 West- 
minster St., this city. 
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Horace M. Peck, manager of the Manu- 
facturing Jewelers’ Board of Trade, left 
Saturday for Mackinac, Mich., to attend 
the annual convention of the Commercial 
Law League of America. He expects to be 
absent about two weeks. 

The Gartner & Sons, Inc., which was in- 
corporated last week under the laws of 
Rhode Island, includes George C. Gartner 
and Carl E. Skoog as incorporators and will 
succeed to the business.of Gartner & Skoog, 
manufacturing jewelers, 7 Beverly St. 

The case of John H. Smith Co. against 
the Screw Machine Products Co. was heard 
in the civil session of the Sixth District 
Court before Judge Rueckert on Friday. 
This was a case in assumpsit and decision 
was given for the plaintiff in the sum of 
§A22. 

DeForest B. Whitaker, for more than 30 
years employed by the Brown & Sharpe Mfg. 
Co. as an expert screw machine maker, died 
at his home in East Providence last week in 
his 69th year. He leaves a widow, a daugh- 
ter and one sister. He was a prominent 
member of the Masonic fraternity and had 
many friends in that order. 

Gov. Aram J. Pothier on Tuesday last ap- 
pointed Henry D. Sharpe, of the Brown & 
Sharpe Mfg. Co., a member of the committee 
to meet Gov. Fuller of Massachusetts to 
consider plans for the advancement and bet- 
ter interests of products of New England at 
a conference to be held July 27 at Boston. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Levy, of Jesse Levy & 
Co., Philadelphia; Mr. Murphy, of Alfred 
Evans Co., Montreal, Can.; A. M. Palm, of 
Pittsburgh, Pa.; Miss Walters, of Gimbel 
Bros., New York city; Mr. Kelly, of the 
Rice Stix Dry Goods Co., St. Louis, Mo.; 
Mr. Goldfarb, of the George B. Goldfarb 
Co., Oklahoma City, Okla. 

Of the 427 young men from various parts 
of New England attending the Citizens’ 
Training Camp at Fort Adams, Newport, 
this week, several are from the manufactur- 
ing jewelry and allied concerns of this city. 
Among the firms that have sent men under 
full pay to the camp for the month are: B. 
A. Ballou & Co., Inc., the Shepard Stores 
Co., Gorham Mfg. Co., Callender-McAuslan 
& Troup Co., Tilden-Thurber Corp. and 
Nicholson Fire Co. 

Thomas R. Jordan and Augustus Oker- 
holm were each presented with a check of 
$50 at a dinner given by the M. R. T. Co., 
wholesale jewelers, at DeRosa’s Cafe, Pe- 
quot St., on Friday evening, in appreciation 
of their aid in preventing the attempted rob- 
bery on the night of June 8, when three 
yeggmen cracked open one of the company’s 
safes. The checks, presented by Richard 
Tasca, of the firm, were given through San- 
derson Bros., insurance agents, of this city, 
representing the Globe Indemnity Co., of 
Newark, N. J. 

Robert L. Ward, accountant for the J. J. 
White Mfg. Co. for the past 15 years, has 
resigned and left last Monday for Detroit, 
Mich., where he is going into the real estate 
business with his son. He and his wife are 
making the trip by automobile and expect to 
be about two weeks on the way. Previous 
to their departure Mr. and Mrs. Ward were 
tendered a reception dinner at Chin Lee’s 
by members of the Sons of Veterans and 
Ladies of the Grand Army, Mr. Ward being 
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a past commander of the Rhode Island Dj 
vision of the former. F 

The Gorham Mfg. Co. cast the heroic 
bronze statue of the “Hiker” by Theodore 
A. R. Kitson and the bronze tablets that 
were dedicated last Sunday to the memory 
of the men of Providence who served in the 
Spanish-American War, the Filipino ingyy. 
rection in the Philippine Islands and the 
3oxer rebellion in China, 1898-1992. The 
statue has been set up on the east end of 
the Mall in Exchange place, facing the Fed. 
eral building. Henry Wolcott, of the Wol. 
cott Mfg. Co., who commanded Battery 8, 
First Rhode Island Regiment, in the Spanish 
War, was chief marshal of the dedicatory 
parade, : 

Harold Blake, of Attleboro, has been ap- 
pointed by the Superior Court as permanent 
receiver of the George H. Holmes Co, 
manufacturing jewelers, 183 Eddy St. Mr. 
Blake, who is one of the stockholders of 
the concern, petitioned for the receivership 
to dissolve the corporation, discontinue and 
liquidate the business, which was granted 
The business was established in 1885 by the 
late George H. Holmes, who conducted it 
until his death in February, 1924. Since 
July 12 of last year it has been conducted 
by Raymond R. Sturdy, Harold S. Blake 
and A. H. Metcalf. The bond was fixed at 
$3,000. 

Civic and industrial leaders, prominent 
political leaders and high dignitaries of the 
Protestant, Hebrew and Roman Catholic 
clergy of Rhode Island will meet at the Bilt- 
more Hotel, Wednesday afternoon, July 15, 
to organize a Providence World Court com- 
mittee and discuss plans for a mass meeting 
next Fall for the purpose of arousing pub- 
lic opinion here for entrance of the United 
States into the Permanent Court of Inter- 
national Justice on the Harding-Hughes 
terms. The Providence committee now num- 
bers 86 members, with Henry D. Sharpe, 
president-treasurer of the Brown & Sharpe 
Mfg. Co., as temporary chairman. Among 
the members are Arthur L. Aldred, Walter 
R. Callender, Frank T. Fulton, Frederick 
Hamilton, Mr. and Mrs. Theodore B. Pierce, 
Mr. and Mrs. Alfred K. Potter, Emery J. 
San Souci, William A. Viall, Mrs. Harry 
Wachenheimer and Byron S. Watson. 








Fall River, Mass. 


J. Howard, watch specialist, is now lo- 
cated with Wilmot’s, 101 North Main St. 


F. A. Grinnell, clockmaker, is 10W 


located at 1116 Plymouth Ave., where he 
has improved his equipment recently. 








“The Story of a Presidential Pen” is the 
title of a folder which has been issued by 
Edward Todd & Co., 1 W. 34th St, New 
York. The folder illustrates a pen used by 
President Coolidge in signing his oath e 
office, last August. The pamphlet states 
that more than 7,000 people, who have visit 
ed the sitting room in the Coolidge home 
in Plymouth, Vt., have used the same a 
to sign their names in the visitors boo 
The pen has been withdrawn from or 
service and later on may be presented wit 
the chair, the desk and the family Bie © 
which the oath was sworn to the Vermon 
Historical Society. 
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Alfred Cobb has returned from a week’s 
stay at his camp on Lake Mirimichi. 

Mr. and Mrs. Edward Dennen and family 
spent the past week at Ocean Grove. 

Eben Wilde and family are at Touisset for 
the remainder of the Summer season. 

Frank P. Kennedy has returned from a 
business trip to New York and vicinity. 

Mr. and Mrs. Howard Gardner left last 
week by automobile for a trip to Maine. 

Mr. and Mrs. Chester Riley are enjoying 
an automobile vacation trip to Niagara Falls. 

Henry Sonnberg spent the past week with 
relatives at Prudence Island in Narragansett 
Bay. 

William H. Lowe, of the Bliss Bros. Co., 
has returned from a business trip to the 
Pacific Coast. 

William Thurber and family spent the last 
week-end on an auto trip to relatives at 
Byfield, Mass. 

William Gow was the sweepstakes winner 
at golf at the Highland Country Club last 
Saturday afternoon. 

H. D. Baker was winner of the morning 
sweepstakes at golf at the Highland Coun- 
try Club last Saturday. 

John Redding left last week for the Citi- 
zens’ Training Camp at Fort Adams, New- 
port, for 15 days’ training. 

Mr. and Mrs. Edward Fuller left last week 
for Denver, Colo., where they will visit rela- 
tives, making the trip by automobile. 

The Watson Co. team defeated the Bay 
State Optical nine last Saturday, 5 to 3, in 
a shop league game that provided plenty of 
thrills, 

Ernest Richards returned the past week 
from an extended business trip through the 
south and west in the interests of the Smith 
& Crosby Co. 

Arthur A. McRae, of the McRae & Keeler 
Co., is visiting his son, Donald McRae, a 
manufacturing jeweler in Sherbrooke, Prov- 
ince Quebec, Can. 

G. Philip Randall, formerly connected with 
the manufacturing jewelry industry, now 
manager of the Autocar Co.’s Detroit office, 
is in Attleboro at present. 

Mr. and Mrs. Frederick French and Mr. 
and Mrs. Frank Colburn have been guests 
of relatives in Maine during the past week, 
making the trip by automobile. 

George F. Sawyer, of the Electric Chain 
Co., with his family, is on a two weeks’ 
cruise to Martha’s Vineyard, Nantucket and 
Marblehead in his yacht Roamer. 

The plants of the Electric Chain Co., 
James FE. Blake Co., C. H. Allen & Co., the 
Walton Co. and R. & G. Co. were closed 
the past week for annual renovations, stock 
taking and vacation. 

The Remington property, formerly the 
Asa Dean place, at Carpenter and S. Main 
Sts, and extending along Union St., was 
sold at auction the past week to Joseph 
Bloom. of the D. & D. Chain Co., for $18,500. 

Percy Ball, formerly a designer in one of 
the local factories, was a speaker the past 
week at the annual convention of the Ohio 
Retail Jewelers’ Association at Cedar Point 
on Lake Erie. His subject was “Ideals and 
Opportunities in Sterling Silver.” 

The marriage of Albert E. Evans, of the 
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D. E. Makepeace Co., and Miss Mildred C. 
Culbert, of South Attleboro, took place last 
week in London, England. Miss Culbert, 
with her mother and a sister, is touring Eu- 
rope, and by pre-arrangement Mr. Evans 
joined the party for the ceremony. Follow- 
ing a honeymoon abroad, Mr. and Mrs. 
Evans will make their home in this city. 








Atlanta, Ga. 





George Daniell, Marietta, Ga., president 
of the Georgia Retail Jewelers’ Association, 
spent several days in Atlanta last week on 
business. 

E. A. Weathers, secretary and sales man- 
ager of the Seth Thomas Clock Co. 
Thomaston, Conn., is in Atlanta. This city 
is his wife’s former home. 

Mr. Tucker, of the Tucker Jewelry Co., 
Ashville, N. C., was in town during the 
week. He reports conditions as good in 
North Carolina with prospects bright for 
Fall trade. 

J. Bush, Athens, Ga. was a visitor in 
Atlanta during the week. Mr. Bush stopped 
over on his way to Florida where he will 
spend two weeks touring the State with an 
eye to making investments there. 

Roy Moore, of Ewing Bros., wholesale 
jewelers, is touring the mountain section of 
North Carolina. Mrs. L. Vaugn (nee 
Logan) also of Ewing Bros., was the re- 
cipient of a complete service of silver flat- 
ware presented as a wedding present from 
the firm and office force. 

Paul Faison, of West Palm Beach, Fia., 
was in Atlanta most of the week testifying 
at the trial of J. J. Mayes, who was con- 
victed and sentenced for the robbery of the 
Faison store in Atlanta last year. Mr. 
Faison is at present engaged in the jewelry 
business in West Palm Beach. 

E. M. Silverman, prominent jeweler of 
718 Fourth National Bank building here, 
was robbed of a $50 diamond ring last week, 
while waiting on a customer. Mr. Silver- 
man was showing rings to a customer and 
had a number out on his show-case, and in 
some way the thief managed to get one and 
make his escape without being noticed. 
When Mr. Silverman checked over the 
rings he was short one diamond ring worth 
approximately $50. The police were at once 
called in on the case, and it is believed that 
the culprit will soon be taken and the ring 
returned to its proper owner. 

Atlanta jewelers are looking forward to 
a good season this Fall and Winter as a 
result of bumper crops throughout the State. 
A peach crop worth $8,000,000 has just been 
sold, the watermelon crop is now being sold 
for prices ranging from $300 to $400 a car, 
and the tobacco crop, which will go to 
market on July 28, is conservatively esti- 
mated to be worth $15,000,000. And this 
with cotton still in reserve. Last year the 
crop was good but most of the money had 
to go toward the payment of back debts. 
This year farmers will be freer to spend 
their money, and better conditions are ex- 
pected to follow all around. 








A. Marks & Son, Lawrence, Kans., report 
that the show window at their store was 
recently smashed and a number of goods 
stolen. 






Many Memphis jewelry stores are observ- 
ing Saturday closing at 1 o’clock during the 
Summer. 

William Cash, formerly in the retail 
jewelry trade at Brinkley, Ark., has located 
in Hope, Ark., with a new store. Mr, Cash 
was a recent visitor in Memphis. 

George R. Calhoun, prominent in the 
jewelry trade of Nashville for many years 
has been appointed State game warden, an 
important position under the State adminis- 
tration. 

The jewelry trade both retail and whole- 
sale is holding up very nicely in the Sum- 
mer period here. There is a good influx of 
Summer visitors from the country towns 
and neighboring cities. 

Jos. Perel, of Perel & Lowenstein, whole- 
salers and retailers at 168 S. Main St., has 
returned with his family from a brief. visit 
in Chicago and the lake section. Mr. Gold~ 
man, manager of the wholesale department, 
is now on a trip north. 

Charles I. Mednikow, formerly traveling 
for the Irving Jewelry Co. of New York, 
and a son of J. H. Mednikow will go with 
the Memphis wholesale firm of J. H. Medni- 
kow & Co. after July 16. He will represent 
them. on the road traveling Florida, Texas, 
Louisiana and Georgia. 

Frank Thayer, well known Memphis 
jeweler, this week moved from 149 Madison 
Ave., where he has been for many years, 
to Union Ave. near S. 2nd St, The re- 
tail store there is beautifully equipped in 
mahogany, with tile floors and many large 
mirrors and plate glass front. The vaults 
and safes are conveniently arranged in the 
rear. This is the second jewelry store to 
locate on Union Ave., the other being A, W. 
Grant, whose new establishment is just west 
of 2nd St. 

J. H. Mednikow, of J. H. Mednikow & 
Co., 119 Monroe Ave., was seen Saturday 
afternoon. He was leaving that night for 
New York city to arrive Monday morning 
and will be at the Pennsylvania Hotel. He 
is accompanied by Mrs, Mednikow. He 
will visit Baltimore, Atlantic City, Lynch- 
burg, Bristol and other points en route on 
the return trip. Mr. Mednikow is much im- 
proved in health and he reports Summer 
wholesale activities very fair indeed. 








Manufacturers and dealers who make a 
practice of sending C. O. D. parcels have 
had their attention called by the Post Office 
Department to the recent ruling of Post- 
master General New to the effect that on 
and after Aug. 1, C. O. D. parcels will only 
be accepted on the theory that the sender 
guarantees return postage in case they are 
not delivered to or accepted by the con- 
signee. It is not necessary that the guaranty 
and the return postage be stamped or printed 
on the parcel itself but it is understood that 
in accepting the parcels, the Post Office is 
accepting them under such guarantee, and 
any statement to the contrary on the parcels 
must be erased by the sender or by the 
postmaster before they will be taken for de- 
livery in the mails. No deviation from this 
condition will be considered. 
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The Strength of the Weekly 








“The Strength of the Weekly” is no by-play on words. 
It is fact, based on such fundamentals as human nature 
and a business foundation. 


A Weekly paper furnishes more fresh news than does a 
Monthly—to be exact, it thoroughly covers its field four 
to five times a month, while a Monthly is doing as much 
as it can, once. 


The greatest read paper is a Weekly, the Saturday Evening 
Post. In the industrial and professional fields the Weeklies 
also lead—there is the Iron Age, for example, the Jewel- 
ers’ Circular, the Dry Goods Economist, the Electrical 
World, The Hardware Age, The American Machinist, 
The Railway Age, The Boot and Shoe Recorder, The 


American Medical Journal, The Optical Journal, and so on. 





You know it isn’t natural for a man to read yesterday’s 
paper if he can get today’s—and the same feeling applies 
to his trade paper—he wants the latest news first, which 
explains why the majority give the Weekly the preference 
over the Monthly. 


The Weekly receives more from its readers and gives them 
more in return—more news, more special articles, more 
live advertising and more things of vital moment than it 
is physically or mechanically possible for a Monthly to do. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 JOHN STREET NEW YORK CITY 
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The Publicity [N the last year - 
Slogan of the so THE JEWELERS 
Jewelry Trade CIRCULAR has been in 

receipt of many letters 
from retailers and manufacturers suggesting 
that the slogan now used by the jewelry 
trade, “Gifts that Last,” be changed to some 
phrase that would emphasize more strongly 
the sentimental side of the jewelry business. 
Criticism has also been made that the phrase 
is not mellifluous but has a harsh and some- 
what grating sound. Still others have said that 
they deplored the fact that the articles they 
sold “lasted” and did not like to emphasize 
the fact that they had not the opportunities 
afforded handlers of other merchandise of 
continual replacement. But many as _ the 
suggestions have been there appears to be 
no unanimity as to the phrases or slogans 
put forth to take the place of the one now 
used, nor among the many slogans suggested 
have we found one that would not be subject 
to as many criticisms as has been. hurled 
at “Gifts that Last.” 

We have never felt that the jewelry trade 
picked out the best phrase possible when 
“Gifts that Last” was adopted, but as far 
as can see it was the best slogan suggested 
up to that time, and we can think of none 
suggested since that would be materially 
better. The fact is, that “Gifts that Last” 
has crept into the language; it has been 
identified with the jewelry trade through 
years of constant advertising and reiteration 
and has been recognized by the public as 
referring to jewelry products despite the 
fact that hardware, furniture and other 
dealers have sometimes tried to make it 
apply to their merchandise. To attempt to 
supersede it by another slogan would mean 
sacrificing the advertising and publicity al- 
ready attained and practically starting over 
again. 

If we can get a slogan that will more 
clearly and fittingly express the idea of the 
jewel gift and at the same time make an 
appeal to the public that will develop their 
desire for the products of the jeweler, it 
may be well to make the change, but even 
then it cannot be done without the cost of 
much time, labor and above all, money. But 
to attempt now to substitute another phrase 
or slogan unknown to the public which has 
no better qualities than the one that has ap- 
parently been generally accepted by the 
jewelry trade would seem to be foolish to 
the extreme. It is clearly a case of where 
“?*Tis best ta stick to the old love till you’re 
solid as mud with the new.” 





All Who Sell [* is absolutely nec- 
essary that the 

Jewelry Must ; : 
jewelers wear jewel- 
Wear It ry ; and this applies not 
only to the proprietor but his employes, and 
particularly the clerks who wait upon cus- 
tomers. It may be true, according to the 
adage of the old days that “the shoemaker’s 
children go without shoes,” but this never 
helped the shoemaker. The jeweler, his 
children, his family and his business staff 
must set an example to the public by wear- 
ing the products that he is offering, if he 
expects his customers to do likewise. A 
prominent member of the industry recently 
reported that as a result of a discussion, he 
noted the amount of jewelry worn by the 
proprietors and salesmen in jewelry stores 
whom he happened to meet in one day. Of 
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these over 50 per cent. wore no stick or tie 
pins and only a very few tie clasps; about 
10 per cent. wore no watch chains at all 
and not over 30 per cent. wore rings of any 
kind. “If these men,” said he, “who are 
selling jewelry and have the interest of the 
jewelry business at heart will not wear the 
product they sell, how can they ever expect 
to impress upon the customers the necessity 
of doing so? The idea of a jewelry sales- 
man urging the sale of a tie pin when he 
does not wear one himself must seem absurd 
to the customer. The situation would be 
laughable if it were not deplorable.” 

The condition described is not new. The 
late Colonel Shepherd used to often joke 
about meeting jeweler at conventions with 
“safety pins in their cuffs and shoe laces 
holding their watches” and it was hoped 
that we had progressed from the condition 
so described. As a matter of fact, we have 
progressed and the up-to-date and progres- 
sive retailer has seen the necessity of set- 
ting an example in the wearing of jewelry, 
but, unfortunately, many of the less pro- 
gressive jewelers and employes generally 
are careless in this regard to the detriment 
of the business generally. 

The jeweler should see to it that not only 
does he and his selling staff wear jewelry 
but that they wear appropriate jewelry; that 
the pin and the tie conform to the color and 
texture of the background on which it ap- 
pears; that the cuff links and studs when- 
ever possible are appropriate to the shirt on 
which they are worn; that the watch chain 
or fob is of a late and up-to-date design 
and not of the vintage of 1890. Special at- 
tention should be given to the jewelry worn 
by the young women who may be on the 
sales force or who come in contact with 
customers. The jewelry need not be of the 
most expensive sort, but it can be at least 
up to date and appropriate. In every way 
the practices and examples of the sales 
people in the retail jewelry store should 
back up and emphasize the sales argument 
which the customer hears. 





Jewelers Work | hatha sag 
proving there its 
in the Field : 
something new under 
of Invention ‘the sun, or at least 
new variations of existing appliances. There 
is each month a steady procession of the 
products of the inventive geniuses among 
progressive manufacturing jewelers and 
watchmakers, for which patents have indeed 
been granted by the United States Patent 
Office. 

Information of these highly technical de- 
vices for saving the labor of the world, 
marking the time of the world, or offering 
some other worth while service may not 
always be marked, yet many of the more 
noteworthy of these articles are reported 
with accuracy in the Patent Department of 
THE JEEWELERS’ CIRCULAR each week. 

There one may find a new electric clock, 
with its mechanism explained in detail, new 
radio clocks whose time may be adjusted 
by this new agency upon which the inven- 
tive geniuses of the world are focusing their 
attention, or such lesser articles as under- 
swung cam buckles, patent cuff links which 
are proof against loss or pilferage, or con- 
trivances which solve other baffling or age 
old problems. 

Always something new is recorded and 
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the concentrated thought and energy of thes 
leaders among jewelry inventors May be 
viewed and examined in the long range of 
articles from highly intricate devices of 
great moment to the less significant py 
intriguing design of a ring that may com. 
bine ancient art with modern notes, or other 
elements that may suddenly strike the fancy 
and flare into a new fashion in rings, 

New outlets for the energy and e. 
thusiasm of the jeweler for his art are 
always finding expression in the thousand 
and one devices the mere bringing into the 
world of which gives satisfactory employ. 
ment to a large staff of persons at the office 
in Washington which searches the dim 
archives of forgotten eras for something 
similar, already patented, or of greater, of 
more comprehensive, usefulness in the same 
field, which may deny the inventor his 
claim to commercial protection. 

One wonders at the pessimistic spirit 
which prompted the thought more than 5 
years ago to close the Patent Office because 
there was nothing left to be invented. We 
are only at the threshold of an invention era 
which may influence to a great extent the 
jewelry business in another half century, 
May many worth while inventions be re- 
corded. More power to the inventor of a 
non-robbable retail store! 








Renovating Ancient Jewelry 


6¢ A NCIENT jewelry is generally made of 
gold or silver, or of these metals in- 
laid with stones, faience or glass. Gold or 
silver articles, when not inlaid, must be 
treated as a metal as described elsewhere. 

“For inlay, whether with precious stones, 
semi-precious stones, faience or glass, soak- 
ing and washing in warm water, aided by a 
little good quality soap, together with gentle 
rubbing with a soft brush or soft cloth, will 
generally be sufficient. Sometimes faience 
and glass inlay has a coating on the surface 
which may be either a product of the decom: 
position of the material or may be largely 
the glue used as a cement which has come 
from the under side of the inlay. In the 
former case very little can be done beyond 
washing with. water and when dry coating 
with a thin film of some transparent varnish, 
such as a solution of cellulose acetate. 

“In the latter case the deposit can gen- 
erally be removed by means of repeated 
applications of warm water, aided by gentle 
scraping. One of the guiding principles 
the cleaning of inlaid jewelry is to ascef- 
tain, if possible, the nature of the cementing 
material holding the inlay in place, and not 
to use any reagent that will soften or dis- 
solve it. For example if the cement consists _ 
of resin or contains resin, as is often the 
case, alcohol should not be used for cleat- 
ing; if the cement contains whiting of 
gypsum, prolonged soaking in water must 
be avoided. Acids and alkalies should never 
be used, for not only may the cement 
dissolved, but some of the materials form- 
ing the inlay may be attacked, thus lapis 
lazuli, malachite and calcite are all act 
upon by acids and turquoise is affected by 
alkalies. To repair jewelry when the inlay 
has become loose or fallen out, celluloid 
cement is recommended.”—A. Lucas, 0. 
E., F. I. C, in Antiques, Their Restoratim 
and Preservation. 
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oy. The business of Nathan Kaufman, 678 business trip. Mr. Bernstein intends to call by Anthony de Francisci, 24 W. 16th St, 

fice Eighth Ave., is now run as N. Kaufman & on the jobbing trade throughout the north- in competition with World War Veterans 

dim Son. west and middle west, stopping at Chicago, nd artists in all parts of the country, has 

hing Louis F. Wilhelmy, 104 Junction Ave., Minneapolis, St. Paul and all of the other been officially adopted by the War Depart- 

sn Corona, Borough of Queens, has moved to larger cities. He hopes to return to New ment and will be authorized for wear with 

= Elmhurst, L. I. York by way of the southern States in about civilian clothes by men with military train- 

hs Emil Rothfeld has sold his jewelry busi- two months. ing, it was announced at Governors Island. 

= ness located at 358 Knickerbocker Ave., George B. Goldfarb of the George B. Gold- The winning design, which has been ap- 

Mrit Brooklyn, to Joseph Ewen. farb Co., Oklahoma City, Okla., is on a proved by the Fine Arts Commission, con- 

nd Charles T. Hustler, 527 Fifth Ave., sailed business and pleasure trip to the east. He sists of an eagle with out-flung wings alight- 

on the Olympic, Thursday on a pleasure trip arrived in New York, July 2 and from here’ ing upon an encircling ring. On the ring 

We to Europe and intends to take a vacation went last week to Providence and the New is inscribed the words, “National Defense.” 

era abroad this year. England jewelry centers. He expects to The badge will be struck off in the colors 

the Lee Bach, diamond dealer, 527 Fifth Ave., return to New York about July 20. While of red, white, and blue. According to the 

- sailed last Wednesday on the Berengaria. in the metropolis, Mr. Goldfarb is stopping War Department authorization, the badge 

‘of He is accompanied by his wife and two sons at the Hotel McAlpin. While on a visit to for service will be one of the few decora- 

as and will make the trip a pleasure as well as THE JEWELERS’ CIRCULAR office, Wednes- tions of the Government which relatives are 
a business one. day, Mr. Goldfarb explained that conditions not permitted to wear upon the death of the 

Michel Barmache, of Barmache-Dubrowin, in Oklahoma City are very encouraging and original holder. Eligibility will be confined 

Inc, 7-11 W. 45th St. sailed on the De- though the jewelers had a fair Spring, they strictly to men who have undergone train- 
Grasse to attend the International Exhibition expect an even better Fall business owing ing in national defense, the announcement 

of of Decorative Art at Paris. He is accom- to the promising condition of the cotton says. Persons entitled to wear the badge 

ne panied on the trip by Mrs. Barmache. crop. : oe are: war veterans, members of the Regular 

of The firm of Gobstein & Walder, 121 Cana} A meeting of the Metric Association was Army, National Guard, and _ Reserves, 

be St., has been dissolved by mutual consent. held at the Lake Placid Club, Essex Co., students in R. O. T. C. units, and Citizens’ 
H. Walder has engaged in business for him- N. Y., July 10 and 11, which was attended Military Training Camp trainees. Arrange- 

s, self as a diamond setter at 125 Canal St. by a number of members of the jewelry ments are to be made for the manufacture 

(- Mr. Gobstein will continue in the diamond trade. Dr. George F. Kunz, the well-known of the badges by private firms under the 

a setting business at 121 Canal St. gem expert and vice-president of Tiffany & authorization which governs the sale of 

le Herbert Reichman, of Reichman Bros., Co., is the president of the association, and World War buttons to bonafide veterans. 

l diamond cutters and importers at 20 W. 47th _ besides presiding made an address on “Grams The Appellate Division on Tuesday, re- 

¢ St., started Friday night on his western and Millimeters.” There was a long and versed a judgment in favor of the defendant 

e trip. Mr. Reichman first goes to Atlanta interesting program covering the use of the jin a suit of Isidore Sherl against Bayer, 
and from there will go to the far west and metric system in many industries, as well Pretzfelder & Mills, Inc., and directed a 
then to the Coast. In all, he will be away 8 in the home, in hospitals, in forestry, and new trial. The complaint had been dis- 
about two months. medicine and an interesting address on the missed in the lower court. The opinion 

The Diel Watch Case Co., 309 Grand St., present metric campaign was delivered by written by Justice Martin states that the 


has announced that between July 4 and Aug. 
15 the plant and offices will be closed on 
Saturdays. Owing to the increase in the 
western business the concern has established 
a western office at 29 E. Madison St., Chi- 
cago. Al Sturtz will act as western repre- 
sentative. 

James L. Hand, jewelry auctioneer, 14 
Maiden Lane, has just completed an auction 
for Henry Healy, 468 Fulton St., Brooklyn. 
This auction has been under way for the 
past two months and was one of the largest 
ever held in the jewelry trade in Greater 
New York. Mr. Healy moved to his new 
building, which he recently erected and which 
will be occupied entirely by him. 

Bernard Karsch, veteran jeweler and 
treasurer of the Jewelers Security Alliance, 
is at present enjoying a pleasure trip to 
Europe, accompanied by his grandson. He 
is visiting London, Paris and Germany and 
expects to return about Aug. 4. Mr. 
Karsch, who is 81 years old, writes from 
Europe that he has been in excellent health 
and is enjoying himself immensely. 

Aaron M. Bernstein, of Bernstein & 
Chatelain, 87 Nassau St. importers of 
Record and Luor watches, left for the Pa- 
cific Coast last Sunday, on an extended 


the treasurer of the association, F. L. 
Roberts. The guests were entertained by a 
Boston Symphony concert, a metric dinner, 
an automobile ride through the Adirondeck 
passes and a trip on the lakes, 

At a recent meeting of the Retail Jewelers’ 
Association of Williamsburg held at the 
Phillip-Morris Mansion, 927 Broadway, 
Brooklyn, matters of importance to the trade 
were discussed and acted upon. Considera- 
tion was given to the recent holdup of Sam- 
uel Liberchein, Graham Ave., who was 
brutally murdered, and action was taken to 
seek the conviction of those responsible for 
the crime. A _ representative of the Mer- 
chants’ Detective Bureau addressed the mem- 
bers. His topic was “How to Drive the 
Holdup Men Out of Business.” He intro- 
duced a new alarm and explained that with 
this system installed in a store a holdup 
man has no chance to get away, as his pres- 
ence would immediately become known by 
the noise of a siren which could be heard 
a mile away. A committee of the jewelers 
was invited to visit the bureau and get fur- 
ther information about the new invention. 
Harry Abramson, editor of the Williamsburg 
News, also addressed the meeting. 

The “badge for military service” designed 


plaintiff, a manufacturer of jewelry boxes, 
alleged contracts by which the defendant 
ordered certain quantities of boxes. The 
plaintiff alleged that after part of the goods 
were delivered the defendant notified him 
to stop manufacturing. The plaintiff sued to 
recover the value of the material already 
cut up and also for a loss of profit. The 
opinion states that testimony offered for the 
plaintiff was to the effect that the de- 
fendant had paid for 36 gross of boxes 
out of an order for 100, and that he had all 
the material prepared for the remainder of 
the order. On a second claim he alleged 
that 23,090 boxes were ordered and that the 
defendant refused to accept 7,800. On a 
third claim Sherl testified that 40,000 boxes 
were ordered and the defendants refused to 
accept part of the order. Justice Martin 
said that the impression prevailed at the 
trial that the plaintiff’s proof was insufficient 
as to the damages he had sustained, but 
the Appellate Division believes that the 
record indicates sufficient proof of the 
plaintiff’s case to warrant consideration. 
Thomas Riskin, 295 St. Johns Place, 
Brooklyn, N. Y., father of Joseph Riskin, 





(Continued on page 95) 
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Over One Hundred Years the Jewelers’ Bank 
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TRUst compan! 








Capital. Surplus and 
Undivided Profits over 


We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 


CHATHAM 
pHENIX A Bank’s Best Friend 
. @ \ Is a Satisfied Customer 
\ 4 = Hundreds of Jewelry Merchants opened their first bank 
N ae K account here and are among our best friends today. 





Twenty-five 





Million Dollars Resources Over a Quarter of a Billion Dollars 
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THE STATE BANK 


376 Grand St. 
NEW YORK 



















H. C. RICHARD, President 





Specializes in Accounts of 


Jewelers 
and 
Diamond Merchants 


Resources over $115,000,000 




















BLACK OPAL 


Nature’s Most Marvellous 
Precious Stone. 


Gem Pieces, 


Also several very exceptional 


Black Opal Ball Necklaces 


with both red and green fire. 


LUCIAN M. ZELL 


522 Fifth Avenue 
New York City 


for Brooches — 
Rings—Scarf Pins and Link Button Sets. 
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Banking Service for the Jewelry Trade 


\ ) JE offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 
81 Fulton Serect, New York 
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importer of diamonds, 522 Fifth Ave., 
passed away July 7, after a long illness. 
A. D. Leveridge, diamond importer, 22 
W. 48th St., returned last week from a visit 
to Amsterdam. 
Joseph Kaufer, of Kaufer Bros., 71 Nassau 
St., returned on the Meuretania last Friday 


‘ from a purchasing tiip in Europe, 


Morris Arnow a jeweler at 1650 Pitkin 
Ave., Brooklyn, has assigned to Samuel 
Hoffman, 2573 Bedford Ave., Brooklyn. 

Goodfriend Bros., importers of pearls, 
542 Fifth Ave., will close their office during 
the months of July and August on Satur- 
days. 

Mark Merwin, a diamond setter has en- 
tered into partnership with Ben Levine and 
they will continue to do diamond setting for 
the trade at 71 Nassau St. 

S. Pollack, 73 Forsyth St., closed his 
factory on July 10 for two weeks, as he was 
leaving on a trip to the mountains. He will 
resume operations on Monday, July 27. 

An involuntary petition in bankruptcy has 
been filed against S. G. Sorrentino, Inc., 
cameos and jewelry, 9 Maiden Lane, by 
Rosoura Holding Corporation, with a claim 
of $1,736. 

Henry Freund, of Henry Freund & Bro., 
20 W. 47th St., is returning on the Lezvia- 
than, having sailed July 14, after a very 
successful purchasing trip in the Swiss 
watch markets. 

Fred Vogel, who was formerly with the 
V. & W. Watch Co., is now located at 21-23 
Maiden Lane where he will carry a line of 
watches. Mr. Klinger, also formerly with 
the V. & W. Watch Co., will be connected 
with Mr. Vogel. 

S. Schienberg, who for the past three 

years has been covering the middle west, 
north west and Canadian territory for Sim- 
son Bros., has severed his connections and 
accepted an interest in the firm of Selikoff 
& Schapiro, Inc., 32 Fulton St. 
_J. H. Mednikow, well known wholesale 
jeweler of Memphis, Tenn., and head of the 
firm of J. H. Mednikow & Co., 119 Monroe 
Ave., that city, arrived in New York on 
Monday on a visit to the east. He will re- 
main in the metropolis until Saturday stay- 
ing at the Hotel Pennsylvania and will then 
g0 to Atlantic City for a two weeks’ rest. 
Mr. Mednikow looks none the worse for his 
attack of the “flu” which confined him to 
the hospital in St. Louis some time ago. 
While in New York he announced that his 
son, Charles I. Mednikow, who formerly 
traveled for the Irving Jewelry Co., had 
joined him in the business and had been ad- 
mitted as a partner. 

With the dismissal of an indictment 
against Morris Gincig, a wholesale jeweler 
at 170 Broadway, in the Court of General 
Sessions recently, the last final criminal pro- 
ceedings in the Schoellkopf jewelry robbery 
were ended. The indictment against Gin- 
“1g, which charged him with buying a string 
. — pearls belonging to Mrs. Schoellkopf 

suffalo, on the morning of Jan. 1, 1923 
was dismissed upon recommendation of As- 
‘istant District Attorney. The latter told 
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the court that Gincig had shown that he ob- 
tained the pearls in good faith from a dealer 
on Broadway, who had pledged them with 
him for $15,000. It was further asserted in 
the motion for dismissal that Gincig upon 
learning that the pearls were stolen, volun- 
tarily surrendered them to the police. Af- 
terward the charge was made that he had 
purchased some other jewels which were 
part of the Schoellkopf loot, and the in- 
dictment followed. The value of the stolen 
pearls is estimated at $288,000. All but $15,- 
000 worth have been recovered, and three 
men who were convicted of participating in 
the robbery are now serving long terms in 
prison. 

Considerable interest is being shown in the 
case of Abraham Ritt and Nathan Shapiro 
of Ritt & Shapiro, 87 Nassau St.,’who are 
facing trial on an indictment of conspiracy 
to conceal assets, in the United States Dis- 
trict Court in the Post Office building. 
Their indictment is associated with the 
Seiger case and it will be recalled that Si- 
mon Seiger formerly in business with his 
father, Morris Seiger, under the firm name 
of M. Seiger & Son, with offices at 99 Nas- 
sau St. and a store at 136 E. Houston St., 
appeared before Judge Garvin in the U. S. 
District Court on June 16 and pleaded guilty 
to an indictment charging him with con- 
cealing assets and with conspiracy to con- 
ceal. Seiger was released in $3,000 bail, 
pending the trial of Abraham Ritt and 
Nathan Shapiro, who were indicted at the 
same time, The Seiger case occupied con- 
siderable space in the daily newspapers at 
the time. An involuntary petition in bank- 
ruptcy was filed against the concern last 
February, and Morris Seiger committed 
suicide by jumping from the 12th story of 
the Knickerbocker building at the time the 
firm was under investigation. The assets 
which came into the hands of the trustee in 
bankruptcy were nominal, while the liabili- 
ties were about $116,000. An investigation 
was started which resulted in the indictment 
being returned. The creditors made an ap- 
plication for the National Jewelers Board 
of Trade Fighting Fund. Among the sen- 
sational discoveries, as a result of the in- 
vestigation was the finding of about $20,000 
worth of jewelry buried in the sand at Coney 
Island. Simon Seiger has been the chief 
witness thus far. 





ae 


NORTH ATTLEBORQ 











my" Ke Te Bs « , 
Z 3 J i ns + ™ 0. e 
a oe 7 CoN 99,988 
ane a, / “4 “4 | ald r~ 
\& - R att % ; xt ia) Ny 4's 
‘ 4 Ta ® airs CIN 


Frank Collins has been spending a few 
days at New York and vicinity. 

Raymond Tomey spent several days the 
past week in New York city and vicinity, 

The H. F. Barrows Co. resumed opera- 
tions last Tuesday morning, after a week’s 
shut down. 

The joint outing of the Rotary Club and 
the North Attleboro Board of Trade will 
be held August 8 instead of July 18 as at 
first proposed, 

The Mason Box Co.’s baseball team lost 
its first game of the season in the Twilight 
League to the Knights on Thursday eve- 
ning, the score being 9 to 5 against them. 

Earl C. Middleton, a former resident of 
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this town, now a retail jeweler at Miami, 
Fla., has been elected vice-president of the 
Florida Retail Jewelers’ Association. 











M. S. Fischer has left the employ of J. 
J. Fischer and is starting in business for 
himself as a manufacturer of ring findings 
under the style of the American Jewelry 
Finding Co., at 188 N. J. R. R. Ave. 

The Stein Mfg. Co., 401 Mulberry St., 
Newark, N. J., is represented in New York 
and the eastern territory by George Ster- 
nuker, in Room 94, 37 Maiden Lane. Mr. 
Sternuker was formerly for a number of 
years with Sulzberger Bros., Providence. 

The will of Charles Hartdegen, one of 
the city’s pioneer jewelers, who died June 
25 at his home, 362 Sumner Ave., has been 
filed for probate with Surrogate Gifford 
and Ralph E. Lum, attorney appointed ad- 
ministrator at the request of the family. 
William Koch, who had been named execu- 
tor when the will was drawn June 4, 1894, 
died before Mr, Hartdegen. The will pro- 
vided that the executor convert the entire 
estate into cash, including all real estate. 
bonds and mortgages, and pay it in annuities 
of $150 to his mother, Mrs. Elizabeth Hi. 
Hartdegen, who lives in Cassel, Germany, 
the money to be forwarded to her quarterly. 
The residue was ordered held in trust and 
the income paid in convenient payments to 
his wife during her natural life. Upon 
her death the estate is to be equally divided 
among the Hartdegen family here. Mrs. 
Anna Hartdegen, the widow, who lives at 
the Summer Ave., address, is to receive 
amounts from the interest on the estate 
which the administrator decides sufficient for 
the support and maintenance of herself and 
the children. They are Carl, Jr., of 60 
Osborne terrace, Maplewood; Colonel Rich- 
ard P., 269 Ridge St.; Herbert O., Sum- 
mer Ave. address; Mrs. Anna H. Oberren- 
der, 120 East 25th St., New York; Adolph 
K., Summer Ave. address, and Mrs. Eliza 
H. Knight, Sanford, Fla. In his petition 
filed with Surrogate Gifford Mr. Lum 
stated that the value of the estate will 
not exceed $100,000, and in a_ separate 
affidavit Carl Hartdegen made the same 
statement, adding that the debts were 
not expected to exceed $20,000. He stated 
that he was present at the family consulta- 
tion when it was decided to petition for 
the appointment of Mr. Lum. Although the 
family requested that the attorney be ap- 
pointed without bond, the surrogate, follow- 
ing his usual custom, had Mr. Lum file a 
bond for $40,000. One of the provisions of 
the will makes possible sale of the estate, 
which includes the jewelry business of the 
decedent, at either public or private sale, 








The name of the jewelry establishment at 
10 Broughton St., Savannah, Ga., which for 
years has been known as S. Segall & Co. has 
recently been changed to “Friedman’s.” B. 
I. Friedman is the manager. The store has 
been for several years under the present 
management, but the name has only recently 
been changed to “Friedman’s.” 





THE JEWELERS’ 


CIRCULAR 


July 15, 1995 





| | | | 


Capital, Surplus and 
Undivided Profits $33,700,000 


Service Developed From 
Service Performed 


The banking service of The 
Nationa] Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in ail parts of 
the country. 


Consequently, it is a serv- 


ice founded upon experience 
and achievement, one thatis 
practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade 


THE 
NATIONAL PARK BANK 


OF NEW YORK 
2/4 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 
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When yoy are looking for a bank come to us; 
we understand your trade and believe in it. 


HANOVER SQUARE Capital and Surplus $2,500,000 


You will always find a cordial welcome 


NEW YORK 
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Otto A. Wise, of 3220 Park Ave. has 
registered himself as the Gene Loeb Co., 
trading in jewelry novelties and gifts at 
1011 Chestnut St. 

Joseph Spiegelman, diamond dealer in the 
Samuel Deutsch building, 726 Sansom St., 
is back from a trip to Antwerp, Amsterdam 
and Rotterdam, during which he made ex- 
tensive purchases of fine stones. 

Among the business suits filed in municipal 
court is one by the Goldsmiths & Silver- 
smiths Co., Ltd., to the use of Nathaniel 
Weiss, New York, to recover $145 alleged 
to be due for merchandise. 

Joseph A. Goldberg, wholesaler at 735 
Sansom St., has succeeded in getting nearly 
all the signatures to a petition to have the 
business men on Sansom St. close their 
stores all day Saturdays during July and 
August. 

Jacob Singer, retailer, of 1821 Columbia 
Ave., has recovered from the effects of an 
operation and is back in his store again 
after an absence of three months. He is 
being greeted by many friends in and out of 
the trade. 

Aisenstein & Gordon are making extensive 
alterations in the first floor of their 712 
Sansom St. store, and are enlarging the 
space devoted to their clock department, 
which they intend to feature more exten- 
sively than previously. 

Mr. Acklin, head of the Acklin Jewelry 
Co., Tyrone, Pa., retailers, has just returned 
from a trip to the Pacific Coast for the 
Shriners convention. The trip of six weeks, 
via the Panama Canal, was a most pleasant 
one, Mr. Acklin says and he enjoyed him- 
self immensely. 

Fire, which was burning through the floor 
of the pawnshop of George Shaeffer, at 151 
N. 9th St., was discovered by an early cus- 
tomer, who while waiting for the place to 
be opened saw the smoke and notified an 
engine company near by. The flames were 
extinguished before any serious damage was 
done, 

Maurice Mintz, Alex Lopatin and I. 
Shrifren, are taking advantage of the Satur- 
day closing rule and spending their week 
ends at Atlantic City, making the trip by 
automobile, thus far without any mishaps, 
not even a dispute with a White Horse Pike 
traffic cop. This, other jewelers say, indi- 
cates careful driving. 

— R. Foss, representing the L. J. Anshen 
-0., Providence, R. I., has been interesting 
the Philadelphia jobbing trade in a new 
expansion watch bracelet. This bracelet is 
manufactured by the L, J. Anshen Co. and 
not by the Liberty Mfg. Co., as previously 
reported. Mr. Foss and not Mr. Anshen is 
the salesman who has been in Philadelphia. 

W hile Byard F. Brogan and his bride were 
on their honeymoon, on a motor trip, he 
sig tag sudden death of his mother, 
i. oa srogan, in her 7Oth year. 
aie gan left at once for home. At the 
-_ that the news reached him he was at 
a Mrs. Brogan’s body was in- 
a ed in the church cemetery adjoining the 

enn Hill Meeeting House, Wakefield, Pa. 

Joseph B. Bechtel, of J. B. Bechtel & 
Co., Inc, 729 Sansom St., wholesaler, with 
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Mrs, Bechtel, is back at his desk after a 
very pleasant trip of several weeks to the 
‘Pacific Coast, during which they visited 
California, the Yellowstone Park and other 
points of interest. Mr. Bechtel was amazed 
at the scenic beauty of the places visited and 
is a firm advocate of “See America First.” 
He and Mrs. Bechtel enjoyed fine weather 
all through the trip, only losing a few days 
because of rain. 

The police have made no headway in 
following up the attempted robbery of the 
jewelry store of I. Dubrow, 618 South St., 
in which the robbers shot and wounded 
Hyman Dubrow, son of the owner, after he 
had foiled their attempt to rob the safe of 
$60,000 in diamonds. They arrested an 
automobile insurance salesman, said to have 
fitted the description of one of the bandits 
but he quickly proved his innocence of any 
connection with the affair and was dis- 
charged. Young Dubrow, who was wounded 
in the thigh, is recovering. 

Albert Goldberg and Herman Freudberg, 
associated as Goldberg & Freudberg, are re- 
ceiving many congratulations on the opening 
of their fine new store in the Milner build- 
ing, 708 Sansom, St., where they have em- 
barked in the watch materials business. Mr. 
Goldberg was for several years manager of 
the watch materials department of Aisenstein 
& Gordon and Mr. Freudberg was formerly 
with A. Melchiorri and other jewelry firms. 
Both have many friends in the trade and 
have already established a large clientele. 
The store is large and well appointed, with 
new showcases, etc., and later it is planned 
to include a general line of jewelry. Ade- 
quate protective devices have been installed. 

Joseph Milner, who has been in the retail 
business for some time at 1834 S. 7th St., 
will abandon that line and establish himself 
in the wholesale trade in his new building, 
706-08 Sansom St., which he has purchased 
and remodelled into one of the most hand- 
some structures in the wholesale district. 
He will occupy in the Fall the ground floor 
of No, 706 with a full line of diamonds, 
watches, jewelry and silverware. The 
building also contains a number of offices 
and manufacturing quarters which will be 
rented. The Milner building is the last of 
the old time structures between 7th and 8th 
Sts. to be remodelled for jewelry purposes 
and the only large building in that section 
now utilized for another line is the large 
stone structure of the Beck Engraving Co. 

Israel Barbour, retailer at 1915 South St, 
considers himself a fortunate man when he 
escaped loss as the result of an accident. 
A large touring car, driven by a negro, who 
lost control of the machine, mounted the 
sidewalk and crashed into Mr. Barbour’s 
show window. The accident happened about 
4 a. M., and Mr. Barbour, who lives over 
the store, was awakened by the crash and 
hurried down stairs, to find his window 
wrecked and the jewelry on display, scat- 
tered over the sidewalk. A detective heard the 
noise and ran to the store in time to guard 
the scattered jewelry from a crowd which 
gathered, while other policemen pursued the 
driver of the car who fled and escaped. 
The police think he had stolen the car. Mr. 
Barbour and the police gathered up the 
jewelry and so far as the jeweler was able 
to tell, none of it was lost. It was valued 
at about $1,000. 
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Salt Lake City 


Gormer T. Llewellyn, watchmaker of the 
Hubbard-Denn Co., has gone on a railroad 
watch inspection trip. 

W. T. Denn, of the Hubbard-Denn Co., 
has left for a three months’ trip to Port- 
land, Ore., accompanied by his family. 

The Utah State Board of Examiners will 
hold an examination for optometrists in 
August. This will be the last examination 
under the old law. 

L. T. Scott, an expert watchmaker of 
Toledo, O., has been added to the watch- 
making staff of the Leyson-Pearsall Co., 
prominent Main St. jewelers. 

The baseball team of the Salt Lake City 
jewelers, entered in the lists of the ama- 
teurs, has not lost a single game since it 
started. It is the talk of the amateur 
leagues. 

R. E. Boes, manager of the John F. 
Boes jewelry store, 337 S. Main St., sus- 
tained a broken arm at the store a few days 
ago. With his wife, Mr. Boes is planning 
a tour in his housecar, the intention being 
to take a vacation while the arm is healing. 
About a year ago Mr. Boes broke his leg. 

Plans are rapidly developing for the big 
annual Summer outing of the Utah State 
Retail Jewelers’ Association, members of 
which are entertained each year by the 
Decker family, owners of the Decker Jewelry 
Co., a wholesale concern of this city. The 
usual program of fishing, games, hiking, 
bathing, etc., is contemplated. 

A survey of Salt Lake City’s business 
district conducted last week by a newspaper 
with the view of ascertaining the condition 
of the retail stores showed that things were 
generally in fine shape. Few details were 
given regarding individual lines, but it was 
stated that practically every business was 
flourishing. A round of the jewelers showed 
that they were enjoying a normal business, 
at least. 
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Portland, Me. 





Robert Braun, first president of the 
Rotary Club here was presented with a 
beautiful past president’s jewel at a recent 
tuncheon meeting of the Rotarians. 

According to census figures for 1923 just 
made public concerning local manufacturers, 
Portland’s three manufacturing jewelers, 
employing 11 persons, receiving wages of 
$13,947, produced merchandise valued at 
$54,387. 

Joseph Caron, Westbrook, a jewelry sales- 
man, went on a sightseeing tour of Portland 
in a taxicab, and during the trip lost five 
watches and $20 according to the story he 
told the police. He blamed his companion 
but the authorities dismissed the case. 

Charles Etheridge, of Damariscotta, is 
showing a copper coin dated 1720 which a 
road machine recently turned out of the 
street at Bristol. It is an English piece 
with the likeness of the King of that time 
on the obverse and a figure of Brittania on 
the reverse. 








E. C. Meyer, Richmond, Va., reports that 
the display window at his store was smashed 
recently and about $500 worth of articles 
stolen. 
















































































Glen Sipe, of the house of Sam F. Sipe 
will soon be on his way to Amsterdam to 
buy diamonds and will visit other marts 
before returning home, 

Emanual Grafner, of Grafner Bros., and 
Mrs. Grafner and their children, left 
Pittsburgh Saturday for a trip up the St. 
Lawrence river and to the Thousand 
Islands. They will spend a few days in 
New York, before their return to Pitts- 
burgh, Mr. Grafner looking after some 
business while he is there. 

The work of building a balcony around 
the store of Jos. DeRoy & Sons is nearing 
completion, it being the intention of the 
concern to display new lines of merchan- 
dise there. The first floor also has been en- 
larged somewhat because of the removal of 
the loan department of the business, to the 
second floor of the establishment, in order 
to properly take care of this greatly in- 
creased branch of the business. 

On account of the session of the Penn- 
sylvania Retail Jewelers’ Association not 
opening until yesterday morning, it is im- 
possible to publish the proceedings in this 
week’s issue of THE JEWELERS’ CIRCULAR, 
but a full account will appear in next week’s 
issue. Everything pointed to a most success- 
ful gathering of the jewelers of this State 
and an exceedingly large representation. 

H. F. Miller, a jeweler of Freeport, Pa., 
last week filed a petition in voluntary bank- 
ruptcy in the United States District Court, 
Pittsburgh, giving his liabilities as $4,727 
and assets of $3,683. He lists his stock in 
trade as worth $1,829 and machinery and 
tools as $1,579, which it is thought repre- 
sents cost price. Debts due on open 
accounts total $100. He asks a $300 
exemption. Mr. Miller conducted a small 
store at Freeport, where he had been en- 
gaged in business for some time. 

A fire that caused upwards of $150,000 
worth of damage, broke out in Bruin, near 
Butler the other day and among those who 
sustained losses was Harry Sutton, engaged 
in the jewelry business. The: origin of the 
fire has not been determined. It started 
about 2 o’clock in the morning in a drug 
store, spreading quite rapidly to other busi- 
ness concerns in the neighborhood. More 
than a half dozen buildings figured in the 
blaze, most of which was destroyed. There 
appears to have been little water to fight 
the progress of the blaze. The entire town 
turned out to fight the flames. All of the 
buildings destroyed were of frame construc- 
tion, except the Methodist Episcopal Church, 
which also fell a prey to the flames. Bruin 
is about 20 miles distant from Butler, the 
last named town sending its fire equipment 
to help quell the blaze. 

Just as was expected Mayor Magee vetoed 
the ordinance licensing auctioneers and com- 
pelling persons to obtain permits to conduct 
them. The mayor however will sign the 
ordinance when corrections are made, so 
that the wording of the measure will be 
consistent with the intent and purposes of 
the enabling act passed by the State legis- 
lature. The ordinance was sent back to 
council without his signature and which body 
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ordered the ordinance reprinted with cor- 
rections, among other things providing a 
maximum penalty of $200 whereas the 
maximum fixed by the State is only $100. 
In other words there were flaws in the 
measure. The ordinance it is contended, is 
sure to pass in the corrected form. In any 
event the jewelers are all for it and want 
to see it put into operation as speedily as 
possible. 








J. Bernhard, Brocton, N. Y., jeweler, 
visited the wholesale trade here last week. 

Paquin & Co., 103 W. 3rd St., James- 
town, one of the city’s leading jewelry firms, 
began on July 7, an 1l-day sale—the first 
in its 15 years’ existence—for the purpose 
of reducing its stock. Every article in the 
store has been reduced in price from a third 
to one-half of its original sale price. 

A shadow was cast over the jewelry 
trade last week, through the tragic death 
of Miss Irma G. Lane, 21 years old, clerk 
in the Bush-Burnham jewelry store, 136 
exchange St. Miss Lane was drowned in 
the treacherous Green Lake in Orchard, a 
suburban town on, July 9, despite the heroic 
efforts of an 11-year-old boy to rescue her. 

Oscar Wullenweber has re-entered the 
retail jewelry business at 74 Genesee St., 
after more than a year’s absence. His store, 
about half the size of his former establish- 
ment, has an artistic front and is tastefully 
decorated inside, with modern fixtures. 
Until April, 1924, Mr. Wullenweber had 
been located at 57 E. Genesee St. for about 
six years. 

Frank P. Nuese, who retired from the 
retail jewelry business more than a year 
ago, after three score years, leaves for 
New York on July 20 with his brother, 
Ernst Nuese, from where they will sail for 
Europe on July 28. After visiting England 
and their old home on the Rhine, in Ger- 
many, the brothers will return in October. 
It is 30 years since Frank P. Nuese has 
visited his homeland. On his return he will 
go to St. Petersburg, Fla., where he will 
erect an apartment house on a site which 
he purchased while in that city last 
Winter. 

Notices have been mailed to members 
with return postals for making reservations 
for the annual outing of the 24-Karat Club 
and the Buffalo Retail Jewelers’ Association, 
which will be held at the Buffalo Launch 
Club, Grand Island, on July 29. The pro- 
gram of sports for which prizes have been 
donated by local manufacturers and jobbers, 
will start promptly at 3:30 o’clock. Fol- 
lowing an afternoon of fun, a chicken or 
steak dinner, as guests prefer, will be served 
in the club house, followed by dancing. The 
scene of the outing can be reached, either 
by taking automobiles on the Grand Island 
Ferry, or leaving cars at Riverside park and 
boarding the Launch club’s boat, which will 
leave the Riverside Park dock hourly dur- 
ing the afternoon. Tickets can be obtained 
from any member’ of the entertainment 
committee. They are $2 each for 
adults and $1 for children under 12 
years of age. 
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Paul . B. Weinstein, representing the 
Hiller Jewelry Co., is spending two weeks 
in Nashville, Tenn. 

S. W. Prague, of W. E. Taylor & &% 
has left for Bay St. Louis, Miss. for , 
two weeks’ rest on the Gulf Coast. 

H. Derrick, who has been manager of the 
New Orleans Optical Co. branch of the 
American Opt. Co., will be transferred to 
Buffalo. 

Jewelry stores of this city which remaig 
open Saturday evenings until 9 p, m, haye 
agreed to close Thursday afternoons at | 
p. M., during the Summer months. 


Coleman E. Adler, who has been traveling 
through Europe, has visited various cities 
and reports he is improving. He also pur- 
chased art goods, jewels, etc., for his 
business. 

Luke Rawls, who was formerly con- 
nected with Leonard Krower & Son, but for 
the past few years connected with the 
Norris, Alister-Ball Co., will again repre- 
sent Leonard Krower & Son. 

E. W. Carruth, traveling for Leonard 
Krower & Son, motored from his home in 
Herrington, Kans., to New York, and spent 
considerable time there. Later he sailed 
for Porto Rico in the interests of his firm, 

S. L. Hiller, vice-president of Hiller 
Jewelry Co., made a trip through the sugar 
belt section and found excellent crops. 
Planters are expecting greet returns and 
are very much pleased with the Fall cut- 
look. 

Among the traveling salesmen in town 
have been George W. Simons, Simons Bros, 
Co.; Mr. Pflueger, F. & F. Felger, Inc.; 
Frank Roberts, Pairpoint Corp.; Ralph 
Lewis, S. C. Powell & Co.; Mr. Schulze, 
Hadley Co. 

Mrs, Fournier, of the pearl department of 
Hausmann, Inc., met with a severe accident 
July 4. She tripped and struck her head, 
cutting a deep gash. She is in the hospital 


‘for a week, but she will return to the store 


in a few days. 

Arthur J. Waschter left last week for a 
trip to California. He expects to be gone 
about three or four weeks. On his return 
to this city he and J. C. Richard will leave 
for the eastern markets to purchase stock 
for their new jewelry store which is to be 
opened on or before Oct. 1. 

Gabe Hausmann, vice-president of Haws- 
mann, Inc., leaves with his wife and 
daughters, Theone and Gail, for Atlantic 
City today (July 15), where they will spend 
the Summer. After a stay of about six 
weeks they will go to New York city for 
a couple of weeks visit with relatives 

The holiday and art department of 
Leonard Krower & Son has been placed in 
charge of Paul Seibel and R. A. Janning. 
A large display of merchandise is carried 
in that department and the display will only 
be shown in about 20 of the larger cities 
throughout the south. 








It is reported that Emanuel Kahn has 
started in the jewelry business at Friend, 
Nebr. 
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Chicago Notes 





Louis Eppenstein, of the Illinois Watch 
Case Co., and Mrs. Eppenstein are spending 
10 days at Atlantic City enjoying a much- 
needed rest. 

H. Johnson, of the Chicago Silver Co., 
left this week with his wife to spend a couple 
of weeks motoring and camping through the 
adjourning States. 

K. L. Gustafson, of the Chicago Silver 
Co, returned this week from New York 
and the east, where he spent two weeks 
visiting with old friends. 

J. Basch, watchmaker with offices in the 
Stewart building, returned last week with 
his wife from a short stay at St. Louis, 
where they visited friends. 

T. F. Monk, manager of the Chicago of 
fice of the Western Clock Co., returned last 
week with his wife and family from a short 
motor trip through Wisconsin. 

Louis Goldman, of Krauss, Goldman & 
Allshouse, is spending 10 days at Mackinac 
Island, attending the convention of the Com- 
mercial Law League of America. 

Morris Silverberg, representative for the 
Stein & Ellbogen Co., will leave this week 
on a business trip through Iowa and Illinois. 
He will be gone for several weeks. 

M. J. Swartz, of Swartz & Ciske, Silver- 
smith building, and his wife, left last Satur- 
day for Miami, Fla., to spend a couple of 
weeks there on business and pleasure. 

\. Ernsting, of the Ernsting Co., San 
Diego, Cal., called on the markets in Chi- 
cago last week on his way to the east, where 
he expects to remain for a couple of weeks. 

Fred Moltz, of the Vail Jewelry Co., Val- 
paraiso, Ind., spent several days in Chicago 
last week looking over the markets and mak- 
Ing arrangements to have their entire store 
remodeled. 

George F. Reichow, Michigan representa- 
tive, and W. R. Burkett, Iowa representa- 
tive for Benj. Allen & Co., are in the city to 
spend a week here getting their new Fall 
line ready. 

M. Dickinson, southern representative for 
Sproehnle & Co., Heyworth building, left 
last week for his territory, after spending 
a week in Chicago replenishing his stock for 
Fall business, 

_A. J. Arens, manager of the Chicago of- 
ee of the American Silver Co., left recently 
for the Pacific Coast, where he will call on 
the trade until the middle of August, when 
he will return home, 

Pep a ing of the Chicago office of 
me K. Wallace & Sons Mfg. Co., is spend- 
rd six weeks in California with his family. 
fr. Barker is enjoying a good rest and will 


return to Chicago about the middle of this 
month. 

Charles Jacobson, Illinois representative 
for Benj. Allen & Co., left last week for his 
territory. O. H. Kitson, of the same firm, is 
now calling on his trade through the north- 
west and on the Coast. 

Harry Vasel, of the Vasel & Vass Co., 
Centralia, Ill., was in Chicago last week for 
a day on his way home from a motor trip 
to Cleveland. Mr. Vasel was accompanied 
on his trip by his wife and family. 

C. F. Wang, of the Sing Chen Pearl Co., 
Shanghai, China, spent a few days in Chi- 
cago last week calling on the trade in the 
interest of his firm. He left Chicago to go 
to New York to spend a week there. 

Jack Hoffman, of Hoffman Bros., New 
York, stopped off in Chicago last week to 
visit the trade on his way west to the Pa- 
cific Coast. Mr. Hoffman reports having 
had a nice business all along the line. 

Charles F. Baumrucker, of Jones & Baum- 
rucker, Columbus Memorial building, left 
last week to motor to Pentwater, Mich., with 
his wife and family. Mr. Baumrucker will 
spend three weeks there resting and enjoying 
himself. 

M. A. Zolla, who has been operating his 
diamond business under the name of Zolla 

3ros., announces that he has changed the 
name to M. A. Zolla & Co. This concern 
has offices on the fifth floor of the Heyworth 
building. 

I. J. Hurd, of Theo. H. Davies & Co., 
Honolulu, stopped off in Chicago last week 
to shake hands with his family friends in 
the trade on his way home from New York 
and the east, where he spent some time look- 
ing over markets. 

F. C. Knuckle, southern representative for 
Benj. Allen & Co., returned last week from 
Halifax, Can., where he passed a couple of 
weeks. After getting his stock replenished, 
Mr. Knuckle will leave at the end of this 
week for his territory. 

Miss Jennie MacManus, connected with 
the repair department of the Waltham Watch 
Co. for many years, spent the past two weeks 
in Aurora, Ill. While in Illinois, Miss Mac- 
Manus spent a day in Chicago visiting at 
the Chicago office of this concern. 

William P. Ullrich, retail jeweler of 
[vanston, Ill., and president of the Illinois 
State Retail Jewelers’ Association, accom- 
panied by Mrs. Ullrich, is spending a couple 
of weeks at Baraboo, Wis., visiting with 
friends and taking a trip to The Dells. 

Mrs. Frank Mayr, of the Frank Mayr & 
Sons Co., South Bend, Ind., spent a couple 
of days in Chicago last week visiting the 
markets. Mrs. Mayr was accompanied on 


the trip by her daughter, who is home for 
the Summer from the university. 

John D. Stox, of the North American 
Watch Case Co., returned last week from 
a business trip through the Rocky Mountain 
States and Texas. After remaining in Chi- 
cago for a few days, Mr. Stox left for his 
home in New York, where he will visit with 
his parents for three wecks. 

William Shapiro, of the Louis Manheimer 
& Son Co., 31 N. State St., left last week 
with his new Fall line for the south and west 
to the Pacific Ceast. Milton Felsenthal, of 
the same concern, will leave the end of this 
week on a trip through the central and east- 
ern States. Both Mr. Shapiro and Mr. Fel- 
senthal will be gone for about eight weeks. 

Louis M. Graubarth has made satisfactory 
arrangements with the Stein & Ellbogen Co. 
to represent them through the entire middle 
west territory with their line of imported 
beaded bags and novelties. Mr. Graubarth 
is well and favorably known to the trade in 
this section, as he has been identified in the 
jewelry noyelty business for a number of 
vears, 

Fred Cateron, western representative for 
the C. H. Knights-Thearle Co.; -R. A. 
Fletcher, southern representative; E. J. Mac- 
Donald and J. W. Duff, who travel the 
northwest, and J. Mawer, Iowa and Mis- 
souri representative, spent the past week in 
Chicago getting their lines ready prepara- 
tory for leaving for their respective terri- 
tories some time this week. 

Herbert O. Kemnitz and C. E. Wilson 
have again entered into the retail jewelry 
business under the name of Kemnitz & Wil- 
son. The new store is located at 4009 N. 
Robey St. and a grand opening was held 
last Saturday. The concern was in business 
for several years on Lincoln Ave. and closed 
out this business about two years ago, when 
Mr. Wilson left for California. Mr. Kem- 
nitz will continue to operate his retail jewel- 
ry business at 4533 N. Kedzie Ave., and will 
divide his time between the two stores. Mr. 
Wilson will be at the store all of the time. 
These partners were very successful while 
in business before, and their friends in the 
trade are pleased to learn of their new en- 
trance into the business. 

The adjustment of the affairs of Nelson- 
Spencer Co., which recently gave a deed of 
trust to Louis Goldman for the benefit of 
creditors as reported in these columns last 
week, was complicated somewhat last Friday 
by the filing of an involuntary petition in 
bankruptcy upon the application of certain 
creditors. However, it is felt sure that re- 
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gardless of how the affairs are adjusted the 
creditors will be paid in full. A financial 
statement made on June 1 of this year indi- 
cated liabilities of $31,000 and assets of $76,- 
000. J. H. Barnhart has been appointed 
receiver. 

J. C. Gardiner, silverware buyer for Car- 
son, Pirie, Scott & Co., returned last Friday 
from Europe, where he spent three months 
on a buying tour. 

George E. Fahys, Jr., sales director of the 
Alvin Silver Co., was in Chicago recently 
attending a semi-annual salesmen’s conven- 
tion and calling on the local trade. 

An involuntary petition in bankruptcy was 
filed last week against A. L. Bloomquist, 
retail jeweler operating at 7934 S. Halsted 
St. Assets amount to approximately $8,000 
and liabilities to $17,000. Fred E. Hummel 
has been appointed receiver. 

William A. Harnisch, representative for 
the Alvin Silver Co., left last week to call 
on his trade through Missouri, Kentucky, 
Arkansas and Oklahoma. Mr. Harnisch is 
covering this territory by automobile and 
will be gone for several weeks. 

Retail jewelers visiting in Chicago last 
week included: Miss Dorothy Martin, of 
Chas. E. Willis, Edwardsville, Ill.; Mack 
A. Hurlbut, Fort Dodge, Ia.; John K. God- 
frey, Battle Creek, Mich.; Albert Wueste- 
man, Champaign, IIl.; A. W. Anderson, 
Neenah, Wis. 

George A. Armstrong, representative for 
the General Chain Co. of Providence, R. L, 
arrived in Chicago last week accompanied 
by Mrs. Armstrong. Mr. Armstrong in the 
future will make his headquarters on the 
eighth floor of the Kesner building, Chicago, 
and will call on the trade through the middle 
west. 

H. N. Price has accepted a position with 
the Alvin Silver Co. to represent them in 
Illinois and Indiana, traveling out of their 
Chicago office, 10 S. Wabash Ave. Mr. 
Price succeeds Roy F. Jacobson in this ter- 
ritory. He is an old silverware salesman, 
having been connected with some of the large 
silverware houses in the east. 

The trial of Frank Monoco, the jewelry 
bandit captured last May in a thrilling escape 
after holding up Phil Altschul and his associ- 
ates in room 1110 Heyworth building, came 
up before Judge Hopkins one day last week. 
Monoco was charged with two cases of rob- 
bery with a gun, and two cases of assault 
with a deadly weapon. He was convicted. 
Judge Hopkins sentenced Monoco to Joliet 
for a period of three to 20 years on each 
separate charge. Monoco’s two partners in 
the crime escaped with diamonds and cash 
to the amount of $25,000. 








Omaha 





R. Dayton, Alma, Nebr., motored to 
Omaha last week and spent a few days here. 

John Morris, auctioneer with headquarters 
in Omaha, was married last week at Evans- 
ton, Wyo., where he was conducting an auc- 
tion, and is now touring Yellowstone Park 
with his bride. The little romance began ia 


Iowa some weeks ago, when Mr. Morris 
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was conducting an auction sale there, and 
terminated in Wyeming. 

Mr. and Mrs. W. E. Wick, of Mitchell, 
S. Dak., spent the Fourth of July at Afton, 
la. 

J. C. Chatelain, Peru, Nebr., came to 
Omaha last week and underwent an opera- 
tion on his e€s. 

W. E. Weeks, Mitchell, S. Dak., will hold 
an auction sale to reduce stock, beginning 
July 18. It will be about a 10-day sale. 

Among the out-of-town jewelers who 
called on the wholesalers here last week 
were Fred Gerhardt, Neola, Ia., and Harle 
Williams, Tabor, Ia. 

Mr. and Mrs. G. L. Jensen, Harlan, Ia., 
passed a few days in Omaha last week. 
Mrs. Jensen went from here to Pender, 
Nebr., to visit relatives. 











Walter Miller attended the convention at 
Cedar Point in his capacity as president 
of the Buckeye Travellers Club. 

S. P. Perlman representing the Konishi 
Katakudo Co. watch crystal manufacturers 
Cleveland trade this week. 


is calling on 
3urdick 


J. E. Speaker of the H. W. 
Co. is getting ready to start out on a trip 
through his territory within the next couple 
of weeks, 

Walter H. Pfiel, secretary of the A. H. 
Ficken Co. accompanied by Mrs. Pfiel will 
leave the coming week for a motoring trip 
down Fast. 


“Moe” Gimp of Max Kurjan & Co. 
is starting on a motoring trip for 


Florida and expects to spend considerable 
time down there. 

The Kerrnish Jewelry Co., of 698 E. 
105th St., near St, Clair Ave., suffered a 
small loss this week from a shoplifter who 
got away with a couple of watches and a 
necklace. 

Al Ficken, president of the A. H. 
Ficken Co., watch. jobbers, has returned 
from a short pleasure trip which he spent 
in Chicago and Michigan points. He also 
attended the convention at Cedar Point. 

E. H. Dutter manager of the silver de- 
partment of the Cowell & Hubbard Co. is 
visiting the silver factories preparatory to 
Fall buying. James Hansen of the same 
company is enjoying himself in Canada. 

M. E. Means, Union Mortgage building, is 
leaving for Pittsburgh with his family. 
They will pay a visit there and Mr. Means 
will continue on after a few days rest and 
cover part of Pennsylvania and Southern 
Ohio on_ business. 

George G. Bendall and W. H. Arnold 
of the Wagner, Gilger, Cohn Co. have re- 
turned from pleasure trips and are now 
getting ready for the road. Mr. Bendall 
will leave for the West and Mr. Arnold 
for a trip around Ohio. 

The members of the Spencer Diamonds, 
the crack baseball team of the Spencer 
Jewelry Co. are making a very fine record 
for themselves. They stand undefeated 
and are leading their division. They have 
but two more games to play and if they 
win these, they will be awarded the 
Divisional cup. 
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The Cleveland Better Vision Society has 
launched an advertising Campaign and js 
using six-inch space in Shopping News 
which is delivered free to practically every 
home in Cleveland and nearby towns, |, 
is published twice weekly. The Optom. 
etrists’ copy is designed to educate the 
public, especially the women, to go to , 
registered optometrist when in need of 
classes. 

Frank Cerne, who operates two stores in 
Cleveland, has the distinction of having the 
best Class E baseball team in Cleveland. 
As proof of this the members have been 
selected from dozens of other teams of 
their class to play the Knights of § 
Michael at Dunn Field, July 11. This 
game will be a preliminary to the profes- 
sional game between the Indians and the 
Red Sox. Tris Speaker is to coach one 
team and Ban Johnson the other. 

Mrs. David Zaslav, wife of David 
Zaslav, manager of the Crystal Jewelry 
Shoppe, has been brought home to Cleve- 
land from Sandusky where she was laid 
up in Providence Hospital due to injuries 
received when the boat she was traveling 
on bumped into the dock and threw her 
backwards over a bench. Physicians have 
found that a blood vessel has been rup- 
tured in her back and it will be several 
months before she will be able to get about 
again. Mrs. Zaslay was very active in 
the store and is well known to the trade, 

H. W. Burdick, president of the H. W. 
3urdick Co. has a memento of the late 
President Harding that attracts lots of 
attention. It is a “driver” that the late 
President took with him on his last West- 
ern trip. As will be remembered, Mr. 
Harding was a great golf enthusiast and 
a bag of golf clubs accompanied him on all 
his trips. This particular driver was one 
of his favorites and was given to him by 
Holly Stover. An inscription on the club 
head reads: “Presented to President 
Harding by Holly Stover.” The driver 
was given to Mr. Burdick with a beautiful 
letter of presentation by the father of the 
President’s secretary and a close friend of 
the President: and Mr. Burdick. The club 
has been placed in a specially built glass 
enclosed case by Mr. Burdick and_ hangs 
upon the wall of the firm’s offices. Mr. 
Burdick is one of the best known golfers 
among the trade. 

In all probability there will be a special 
meeting of the Twenty Four Karat Club 
early in August as there are several mat- 
ters to be taken up before the September 
meeting. At the last meeting which was 
held in May and which took the form of 
a smoker and banquet, it was decided to 
have the first meeting in the Fall, 4 
smoker and banquet also. However off- 
cers come up for election at the September 
meeting and at present it is not known !or 
certain (except in one case), whether the 
present officers wish renomination or wh? 
other candidates may be. President Wagner 
will be in Europe in all probability 
as he sails on July 18, and _ has stat 
definitely that he does not wish re-election 
and will not be a candidate. The August 
meeting will therefore be somewhat of 
a nominating caucus and it will also be 
decided then what date the banquet wil 
held in September. 








riv 


anc 
to 
jey 
fur 
of 
het 








July 15, 1925 


Paris 





A. C. Possin, of the Boszhardt-Possin Co., 
Milwaukee wholesale jewelry house, spent 
the Fourth of July at Beaver Dam and Fox 
Lake, Wis. 

S. Andrzejeski, prominent Milwaukee re- 
tail jeweler on Forest Home Ave., was mar- 
ried on July 2 to Miss Pauline Malaski, also 
of Milwaukee. 

August Leichtfuss, of the W. F. Gollberg 
wholesale jewelry company at Milwaukee, 
has just returned from an extended trip and 
is moving into a new home. 

Lonis Gollberg, of the Boszhardt-Possin 
Co., Milwaukee wholesale jewelry house, 
spent the holiday week-end with his folk at 
their cottage on Oconomowoc Lake, near 
Oconomowoc, Wis. 

Joseph Debbreche, of the Werner-Senn 
Co., and formerly with the Bloedel retail 
jewelry store of Milwaukee, has moved to 
Syracuse, N. Y., where he will make his 
future home. He will open a watchmaking 
establishment in that city. 

Peter Varnonberger, watchmaker at Es- 
ser’s retail jewelry store at Milwaukee, is 
taking his vacation at Sturgeon Bay, Wis., 
and he is also driving through the northern 
part of Wisconsin. He will return to the 
store at the end of the month. 

Ray Metcalf, watchmaker at the George 
Chatterton, Inc., Milwaukee retail jewelry 
store: Al Merwald, watchmaker for the 
jewelry trade, and W. J. Kilb, of the W. F. 
Gollberg Co., Milwaukee wholesale jewelry 
house, drove to Kilbourn, Wis., over the 
Fourth of July. 

Mrs. R. F. Weckerle, wife of R. F. 
Weckerle, representative for Boszhardt-Pos- 
sin Co., Milwaukee, is recovering from in- 
juries received when their car turned over 
at Racine. Wis., on the return trip from 
Chicago, where they had visited for a few 
days. Mr. Weckerle escaped with only a 
few minor bruises. 

Among the Wisconsin jewelers who visited 
Milwaukee wholesale jewelry houses last 
week were: D. D. Graff, Elkhorn, Wis.; 
M. Schneider, of Schneider Bros., Burling- 
ton; B. Panik, Cudahy; J. Armbruster, 
Cedarburg; L. H. Shaver, Delavan; F. C. 
Niesen, Port Washington; J. B. Davis, Lake 
Mills; L. Vasilion, of the Arcade Jewelry 
Store, Racine; D. E. Hunt Wautoma, and 
Peter Gagle, Kiel. 

To ease the congestion which has devel- 
oped at the Grand exchange of the Wiscon- 
sin Telephone Co., several of the telephones, 
among them being those of a number of the 
Milwaukee retail jewelry houses, have been 
switched to the Broadway exchange of the 
company. The Broadway office was recently 
opened, after being under construction for 
more than a year, and houses, besides the 
exchange, the administrative offices. The 
district affected by the change here is that 
section between Grand Ave., the Milwaukee 
river, the Menomonie river, and 2nd St. 

Two men are under arrest and jewelry 
and furs valued at $4,000 thought, in part, 
to be the loot stolen from the William Brice 
Jewelry Store, and also from A. Norgaard, 
furrier, Green Bay, Wis., are in the hands 
of the Chicago police, according to telephone 
between Chicago and Green Jay police de- 
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partments. The men under arrest are be- 


lieved to be acquainted with a man who is 
now being held by the Green Bay police. 
A circular describing the articles stolen from 
Mr. Brice’s store several weeks ago, and 
also from the furrier, aided the Chicago po- 
lice in checking up the stolen goods which 
they took from the men whom they have in 
custody. 

Jewelers in Milwaukee were interested in 
a question put to a few Milwaukee people 
at random by an inquiring reporter of one 
of the local papers in regard to the oft- 
mooted question as to whether or not the 
custom of a husband wearing a wedding ring 
should be abolished. One lady and four men 
were asked to give their reasons pro or con. 
Two of the gentlemen stated emphatically 
that they believed the husband should wear 
his ring. One of the men said that the hus- 
band didn’t buy the ring for a pocket piece 
or watch charm, and the other stated that 
the husband should wear the ring whenever 
possible; first, because he should never try 
to hide the fact that he is married, and, 
secondly, that the wife appreciates his doing 
so. The lady who was questioned was not 
in favor of wedding rings for either the hus- 
band or wife, giving her reason that the 
present age should not be tied down by old 
customs and rituals. Another of the men 
stated that the husband was not obligated to 
wear his ring if his wife did not wear hers, 
and also that he is often engaged in the kind 
of work which makes the wearing of a ring 
impossible. The fourth gentleman does not 
favor the wearing of any kind of rings. 
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TRADE CONDITIONS 


In spite of the fact that the trade is in-between 
seasons, business is holding up fairly well, better 
than at this time 2 year ago. Retailers in the 
rural communities especially are optimistic con- 
cerning business conditions for this Fall. Local 
jobbing houses are planning to start out with holi- 
day lines shortly, and advance reports would indi- 
cate they will do a good volume of business. Re- 
tailers in the city here and in the larger industrial 
cities of the State say that though, business is not 
what had been expected, the velume for July, in- 
dicated by the early month sales, should exceed that 
of last year. 

Members of the Indianapolis Association 
of Credit Men held a special meeting re- 
cently at which reports were received by 


the returning delegates from the national 
convention at Washington. 
Not to be outdone by the department 


stores in their semi-annual July clearance 
sales, the Rost Jewelry Co. here had a July 
clearance sale of its own. [rom all appear- 
ances the sale is going over big. The store 
is specializing on all hollow ware in ster- 
ling, plated silver and Dutch silver. 

Forty-three business firms in the main 
business section of Greenfield, Ind., have 
agreed to close their places on Wednesday 
afternoons for an indefinite period during 
the Summer months. From reports out in 
the State, the present year will see this 
policy adopted in many of the smaller cities 
of the State. 

Photographs of all members of the grad- 
uating class of the Shelbyville, Ind., high 
schoo! were put on display in the windows 
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of the J. E. Sigler jewelry store in that city. 
The pictures were displayed along with an 
attractive list of graduation gifts and the 
window attracted considerable attention. 
Seventy-two photographs were displayed and 
following graduation they were presented 
to the class members by Mr. Sigler. The 
idea never before has been used in central 
Indiana and large crowds were drawn to 
the windows each day. 

A $50,000 display of 13 strands of genuine 
Oriental pearls and six emerald or square 
cut diamonds has been obtained by the M. 
Meyer jewelry store at Marion, Ind., and 
is attracting much attention. The strands, 
which were loaned to the store by a big pearl 
importer, range in value from $2,000 to $5,000 
each, while the square cut diamonds, which 
are among the first of the kind ever shown 
in Marion, are valued at from $1,000 to 
$5,000 each. The pearls have diamond 
clasps set in small diamonds. 

Judge Hurd J. Hurst, of Peru, Ind., has 
just found-in favor of the defendant in the 
case of William G. Hendricks, Peru news- 
paper publisher, against John B. Kreutzer, 
Peru jeweler. The court held that if a dia- 
mond purchased by the newspaper publisher 
was not what the publisher wanted that was 
his own hard luck. Hendricks purchased a 
diamond ring in December, 1923, and later 
filed suit against the jeweler, alleging the 
stone was not as represented and seeking 
damages of $200. Hendrick gets nothing 
and must pay the defendant court costs, ac- 
cording to the ruling. 

Ralph Roessler, former secretary of the 
Indiana Retail Jewelers’ Association, Ma- 
rion, Ind., was named general chairman of 
a meeting of the Kiwanis Club of his city 
at which Senator James E. Watson was the 
principal guest and speaker. Incidentally, 
Mr. Roessler recently staged a big display 
at his store consisting of exact reproduc- 
tions of the world’s most famous -dimonds, 
including the Kohinoor, the Great Mogul, 
the Polar Star, Pasha of Egypt, Shah of 
Persia, Sancy, Florentine, Jubilee, South 
Star and others. The display also included 











uncut diamonds as they come from the 
mines, 
Business Troubles 
A. L. Bloomquist, Chicago, is reported 


an involuntary bankrupt. 

An involuntary petition in bankruptcy has 
been filed against David R. Love, 1244 Gris- 
wold St., Detroit, Mich. 

An involuntary petition in bankruptcy 
has been filed against Acme Jewelry & 
Novelty Co., Philadelphia, Pa. 

Gootenberg Bros., Paterson, N. J., are in 
financial trouble, an involuntary bankruptcy 
petition having been filed against them. 
The assets approximate $500 and the lia- 
bilities $11,785. 

Hereford, Inc., New Orleans, La., is offer- 
ing creditors 15’ cents on the dollar. The 
assets are listed at $6,000 and _ liabilities 
$46,000, not including landlord’s claim of 
$54,000. 








T. B. Otto, Kingsville, Tex., reports that 
the show window at his store was smashed 
a short time ago and about $400 worth of 
goods stolen, 
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H. W. Slaudt, of Koke, Slaudt & Co., 
has returned from a business trip to San 
Francisco. 

J. B. Rowe, a pioneer of this city, died 
at his home, 1933 Harper Ave., on Sunday. 
He leaves a widow and a son. 

Arthur Turner, of the E. W. Reynolds 
Co., is taking a month’s vacation camping 
in the San Bernardino Mountains. 

H. B. Robinson, of the office force of the 
Berson-Measer Jewelry Co., has gone to 
Big Bear Valley for a rest. 

R. W. Applegate, associated with Butter- 


field Bros., Portland, Ore., is spending 
some time here on pleasure bent. He came 
by motor car. 

John Rk. Frier, pioneer watchmaker, 


45214 S. Broadway, is in a local hospital 
convalescing satisfactorily after undergoing 
an operation for rupture. 

News has reached here of the death of 
W. H. Brannan, Douglas, Ariz., jeweler. 
The particulars have not been heard. His 
business is being continued by R. L. Hoyle, 
his brother-in-law. 


Mr. Langbein, of Klingert & Langbein, 


leather goods house represented here by 
Koke, Slaudt & Co., is here on a pleasure 
trip. He will return to the east coast by 
way of the Panama Canal. 

The coming marriage of Miss Lillian 
Cournoyer, of the office force of C. F. 
Sischo & Sons, dealers in jewelers’ supplies, 
to a young business man of Los Angeles 
has been announced. The date is set for 
September. 

©. A. Dockham, Burbank, has moved 
from 102 San Fernando Blvd. to his new 
location, 146, on the same street. This 
move ‘was necessitated by his increasing 
business. He has added new fixtures and 
new showcases. 

Miss Lillie D. Hauer, a resident of Los 
Angeles, has taken a position on. the sales 
force of the silverware department of the 
E. W. Reynolds Co. Miss Tessie Tomasek, 
formerly with Henry Pauls & Co., Chicago, 
has also taken a position in the same de- 
partment. 

Clarence S. Coleman, head of the silver 
department of the Donavan & Seamans Co. 
is taking a trip with his family. He in- 
tends to go to San Louis Hot Springs and 
after a short rest there to go on to Big 
Basin, near Santa Cruz, and after that will 
probably visit San Francisco. 

Frank Bardwell, of the E. W. Reynolds 
Co., has returned from a visit with his 
family at Seal Beach. Miss Ida Studer, of 
the jewelry department of the same com- 
ipany, recently made a trip to San Diego by 
airplane. She was the guest of an aviator 
who won fame as an expert during the 
World War. 

Harry M. Dormar, known generally as 
“English Harry’ and proprietor of the 
Mesh Bag Co., took his own life recently 
as a result of despondency. He was locate:l 
in the jewelry store of A. K. Curtiss, 711 
W. 6th St. D. Stuart, 6238 Santa Monica 
Blvd., also took his own life recently. He, 
it is reported, shot himself. 

Mrs. P. K. Dougherty, Miss Anna Mc- 
Pherron and Mrs. Dora Dewey, of the E. 
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W. Reynolds Co., spent the week-end on a 
trip to the mountains near Redlands, where 
they were the guests of W. C. Guerth, Red- 
lands jeweler, at his commodious cabin. 
Mrs. Dougherty and Mrs. Dewey were 
accompanied by their husbands. 

Leonard J. Westhoff, son of Anthony 
Westhoff, of the watch department of the 
Donavan & Seamans Co., was married a few 
days ago to Miss Madolin Wood, a school 
teacher in Whittier, 15 miles south of Los 
Angeles, where the Westhoffs also reside. 
The young couple have gone on a honeymoon 
trip to the Yosemite, to be gone two weeks. 

The window of M. Reingold’s store, 521 
S. Spring St., was smashed by a burglar 
with a brick on June 30 and jewelry valued 
at $1,850 was taken. Arthur Timberlake, a 
porter, employed by Mr. Reingold, reported 
that when half a block away he saw the 
man hurl the brick through the window 
and scoop up the jewelry and run. Timber- 
lake gave chase but failed to catch the thief. 

W. J. Daniel, who has been with Panl 
Grimm, 303 W. 4th St., jeweler, as watch- 
maker for about six years, has started in 
business at 47th St. and Western Ave. G. 
H. Musser, who came here recently from 
Cedar Rapids, Ia., where he was associated 
with the Dayton-Boysen Co., has taken the 
place with Mr. Grimm vacated by Mr. 
Daniel, 

B. H. Berson, of the Berson-Measer 
Jewelry Co., is just home from a buying 
trip to the eastern markets. Jesse Measer 
is in the north on a selling trip and re- 
ports very satisfactory business. He is ex- 
nected home soon and will then prepare at 
once for a trip through the southern States, 
with the expectation of being gone two 
months. 

Following are the names of some of the 
out-of-town jewelers who have been here 
recently: C. J. Hase, Ontario; Earl M. 
Wilkinson and C. W. Middleton, Pomona; 
A. J. Dutton and C. E. Kendrick, Anaheim ; 
M. A. Stalmer, Fullerton; L. Asher, Santa 
Ana; T. S. Lailey, El Monte; H. E. Well- 
man, Alhambra; J. B. Rodgers, Pasadena; 
L. J. Tindall, Owensmouth; J. Funfar, 
Santa Monica; R. H. Wilson, Ocean Park; 
E. B. Lang and B. F. King, Venice; I. B. 
King, Redlands. 

A telegram received from Ray Vercler, 
president of the Jewelry Crafts Association, 
by E. B. Nicolls, secretary of the associa- 
tion, expressed great appreciation and the 
thanks of both himself and Mrs. Vercler 
for the floral piece ordered for them in 
Chicago by wire. Mr. and Mrs. Vercler 
are expected home in a few days. Their 
wedding was a surprise to their friends here, 
Even members of his office force were un- 
aware that it was to take place and learned 
of it only several days after it occurred. 

Samuel Levin, with Levin & Culbertson, 
has just finished a circuit-breaker of his 
own invention for jewelers’ regulators. The 
instrument can be attached to a clock with- 
out disturbance to the movement. In con- 
junction with the device for breaking the 
circuit is an interrupter which divides the 
minute into periods in such a way that one 
so constructed will show the exact seconds 
as seen on the dial of the main clock or 
jeweler’s regulator. This should prove 
valuable to railroad watch inspectors or any 
one who has to set watches to the second, 
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as there is no other way by which this can 
be done easily and accurately. 

J. F. Reed, of the jewelry department 
of the E. W. Reynolds Co., has started in 
his motor car on a trip to Vancouver 
British Columbia. He expects to be gone 
a month and will stop at a number of in- 
termediate points. His route will take him 
through the giant redwood forests of Hum. 
boldt county, where he will probably stay 
for a short time. Nellie Grills, of the same 
company, is spending two weeks at Catalina 
Island, and J. E. Nelles has left for a 
10-day trip to be spent motoring to San 
Francisco and other northerly points, 


————— 
Pacific Coast Notes 











J. B. Gilmore, retail jeweler of Kennewick 
Wash., advertises that he is closing out, 

The death is announced of Wm. H. 
Brannan, retail jeweler of Douglas, Ariz. 

With the restoration work going on at 
Santa Barbara jewelers are again beginning 
to do business. 

It is reported that C. L. 
jeweler of Sparks, 
Alturas, Cal. 

Samuel H. Friend and family, of San 
Francisco, are on a motor trip to Vancouver 
and other points in British Columbia. 

L. H. Burnett, president of the Burnett 
Bros. chain of jewelry stores is visiting his 
various establishments in Portland, Tacoma, 
Seattle and other cities. 

The fire which recently swept the Angelus 
Jewelry Co’s. store, Hollywood, Cal., was 
believed to have been of incendiary origin. 
An early estimate of the damage placed it 
at $75,000. Many valuable pieces of jewelry 
were lost, or melted, in the blaze. 

Roy P. Churchill and S. H. Sorensen 
recently purchased the Conant Jewelry store 
at 719 State St., Santa Barbara, changing 
the trade name to Churchill & Sorensen. 
The firm aims to sell at moderate prices, 
and to take care of watch and jewelry repair 
work. Following the recent earthquake, 
Mr. Churchill wrote quite hopefully to 
friends in the trade, in San Francisco re- 
garding the future of Santa Barbara, the 
merchants of which are living up to the 
slogan: ‘Business as Usual.” 

A recent issue of the Commerce of Oak- 
land Greeter contained an article relative to 
the business of W. N. Jenkins, Oakland, Cal. 
The business was first established in 1899 
and is one of the pioneer jewelry establish- 
ments of the city. Mr. Jenkins’ business was 
first started on Broadway near 13th St. and 
for many years was at the corner of 13th 
and Washington Sts. It was moved from 
there to the present quarters. The article 
contained illustrations of the Alameda Coun- 
ty Title Insurance building, the home of the 
store, an interior decoration of the new 
store and of the former store back in 189%. 
The present location of the concern 13 at 
384 14th St. 


Shue, retail 
Nev., is moving to 








The Post Office reminds users of the night 
air mail between New York and Chicago 
that ten cents an ounce, or fraction thereof, 
is the regular postage rate. The rate for 
the first zone on the transcontinental mail 
route is eight cents an ounce, or fraction 
thereof, between New York and Chicago, 
and this rate remains unchanged. 

































William Davidson announced his intention 
of leaving for New York, last week. 

N. W. Heinrichs, representing The Craft 
Co., Indianapolis, Ind., is calling on the local 
trade. ; ; 

Harry Jacobson has published notice of the 
sale of his Eagle Loan Office at 703-11 
Howard St., to Charles Brown. 

Carl P. Betchel, jeweler of Virginia City, 
Nev., is here, calling on the trade. E. W. 
Reynolds of Los Angeles is expected here. 

Morris C. Mayer, of Mayer & Weinshenk, 
left San Francisco on June 27, on the Presi- 
dent Taft, for a business trip to Honolulu 
(T. H.) 

John B. Warren, formerly of the Elgin 
and Waltham watch companies, expects to 
visit his friends in Chicago, during the 
course of the next month. 

Roy P. Churchill, Santa Barbara jeweler 
has been heard from and, according to 
Manager Ted Huggins of J. R. Wood & 
Sons, it is a case of everyone getting down 
to business again. 

Harry Jones, Pacific Coast representative 
of the Wadsworth Watch Case Co., has re- 
turned from a business trip to Southern 
California. He found that quite a little 
boost was given to business by Commence- 
ment Day gifts. 

F. B. Stegeman, of the Wadsworth Watch 
Case Co., will visit this city, in the course 
of a Coast trip with his family this month. 
He will probably only remain here for two 
days and, for business purposes, will make 
his headquarters with Harry Jones of the 
Jewelers’ building, Coast representative of 
the firm. 

Ted Huggins, manager for J. R. Wood & 
Sons, has been instrumental in arranging 
for Dr. Bailey Willis, formerly professor 
of Geology at Stanford University to give 
a talk before the Down Town Association. 
The Professor won fame by predicting the 
recent earthquake, and going south to be 
present, when it occurred. 

Arthur G. Prouty and wife, Napa, Cal., 
were in San Francisco for a few hours, early 
in July, en route to Monteroy where they will 
spend two weeks’ motoring to the points of 
interest in the vicinity. On their way home 
they will be in San Francisco for a week or 
two, before returning to Napa where Mr. 
Prouty is a prominent retail jeweler. 

A special meeting of the western division 
of the National Jewelers’ Board of Trade, 
was called by Edson Adams for July 7. 
This took the place of the regular monthly 
meeting of July 2. According to A. V. 
Davidson, manager of the western division, 
the change was necessitated by the fact that 
many of the wholesale jewelers wanted to 
g0 out of town for the entire week end, 
over July 4, 

Miss June Drescher who, for several 
years past, has been secretary to William 
Davidson, announced her wedding for July 
ll. The bridegroom is Charles G. Kump, 
a successful business man of this city. Miss 
Drescher has been receiving the congratula- 
tions of her many friends in the trade. 
Following the wedding ceremony, which 
took place at Hotel Whitcomb, the bride and 
room left for a trip to British Columbia. 
At the Hotel Richelieu, in this city, on 
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June 28, the wedding of Benjamin David- 
son, of Davidson & Licht Jewelry Co., Oak- 
land jewelers, and Miss Lillian N. Roseberg 
took place. Arthur H. Licht, the bride- 
groom’s partner was the best man and the 
bridesmaids were Miss Francis Rotke and 
Miss Miriam Davidson, daughter of 
William Davidson, a brother of the groom. 
Following the ceremony, the happy couple 
left for a honeymoon in Alaska. 

Ed. Willis, manufacturers’ representative 
of the Jewelers’ building, has returned from 
an automobile trip to Southern California, 
taken in company with W. M. Landrum, 
also a well-known manufacturers’ represent- 
ative. They visited Santa Barbara, en route 
home. Speaking of the jewelers of Santa 
Barbara, Mr. Landrum said that most of 
the business houses are on State St., and 
that, when they were there, the process of 
preparing the street for resuming business 
was in progress. 

A wonderful trip, with pleasant com- 
panions, delightful weather and everything 
better than as per expectations, was the ex- 
perience of Miss Harriet Brown, one of the 
most trusted employees of A. I. Hall & Son 
who has now returned to her desk, with the 
firm, after some four months of foreign 
travel. After visiting a number of points 
in Africa and Asia, the travelers followed 
the Spring, from Italy to the British Isles. 
Miss Brown is the editor of Ye Hallson 
Herald, house organ of A. I. Hall & Son. 











PV: 
days in this city last week while on per- 
sonal business. 

J. M. Terry, Eldorado, Ark., spent Mon- 
day of last week as the guest of the C. A. 
Kiger Co., in Kansas City. 


Lynch, Sheldon, IJa., spent several 


Mr. Gray, associated with Ross B. 
Francis, Holton, Kans., paid the whole- 
sale houses in Kansas City a visit last week. 

John Mednikow, his wife and daughter 
are expected to return the last of this week 
from a fortnight’s trip to New York, Phila- 
delphia and other eastern points. 

George C. Stairs, Wichita, Kans., motored 
to Kansas City last week on a business and 
pleasure trip, spending the week-end of July 
4 in this city and returning to Wichita on 
July 6. 

The out-of-town sales force of the C. 
B. Norton Jewelry Co. will leave the city 
on their first Fall trips about July 15, ac- 
cording to the present plans of Mr. Lewis, 
vice-president of the company. 

Henry Storms, retail jeweler, Laredo, 
Mo., was in Kansas City for two days last 
week. Mrs. Hazel Thomas, his daughter, 
who is in the clerical department of the 
C. A. Kiger Co. here, returned with him 
to Laredo for her annual vacation trip. 

The Kansas City Wholesale Jewelers’ 
Association is now making arrangements 
for headquarters in the Hotel Baltimore 
during the Annual Gift Show to be held 
here during the week of Aug. 17. The affair 
is expected to be an elaborate one this year. 

J. H. Mace, jeweler, returned the first 
of this week from a trip lasting several 
weeks to his lodge in the Minnesota lake 
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region. Nothing has yet been heard of the 
unusual results attained in Mr. Mace’s 
fishing this year but, perhaps that will come 
later on. 

C. B. Norton, president of the C. B. 
Norton Jewelry Co., Mrs. Norton and their 
daughter will leave this city on July 11, 
motoring to northern Minnesota. They will 
spend several weeks at the Norton Summer 
home on Baby Lake, about 15 miles from 
Hackensack, Minn. . 

Ward M. Lewis, vice-president of the 
C. B. Norton Jewelry Co. has just re- 
turned from a three weeks’ trip to Cali- 
fornia, where he was called by the dangerous 
illness of his mother. Mr. Lewis’ mother 
was still very ill when he returned to 
Kansas City, though not in quite so critical 
a condition. 

C. O. Chilson, sales representative of the 
C. A. Kiger Co. in Nebraska, and a farmer, 
returned recently from his farm at Jones- 
ville, Mich. Mr. Chilson bought a new 
car and drove down from Detroit, and he 
prophecies that the jewelry business will 
not only be better in his own territory, but 
also in the immediate surrounding States, 
since farming conditions are greatly im- 
proved in those sections. . 

The annual July sales banquet of the 
C. A. Kiger Co., was held on the night of 
July 11, at the Kansas City Club. The 
event was pleasantly anticipated by those 
in the sales department. H. McKinney, 
Kansas representative of the C. A. Kiger 
Co., who suffered a broken leg in an auto- 
mobile accident some six weeks ago, is now 
able to be up and about and was recently 
discharged from St. Joseph’s hospital in this 
city. 

At the inquest on the Gillis explosion and 
fire begun July 7, Alex G. Feinberg was 
one of the 75 or more witnesses called upon 
to testify. It was the purpose of -the :n- 
quest to discover, if possible, the cause and 
the exact location of the explosion. The 
tales told by the various witnesses were at 
a considerable variance, however, and 
nothing has yet been definitely determined. 
It developed in the inquest that Mr. Fein- 
berg held $28,000 in fire insurance and a 
like amount in explosion insurance. 

The muddle over estates in bankruptcy, 
including several jewelry firms, due to the 
resignation of Joseph M. Jones from 165 
trusteeships, is slowly nearing solution. 
Creditors will be especially interested in 
the immediate problem with which lawyers 
are wrestling—that of finding an equitable 
basis on which to consider the allowances 
asked by Mr. Jones for expenses and com- 
missions in these cases. In one of the 
jewelry estates, a new trustee was elected 
July 6—Fred S. Hudson. One dividend has 
been paid in this case. The estate still has 
$1,700, which is subject however to a claim 
from the government for taxes. The new 
trustee gave bond for $2,000. In the case 
of Gilbert Cohen, the trustee who was elected 
to succeed Mr. Jones, declined to serve, and 
another meeting for election of trustees will 
be called. 








IF. E. Brown, who for 14 years has 
operated a jewelry store at Laurens, Ia., has 
traded his building and store to Frank 
Pringle, of Eagle Grove, for a 10 acre tract 
near Eagle Grove. 
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Metropolitan Bldg. 


33 JOHN R STREET 


find us in our new home. 


Bigger Stocks 
Improved Service 
Greater Values. 


H.W. Himelhoch Company 


Michigan’s Largest Jewelers 
Supply House 
7th Floor, Jewelers’ Court 


33 John R St., Detroit, Mich. 
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CADILLAC 5450 


WACHLER & HORWITZ 


MANUFACTURING JEWELERS 


705-6 Jewelers’ Court 


Fine Platinum and Diamond Mountings 
— DIAMOND SETTERS — 


ANTIQUE CAMEOS 


MICHIGAN’S LARGEST 


SPECIAL ORDER SHOP All Kinds of Jewelry Repairs. 


ARNOLD NEISS 
DIAMOND IMPORTER 


Prompt Attention Given Mail Orders 
Write, Phone or Wire Your Requirements 


503 JEWELERS’ COURT 
Phone: Cadillac 5248 
DETROIT, MICH. 


HOME OFFICE: 
ANTWERP, BELGIUM 





Best fitted for fitting 


CROWN 


Metrically measured watch glasses. 


ODD SHAPED CRYSTALS 


a specialty. 





Special attention to mail orders. 


GLEICHMANN CRYSTAL CO. 


903 Jewelers’ Court 


“SALCO” 


The SCRIBNER & LOEHR CO. 
Cleveland, Ohio 


WHOLESALE JEWELERS 
DETROIT OFFICE 


802-3 Metropolitan Bldg. 








Boston Refiners & 
Wholesale Jewelers 


Metropolitan Bldg. 


Room 804 Detroit 


Diamonds, Bracelets, Platinum and 
White Gold Mountings, etc. 





We Give Service The Price Is Right 


Cutler Jewelers Supply Co. 


The Genuine Material House 


GENUINE MATERIALS JEWELRY BOXES 
TOOLS, FINDINGS CARDS, TAGS 
V. T. F. WATCH GLASSES CASE MATERIAL 


Fifth Floor Metropolitan Building 
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Order Work a Specialty 





1004 Jewelers’ Court 
DETROIT 


We Use Platinum 
and Iridium only 








ALL SET, in our Modern Factory with 1600 
Square Feet of Floor Space at YOUR SERVICE. 


Maiden Lane Jewelry Co. 


502-3-4 Metropolitan Bldg. 


Manufacturers of Platinum and Gold Jewelry. Diamond 


Setting and Special Order Work. 


WALLACE-MONROE MEG. CO. 


901-2 Metropolitan Bldg. 


TRACE MARK 


REGISTERED 


HAND CARVED 


Wedding Rings and Mountings 





SERVICE JEWELERS 


Manufacturing Jewelers 
and Engravers 


9th Floor Phone Randolph 1027 


You are cordially invited to visit our new home in 


the Jewelers’ Court. 


Special Attention to Mail Orders 
“Always Something New” 


E. H. PUDRITH CO. 


Exclusive Wholesale Jewelers 
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DETROIT BRANCH 


The W. F. BROER CO. 


708-709 Metropolitan Bldg. 


Distributors for Elgin, Waltham, Hamilton, 
Illinois, Howard and Ingersoll Watches. 
1847 Rogers Bros. and Community Silver 


Exclusively Wholesale 
Home Office: Toledo, Ohio 








HAROLD L. FORTH 


Wholesale and Manufacturing Jeweler 
1011 METROPOLITAN BLDG. 





Our Work—Our Prices—Our Service 
will surprise you 
We have greater facilities in our new home. 


L. C. TENNANT 


Watchmaker to Jewelers’ Court. 
the Trade 33 John R St. 
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L. Blake, of Northville, was in Detroit 
last week calling on the wholesale trade, 
and buying new stock. 

Al Klinger, of the Jacob Segal Co., with 
Mrs. Klinger, has been at the company’s 
home office in Detroit for a visit. 


W. W. Bridges, Marine City, was in De- 
troit last week calling on the wholesale 
trade and buying new stock for the Summer 
trade. 

Harry Miller, of the Joseph Miller Co., 
at Ypsilanti, called on the Detroit whole- 
salers last week, and bought new stock for 
the Summer trade. 

I.. A. Gautherat, of E. H. Pudrith & Co., 
wholesale jewelers, and Mrs. Gautherat 
passed the Fourth of July inspecting the at- 
tractions at Niagara Falls. 

Harry Sweetwine, prominent in the 
jewelry business at Wheeling, W. Va., was 
in Detroit last week, calling on the whole- 
salers and buying new stock. 

M. A. Enggass, who operates one of the 
finest down-town jewelry stores in Detroit, 
and his family have moved to their Summe1 
home at Birmingham, Mich., several miles 
from Detroit. 

R. H. Gregory, Lapeer, Mich., well- 
known in the jewelry business in that terri- 
tory, was in Detroit last week calling on 
the wholesale trade. He was accompanied 
by Mrs. Gregory. 

Joe Himelhoch, of the H. W. Himelhoch 
Co., has gone into northern Michigan for a 
two weeks’ fishing trip. Mr. and Mrs. 
Stone, also of the same company, have re- 
turned from their wedding trip in the east 
where they visited New York, Atlantic City 
and other interesting points. 

Mr. and Mrs. Paul Finkelstine, New 
York city; Mr. and Mrs. Max Kurgen, 
Cleveland, and Mr. and Mrs. Sam Popkin, 
manager of Sallan’s, all identified with the 
jewelry business, will leave Detroit, July 25, 
for Mackinaw Island where they will pass 
two weeks enjoying the beauties of northern 
Michigan. 

Charles A. Berkey, Woodward Ave. 
jeweler, has begun a two-weeks’ trip to his 
Summer cottage on Stony lake, near Oxford, 
Mich. With members of his family and 
other relatives, he is spending the time fish- 
ing, tramping and doing his best to forget 
that he ever had anything to do with the 
jewelry trade. 

Friedman Bros., jewelers in the Ham- 
tramck district, are soon to move into a 
new store on Jos Campau Ave., a short dis- 
tance from their present location. This is a 
well-known store and enjoys an extensive 
trade. The new store is finely finished and 
will accommodate to better advantage the 
increasing business of this firm. 

The Charles A. Berkey Co., wholesale 
and manufacturing jeweler, has closed its 
plant for one week so that every one in it 
could take a rest at the same time. This 
is a somewhat different procedure than that 
followed in former years, but Mr. Berkey 
says he thought he would try it out as a 
means of convenience. If it works well it 


will be done again next year. 
Ben-Sams, a well known retail jewelry 
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establishement at Flint, Mich., has opened 
another store at Pontiac. Sam Winestine 
will continue to direct the affairs of the 
Flint store while Ben Rosenthal will take 
up his duties at Pontiac. Both of these 
stores are in fine locations. The new Pon- 
tiac store is attractive and, like the Flint 
store, maintains a _ credit merchandising 
policy. 

Finishing touches to the new Jewelers’ 
Court are now completed. The jewelers, 
themselves, are all settled and have com- 
pleted the installation of new fixtures, the 
establishment of burglar alarms and _ the 
arrangement of stock. One of the pleas- 
ing features about it all is that practically 
every one in the building reports an increase 
in business and that the Summer and Fall, 
from a sales standpoint, is most promising. 











Wallace C. Dyer, local optometrist, ac- 
companied by his wife, has gone to Wis- 
consin to spend several weeks on the lakes. 

A. C. Knapp, optometrist of Evansville, 
is back from a trip to Warrick County, 
Ind., where he looked after his peony farms. 

Fred Heinzle, well-known retail jeweler 
at Tell City, Ind., was in Boonville, Ind., 
recently to see his brother, John F. Heinzle, 
of the retail jewelry firm of Heinzle & 
Nester. 

T. C. Bayse, leading retail jeweler at 
Rockport, Ind., was in Evansville a few 
days ago on business. Mr. Bayse reports 
trade conditions in his home town coming 
along all right. 

P. Hebner, of the Hebner Jewelry Co., 
Boonville, Ind., was in Evansville a few 
days ago on business. He reported a slight 
improvement in business conditions in his 
town during the past month. 

Many of the retail jewelers in southern 
Indiana towns went to Lincoln City, Ind., 
on Sunday, July 12, to attend the second 
annual basket picnic given by the Press 
Club of Boonville, Ind. It was one of the 
largest events ever held in the Nancy Hanks 
Park at Lincoln City. 

Evansville jewelers will soon start mak- 
ing preparations, along with the retail mer- 
chants in other lines, for a pageant tc be 
given here late in the Fati, in the hope of 
attracting a larger out-of-town trade to the 
city. A splendid program of striking 
events will be worked out. 

Glassware dealers in Evansville and other 
towns in southern Indiana report trade has 
been fairly good during the past week and 
they are looking for July to show an im- 
proved business over that of June. General 
business conditions in Evansville seem to be 
improving a great deal and collections are 
better. 

Many of the local retail jewelers are 
arranging to give a number of prizes at the 
end of the Three-Eye base ball season to 
home players who make the best plays dur- 
ing the season. Among the jewelers who 
will give prizes are Bitterman Bros., 
Esslinger & Salm, Kruckemeyer & Cohn 
and the Charles F. Artes Co., Inc. 

The Kiwanis Club at Huntington, Ind., 
will in a short time entertain the members 


CIRCULAR 





July 15, 1925 





of the Kiwanis Club of Boonville, Ind., and 
a grand time is expected. Ed Welp, retaij 
jeweler at Huntington, is a member of the 
Kiwanis Club of that city, while Floyd 
Nester, of Heinzle & Nester, and P. Hebner 
of the Hebner Jewelry Co., are members of 
the Boonville Kiwanis Club who will take 
an active part in the gathering to be hel 
at Huntington. 

Fewer pearls have been found by the 
musselmen along the lower Ohio, Wabash 
and White rivers this season than in former 
years and no reason has been attributed for 
this. Many men are engaged in digging 
mussels and in years past it has not been a 
rare thing for diggers to find many pearls 
in the course of a month. A _ few pearls 
have been found this season that had a 
small value but few stones of big value 
have been found. 

In a maintenance suit filed by Alice 
Knight against her husband, William Knight, 
jeweler in the Vanderburgh County Probate 
Court here a few days ago, the plaintiff 
asked for a monthly allowance of $100 for 
the support of her son, James Russell 
Knight. She claims that her husband has 
real estate holdings in St. Louis valued at 
more than $10,000 and personal property 
valved at $5,000. The defendant in a 
habeas corpus proceeding against his wife, 
asked the court for the custody of their son. 
The cases probably will not be heard until 
the September term of court. 

Seventeen years ago, just to “have some- 
thing to do in his spare time,” J. H, Chap- 
pell, retail jeweler at Oakland City, Ind, 
a few miles north of here, began a hobby 
that was to grow with the years into a 
substantial business. That hobby is still a 
hobby today, although it nets Chappell a 
neat income yearly and has grown from a 
small beginning to one of the biggest busi- 
nesses of its kind in this section of the 
State. Several “stands” of bees, purchased 
from a physician in Oakland City, who hap- 
pened to be leaving the city, started Chappell 
on the way to success in the matter of bee 
raising. The seven “stands” cost him $15. 
Today Chappell owns between 5,000,000 and 
6,000,000 bees, having 82 hives, each hive 
housing about 6,000. The entire number 
are kept in the back room at Chappell’s 
home in the heart of Oakland City. Near- 
ing the hives one hears the constant hum 
of the millions of bees going about their 
business, attacking only when they are at- 
tacked. Chappell walks among them with- 
out fear and only on rare occasions has he 
been stung. The sales of honey this year 
will go over 4,000 pounds, every pound of 
which will be sold at Chappell’s home at 
the average of 25 cents a pound. And this 
revenue comes from a_ hobby, Chappell 
spending only his spare time in caring for 
his business. Mr. Chappell is one of the 
leading jewelers of Oakland City and 1s 
well and favorably known to the trade m 
this part of the State. 








Bert C. Conderman, senior member of the 


firm of Conderman Bros., Hornell, N. Y. 


is president of March Gold, Inc., and March 
Gold, Ltd., gold mines located at Porct 
pine, Ont. The property was acquired about 
five years ago. Starting with one claim 
there has been added to it other claims 
making a total of 95 acres. 

















Clarence Loeb, of L. Loeb & Sons, and 
president of the Cincinnati Wholesale 
Jewelers’ and Manufacturers’ Association, 
is on a long tour of the southwest. He 
will spend about six weeks on the road. 

George Detmering, vice-president of 
Joseph Noterman & Co., will leave within 
a couple of weeks for a tour of the State 
with Lake Erie as his objective. Roland 
Noterman of the same firm will make a 
tour of the south before leaving Cincinnati 
for a rest. 

Carl Besse, certified junior watchmaker 
who is associated with Breen & Jaccard in 
‘he Union Central building, was _ elected 
secretary of the Fraternal Order of Eagles 
No. 964, of Bellevue, Ky., across from 
Cincinnati. He is also secretary of the 
Horological Society of Greater Cincinnati. 

Walter H. Wilkening, diamond dealer 
and setter in the Andrews building, 5th 
and Race Sts., is enjoying the ocean breezes 
at Atlantic City for a few days. Mr. 
Wilkening stopped off at the national 
capital en route to the Coast and will visit 
New York and also go to Canada before 
returning to Cincinnati. 

Women attaches of Frohman & Co., 
journeyed to the home of Mrs. John 
3essler in Covington, Saturday, where a 
shower was given for Miss Myrtle Rothert 
who left the Frohman firm two weeks ago 
to prepare for her coming marriage to 
Robert Braun, an accountant. Mrs. 
sessler was formerly connected with the 
Frohman firm and she resigned in April. 

Robert Lang, son of Louis Lang, who 
recently was graduated from the Uni- 
versity of Pennsylvania, became  asso- 
ciated with A. G. Schwab & Sons in the 
Duttenhofer building. The younger Lang 
is entering the jewelry trade following in 
the footsteps of his father and maternal 
grandfather who founded the firm. Louis 
Lang has been a member of the firm for 
years, 

George J. Gruen, treasurer of the Gruen 
W atch Co., Cincinnati, who was elected vice- 
president for the Central Division of the 
National Association of Credit Men for 
1925-26, has been active for many years in 
the local and national credit world. He 
moves up from a directorship to a vice- 
presidency of the national organization. 
Cincinnati was one of the cities which went 
over the top in the drive for the prosecution 
fund, and Mr. Gruen was active in accom- 
plishing this result. 

Dispatches from Hamilton, O., during 
the week stated that a jeweler and optician 
t Middletown, O., had been sued in the 
Butler County courts for $10,000 damages. 
The suit was filed by a 17-year-old girl 
and the serious charge of criminal assault 
hur in the petition. The plaintiff is 
alleged to have been an inmate in the 
House of the Good Shepherd in Cincinnati, 
Heed —— 1923, the optician visited 
hi y - induced authorities to permit 
im to take her to his home on the promise 
“4 bald her as one of his family. It 
‘athens Feng pF gin 1924, he attempted 
ae a in w lat is known as the dark 

le optical establishment but that 
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he desisted when she made an outcry. On 
May 30, it is charged, he did attack her, 
and for this she brings suit. 

William F. Liebing, jeweler in the Bell 
Block, 6th and Vine Sts., paid a very small 
sum for 292 gross of watch springs im- 
ported from Switzerland when the springs 
were offered at an auction sale held by 
J. A. Gayman, deputy collector in charge 
of customs in the basement of the Post 
Office, Wednesday. The main springs had 
been held at the Post Office when the im- 
porter who ordered them from Switzerland 
abandoned the shipment because of the 
high tariff imposed upon them. The 
springs were valued at $1,540 in the 
country in which they were manufactured 
and the tariff duty on them in this country 
amounted to a little less than half the 
original amount. There were but a few 
bidders at the sale and as a consequence 
Liebing secured them “for a song” as he 
paid about $50 for the lot. A general 
auction sale was held by the Appraiser of 
Stores in the Customs Department and the 
main springs were but a part of the lot 
which included four cases of stucco ware, 
placques, masks, lamp stands, statuettes and 
similar goods from Germany and an antique 
cut-glass jar from Czecho-Slovakia. 


The four Stegeman brothers of the 
Wadsworth Watch Case Co. took part in 
the invitation tournament that is being 
held by the Highlands Country Club at 
Fort Thomas, Ky. <A. V. Stegeman is 
chairman of the tournament committee and 
one of the most popular players in the 
tournament. He was being congratulated 
all day Wednesday by visiting players 
about the condition of the course. With 
the opening of the tournament Vin Stege- 
man landed in the first flight, A. V. and 
W. L. Stegeman in the second and H. M. 
Stegeman in the third. W. L. Stegeman is 
the only one left in the play and he is now 
in the second flight. Vin Stegeman was 
eliminated Wednesday after the hardest 
kind of a battle with Henry Frost of the 
Maketewah club, one up in 20 holes. This 
match was the best one of the day and 
Frost matched every stroke of the youth- 
ful Highlands Star. Stegeman shot 37 
going out and 38 coming in but Frost 
equaled him and they were all even at the 
18th. The winner gained his stroke and 
match on the second extra hole. Both 
took fours on the 19th and on the 20th, 
which is a short hole, Stegeman went into 
a trap while Frost made it in par three. 


Physicians at the General Hospital per- 
formed an operation and removed a bullet 
from the thigh of Charles Goldfuss, ice 
wagon worker who was shot during the 
attempted hold-up of the jewelry store of 
B. Greenwald, Co., 514 Race St. a week 
ago. Goldfuss was shot when he stepped 
in the path of one of the fleeing robbers 
and in turn he hurled his ice tongs which 
landed on the chauffeur of the bandit gang 
causing the latter to swerve the planted 
machine into an electric light pole. The 
police have been unable as yet to secure 
a single clew about the six men who at- 
tempted the hold-up as they employed a 
hired machine. The attempt resulted in a 
great deal of advertising for the Green- 
wald store and it also demonstrated in- 
domitable courage on the part of Ernest 
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Waldvogel and William Grassmuck, co- 
owners of the establishment: Their failure 
to become frightened when the gang swept 
in on the store caused the intruders to lose 
their nerve in turn and they fled. The 
owners and clerks were just preparing to 
start the day’s business last Thursday when 
the attempt was made in the heart of the 
shopping district. The operation was made 
on Goldfuss as the bullet was working its 
way toward his spine. 





As a result of a recent fire in the Rich- 
mond building, the Korber jewelry store, 
280 Alder St., suffered a loss of several 
thousands of dollars to its stock from 


water and smoke. The store was closed 
for several days, but is now open again. 

Zell Bros. & Co., 283 Washington St., 
are announcing the approaching opening of 
their second shop, Zell Bros. Store No. 
2, at Park & Washington Sts. The busi- 
ness will go on as usual at the old location, 
the new one to specialize more in diamonds. 

A bankruptcy petition has been filed by 
the Peacock Jewelers, Inc., 171 Broadway, 
owned by G. A. Krogh and Sidney W. 
Mills. There were three petitions, one 
against the company, and two by the pro- 
prietors individually. The assets of the 
store are placed at $2,637, and the liabil- 
ities at $4,081. 

Jaeger Bros. closed their door for the 
last time on June 30th, after a memorable 
sale of their stock spread over a number 
of months. Felix Bloch, 348 Washington 
St., took advantage of the fact, and 
headed his regular advertisement in a local 
paper as follows: “An Invitation To the 
Former Patrons of Jaeger Bros., Jewelers.” 

The historic battleship Oregon, has just 
been returned to the State from which it 
took its name, and was formally taken 
over by the Governor acting for the State, 
last week. It is to be used as a museum, 
the fee obtained from visitors going to pay 
for its upkeep in the Portland harbor. The 
first exhibit in its collection is the famous 
silver service presented to the Oregon by 
citizens of the State in 1896. For several 
months the service was reported missing, 
but is now kept in a closely-guarded glass 
case on board the ship. It was obtained 
through A. & C. Feldenheimer, now lo- 
cated on 379 Washintgon St., by the com- 
mittee selected to take charge of the fund. 
The firm designed and manufactured the 
service, its design being selected after a 
competitive exhibition at the Chamber of 
Commerce. The pieces are very heavy. 
The immense punch bowl carries on_ its 
upper edge a scroll and shell border of the 
rococo type. On the body is a panel bear- 
ing the inscription etched in high relief. 
The seal of the State of Oregon forms the 
upper part of the panel, and from this are 
appended long streamers of convention- 
alized grape vines. At the same time that 
the service was presented, citizens also gave 
to the Commander, Captain Charles E. 
Clark, a silver sword with a golf-plated 
hilt, and a scabbard of silver, with belt of 
gold bullion. 
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COUNTER CASE NO. 113 


An all plate glass case of cemented glass construction which may have slanting or raised bottom, 
also drawers or cupboards in the base. Built in any material and finished as desired. 


F. C. JORGESON & CO., 159-167 Ann St., Chicago 


Builders of high grade jewelers’ fixtures for over 40 years 








Learn Diamond Setting 


Diamond setters are wanted ‘now.’ Wherever jewelry is sold, the 
jeweler who does his own setting 
“RECEIVES THE PLUMS” 


Climb to the top of your profession with 


PRACTICAL DIAMOND SETTING 
b 


y 
ROBERT GRANT 


Five separate lessons written so you can understand them. Tools, 
how they are prepared, Style charts, working methods and designs, 
raising the beads, bright cutting, carving, millgraining, etc., all 
cleverly illustrated. 


It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 
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aarebaekine: Friedrich Wilhelm Caspar 
Idar (Rheinland), Germany 


OFFERS 


SIMSON BROS. Ringstones in Onyx, Crystal, Calcite, Carne- 


lian, Amethyst, Topaz, Synthetic 


Rubies, Imitation Sapphires, etc. 
FINDINGS Brilliants and Corals, for ear- 


Ornaments, 272 


Office and Factory To Manufacturers Neck Chains a crystal, onyx, lapis, 
125 Canal St., New York Only. 











First class references solicited 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JeweELers’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their busiaess. 











Making Prices and Terms Seem Attractive 





Written Expresely for The Jewelers’ Circular 

















HERE are _ time-payment-mail-order 
houses that are digging -business out 
from under your nose. Offers of jewelry 
store merchandise that can be bought on the 
“dollar down” plan are flooding the mails 
at times. 

There lies before me a catalog from the 
Spiegel-May-Stern Co., Chicago, offering a 
16-size, 17-jeweled, adjusted Illinois watch, 
20-year case, with three-letter monogram as 
desired, presentation case, for $31.95, claimed 
to be a regular retail $35 value. The ad- 
vertisement of the watch says, “Send only 
one dollar. About a year to pay.” It fea- 
tures the fact that the time payment plan 
calis for only about nine cents a day. 

You think you would not care to do busi- 
ness on that basis. Perhaps you think you 
are not in the business of selling goods on 
the instalment plan. 

Well, are you sure you are not doing just 
about that. Here is a plan by which a cus- 
tomer buys a watch for $31.95 and has prac- 
tically a year in which to pay for it. Are 
you sure you have no accounts on your 
books, accounts that are perfectly good, too, 
that cover a similar transaction? 

Haven't you before now sold to people 

watches priced at $31.95, or at some othe 
figure, and allowed them at least a year in 
making the full payment? Perhaps you re- 
quired more than a dollar down, and proba- 
bly you did not call it an instalment sale, 
but in effect it was just that. 
_It may be that you do not seek and do not 
like that sort of credit business, but if you 
are going to do it, and if you can do it with 
Profit, as evidently you can, why not capi- 
talize the fact and hold at home the business 
that is going to mail-order houses? 

If you are extending credit, why not ad- 
vertise specific merchandise and give the 
credit terms on which it can be bought. 
Chere is a feeling among jewelers who like 
to adhere to a certain standard of ethics 
that there is a lowering of standards in go- 
ng mto the time payment business. Well, 
iI you like, you can dodge the name while 
adopting the method in some form. But as 
long as you are following the method, it cer- 
tainly must be worth while to get all the 
results obtainable from it. 





The prospective purchasers of watches, 
people you number among those who may be 
induced to buy from you, if you keep adver- 
tising to them, comprise many who will 
buy if they can buy on time, but who 
cannot pay cash in full. Advertising watches 
at reduced prices, using attractive advertise- 
ments to interest purchasers, will not make 
sales to all these people. Some of them not 
otherwise to be interested, however, can be 
led to purchase if you offer them definite 
time to purchase terms. 

You can reach them through such adver- 
tising talk as the following: 





Why Wait for a Watch? 

You want a new watch, one you will 
be proud to carry. 

You plan to get it as soon as you 
have the ready money. 

It isn’t so easy to save up money to 
buy a good watch. 

Come to us and get the watch now. 
We will arrange to extend credit to you 
so you will have such time as you need 
in paying for the watch, and all that 
time you will have the watch to use. 

Come in and look at our watches and 
tell us frankly how much of a payment 
you can make when taking the watch 
and how fast you can take care of the 
balance. 

We will adjust the terms to your 


satisfaction and you will have your 
watch. 
You can buy a fine ........ watch in 


the latest model, 15 jewels, 20-year gold 
filled case, a handsome dial, a watch to 
be proud of, for $..... 

Watches of every style at every price, 
and terms made to fit your need. 











Even though you do no instalment busi- 
ness, and even though you sell only for cash, 
still the “nine cents a day,” or whatever the 
daily amount may figure out for a period of 
time in the use or payment therefor, has a 
selling value. In your advertising, or in 
your sales talk, you can feature the small 
per day expense of owning the article. 





When you can spread the price of a pro- 
spective purchase over a period of time, you 
can make it seem less to the customer. 
“You will use this 26-piece plated set for 
not less than 20 years. It costs you only 
$20. That is a dollar a year, only a couple 
of cents a week for the privilege of having 
the constant use of just such a beautiful set 
of silverware as you want and need.” 

By reducing the unit of cost in that way, 
you make the purchase seem a good deal 
easier and the amount seems less. 

If a group of people combine to buy a 
gift for someone, or if two or more people 
seek to buy together, don’t fail to present 
definitely and persistently the unit of cost, 
which is the cost to each, rather than the 
total amount of the purchase. Even though 
five people are dividing the bill between 
them, if you talk of the price of the pur- 
chase as $100, instead of $20 apiece, you are 
more likely to make them think the sum is 
beyond their reach. 

Scale down as much as possible the price 
unit that will run in the customer's mind. 


The Jeweler Who Couldn't Forget 
Business 
IS wife gave him a new book to read. 

Everyone was talking about it, and so he 
resigned himself to skimming through a new 
novel by Charles Norris. More than that, 
he finished it, enjoyed it, and utilized it, 

Shortly there appeared in his handsome 

store windows a novel display. The book 
called “Bread,” in which he knew the public 
was interestedly discussing, was placed be- 
tween striking book ends in a conspicuous 
position. The merchandise on display was 
silver bread trays, sandwich plates, and roll 
trays, effectively arranged! A poster re- 
marked jovially: 

Whether man or woman 

Earns the bread 

Bread will always be 

“The staff of life.’ 

Such a faithful food friend 

Deserves a tray of honor. 

Serve it royally in any of these! 
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FETY 
SAY RST Ee 


6598 to Retail 
$15.00 
Full cut Diamond. 
Any Raised Gold 
interchangeable 








Initial 
or 
East. Star, ss 
Rebecca, Shrine, a 24 
Mason, K of C This <Q Reg. Trade Mark 
instead of initial. @uarantees you genuine diamonds. 


This Wim Ree. Trade Mark ‘fyi White Gold 

= — Black Onyx 

BUFFALO JEWELRY MFG. CO. 
“The Mail Order House’’ 

501 Washington St. Buffalo, N. Y. 





Solid Gold 14 Kt. White Gold 
Top. Genuine Hope Ruby. 


kK” of the Business mien om fail come from the ranks of the Non-advertiser. Play Safe and 
e 


2 DIAMONDS 4/100 each 


i 


rtise. Write for our Free Cut Service. 


ALL PROFIT 
NO STOCK TO CARRY 


Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 


ALL EMBLEMS and INITIALS 


6132 on hand at all times $25.00 
in every size Retail 
Also in White Gold Incrusting 








This «wige Reg. Trade Mark 
@uarantees ~ou gcnuine diamonds, 


Displ Emble Cards for your win- 
mag d Genes elete free upon request. B @ BK Hi a Wi LeTter 
CAN ALSO BE HAD IN FREE cuts in —- and initials with 


or more Rings 


WRITE FOR WHOLESALE PRICE 


BLACK, ONYX, TOPAZ, 
GARNET, SARDONYX 














ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. New York City 
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Utmost Value— 


You see it in VALUE 
BELLS—hbest quality mer- 
value giving 
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chandise at 
prices. 
ceiving our publication, 


write us at once. Don’t 





Miss a single issue, 
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AISENSTEIN-WORONOCK & SONS, Inc. 
20-22 Eldridge St. Established 1885 | New York, N.Y. § 
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The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
oumber of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 


Compend of Diseases of 
the Eye and Refraction 


By Gould and Pyle. Including Treatment and Opera- 
tions and a Section on Local Therapeutics. With For- 
mulae, Useful Tables, a Glossary and 111 illustrations, 
several of which are in colors. Price Cloth, $2.00. 





The Optical Publishing Company 
11 John Street : : : : New York 














The Jewelers’ Circular Buyers’ Directory 


of the Manufacturers, Importers and Jobbers in the 
Jewelry and Kindred Trades 
Price $1.00 


The Protection Ring Guard 


‘ Has No Points to Catch or Scratch 
N EASY TO PUT ON 
Made in 14K Yellow, White and 
Green Gold 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 26,1917 100 W. 2ist St., Room 411, New York Pat. May 25, 1920 




















Copyright, 1924, by 


The Jewelers’ Circular Publishing Company 
11 John Street New York 














| | 352 W. 13thSt 
Arthur Johnson New Yor 
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Storekeeping Department. 


“Special Sales” Played Out 





QITHE ‘sale’ has been and is overplayed,” 

R. C. Harris, advertising manager of 
the Press, Utica, N. Y., told the Second 
District convention of the Associated Ad- 
vertising Clubs of the World, at Bethlehem, 
Pa., recently. Elaborating upon this state- 
ment, Mr. Harris said: 

“When I see one I know that, if it is 
legitimate, the merchant is admitting that he 
is a poor business man, that he had over- 
stocked or bought unwisely and I am not 
inclined to trade too often with a poor 
merchant, or, I am more likely to assume 
that it is just another Barnum stunt de- 
signed to catch the suckers, 

“Once in a while there is a legitimate 
sale, but more often in the stress of com- 
petition an overzealous merchant misuses a 
real reason for a sale to fool his trade. I 
could tell you of a recent spectacular sale 
in which $75,000 worth of merchandise was 
sold in ten days at an excess gross profit, 
over normal mark-up, of more than $10,000. 
The general idea of a sale is that an im- 
pression can be made by noise and wild 
gestures. I cannot bring myself to believe 
that intelligent people who have money to 
spend are influenced by shouting. 

“Without doubt the old-fashioned clear- 
ance sale has had and now has a legitimate 
place in retail business. It is to business 
what a good Spring tonic is to the human 
system. It acts as a stimulus—but when 
stimulants are used regularly or in over- 
doses they lose their power and become 
dangerous. A business that is built on a 
foundation of stimulants is very apt to be 
like the house built upon the sands.” 








During the course of a colored festival in 
a Southern town, Miss Mandy Johnson, a 
guest from a rural community nearby, to 
whom such a function was a novelty, was 
approached by a Mr. Spencer, who inquired 
with great suavity, “Miss Johnson, am yo’ 
programme full ?” 

“Lordy, no, Mr. Spencer,” said the lady; 
“it takes mo’ dan a san’wich an’ two olives 
to fill mah programme !”—/Harper’s. 
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Thirty Thousand Attend ‘‘Opening”’ 
of Pittsburgh Store 

















HIRTY thousand men and women recent- 

ly surged through the store of the John 
M. Roberts & Son Co., at the opening of 
their new jewelry house in Wood at Dia- 
mond St., with a detail of police on hand 
to keep the crowd in line. 

As a special feature of appreciation, the 
house passed out 15,000 boxes of candy to 
their women friends and an equal number 
of cigars to as many men. The firm knows 
that 30,000 visited the establishment because 
checkers counted them, although at times 
the public came mighty fast. 

The incentive for the crowd was besides 
special engraved invitations, a 12-page spe- 
cial edition with the regular edition of the 
Pittsburgh Gazette Times, regarded as one 
of the biggest master strokes in newspaper 
advertising, ever attempted by an American 
jewelry concern. The paper carried the 
advertisement of the concerns of which the 
Roberts house are the principal customers. 

The friends of the establishment far and 
near, not only sent more than 100 floral 
emblems but telegrams and other messages 
galore arrived to cheer the members of the 
firm. 

The new building is a four-story structure 
built especially for the jewelry business to 
house the firm established back in 1832 when 
Pittsburgh cast but 3,321 votes, by the late 
John M. Roberts I., father of John M. 
Roberts IIJ., the present head of the estab- 
lishment‘and from that day until the present 
time the name Roberts has been synonymous 
with the growth and development of the city. 
The building is situated at 429-31 Wood St., 
just one block south of Fifth Ave., and 
within a block or two of where the firm has 
been in business ever since it opened a 
jewelry establishment. 

The structure is of steel and fire resisting 
in the use of products, being of Grecian 
architecture with fluted columns of graceful 
bearing. The interior of the store is carried 


out in Italian design and is featured by an 
elaborate black and gold frieze. The chande- 
liers correspond with the rest of the interior 
of the establishment, the center chandelier 
being equipped with high voltage lights to 
give the proper lighting effect. 

As was customary in the old establish- 
ment, the watch repairing department is 
right at one of the main entrances, with the 
impressive display of jewelry in modern 
cases occupying the center and sides of the 
establishment, diamonds being shown in the 
center aisle cases, right off the two main 
entrances, 

The cashier’s department is located on 
the balcony in the front of the store, its 
location affording the officials of the estab- 
lishment full vision of the store at all times. 
Entrance to the gallery is gained through a 
secret passage. The jewelry repair depart- 
ment is situated under the balcony although 
the shop itself is on the fourth floor, 


The second floor of the store is given 
over to the display of silverware and it is 
equipped in modern fashion for the best dis- 
playing of goods. The paid-on-department 
also is on this floor, where merchandise on 
which a payment is made, is kept for future 
delivery to the customers buying it. The 
third floor is given over for utility purposes, 
while the fourth floor houses diamond set- 
ters, jewelry repairmen, engravers, etc. In 
the construction of the building special atten- 
tion was given to the securing of the most 
daylight. 

The firm has fitted up the basement of the 
building for the employes where there is a 
smoking room for the men, lounge for the 
women and a number of spacious lockers 
for the employes. 

The officers of the John M. Roberts & 
Son Co. are John M. Roberts, president; 
J. Loughrey Roberts, treasurer and John M, 
Roberts III, vice-president. 
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LEFT—FIRST FLOOR; RIGHT—-SECOND FLOOR OF NEW STORE OF JOHN M. ROBERTS & SON CO., PITTSBURGH, PA. 
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Conducts an Interior Decorating Depart- 
ment 

LLUSTRATED below is a department 

installed in the store of the W. P. Cart 
Co., Charleston, S. C., that has proved very 
successful. It is rather an unusual depart- 
ment for a jeweler, being devoted to interior 
decorating, in which a member of the firm 
is quite well versed. 

In a recent communication to THE JEWEL- 
ers’ CircuLcar, W. Porter Cart said: “We 
find this department a great attraction and 
very profitable, and we feel that it may be 
a suggestion to other jewelers in the United 
States who have the privilege of reading 
your wonderful paper.” 

Objects of art, unusual furniture, desks, 
tables, chairs, mirrors, pictures, Davenports, 
love seats, etc., are sold in this department. 

The W. P. Cart Co. does interior decorat- 
ing, and handles curtaining, English chintz 
wall coverings, electric floor and_ table 
lamps; in fact, furnishes everything pertain- 
ing to the well-appointed home. 


Publicity from Local School Athletic 
Association 
HE Public School Athletic Association 
Meet, which was held in Kansas City, 
Friday and Saturday, May 1 and 2, has en- 
abled the Cady & Olmstead Jewelry Co. to 
obtain quite a little favorable publicity, and, 
incidentally, they acquired a material bit of 
business thereby. The company furnished 
the medals and the trophy cups for the af- 
fair and displayed them in their show win- 
dow this week. Much additional publicity 
was attracted by advertising the facts in the 
local papers and by offering 1,000 souvenirs, 
gold replicas of General Pershing’s sword, 
to children participating in the events. 

The Cady & Olmstead Co. received the 
order for 26 silver trophy cups and 504 gold, 
silver and bronze medals from the Public 
School Athletic Association this year, being 
the second consecutive year in which the 
company has been awarded this commission. 
The cups were engraved and the medals were 
struck in the company’s own shops. 

The medals awarded for events are at- 
tractive and very well done. 


Added interest has been very successfully 
promoted by the offer of the Pershing swords, 
which is shown by the fact that Mr. Wood- 
bury has been spending a large amount of 
his time during the last few days in ful- 
filling the requests for the souven.rs of hun- 
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the deferred payment plan of selling engage. 
ment and wedding rings has had a tendency 
to increase the number of weddings in Bir. 
mingham, but I do know that by this plan 
we have sold more engagement and wedding 
rings than ever before,” said one well known 
jeweler. 

“It may be quite possible,” he continued 
“that the deferred payment plan better en- 
ables the grooms of Birmingham to purchase 
engagement and wedding rings now, whereas 
heretofore they have been taking their brides 
without the engagement ring and the ring 
wedding ceremony.” 

At any rate a number of the retail jewelry 
stores, selling on the deferred payment plan, 
report that they have done an unusually big 








INTERIOR DECORATING DEPARTMENT OF THE CART CO., CHARLESTON, S. C. 


dreds of children who have been swarming 
into the store after school hours. The con- 
cern designed the famous Pershing sword. 


Engagement and Wedding Rings Offered 
on Deferred Payment Plan 

A NUMBER of the retail jewelry stores 
of Birmingham, Ala., are offering. en- 

gagement and wedding rings on the deferred 

payment plan. “Well, I don’t know whether 


business this June in the sale of engagement 
and wedding rings. 








“See here, you old rascal, why didn’t you 
tell me this horse was lame before I bought 
him ?” 

“Wal, the feller that sold him to me didn’t 
say nothin’ about it, so I thought it was @ 
secret.’—Akron Times. 








IMPRESSIVE DISPLAY OF TROPHY CUPS BY THE CADY & OLMSTEAD JEWELRY CO., KANSAS CITY, MO. 
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Storekeeping Department. 
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Show Window Lighting 





SO-CALLED daylight lamp has been 
A used with excellent results in show 
windows. These lamps provide not only a 
distinctively different light from ordinary 
lamps which makes the window conspicuous 
among its competitors, but the white light 
reveals colors exactly as they are. With a 
daylight lamp, the window takes on a cold 
appearance, and consequently to offset this, 
draperies of warm colors are hung in the 
background, or otherwise used to warm up 
the general effect. 

In the interesting volume, “Light and 
Color in Advertising and Merchandising,” 
by M. Luckiesh, it is stated that with mod- 
ern lighting equipment, which includes filters 
for obtaining colored light, it is possible to 
obtain any color of light and any depth of 
tint. The filters can be obtained as colored- 
glass accessories in the form of caps, globes, 
discs and plates, depending upon the re- 
flector, and in such colors as red, amber, 
green and blue. These are sufficient to ob- 
tain by mixture any tint desired. As given 
by the author, the following are examples 
of results of mixtures of colored and un- 
colored lights emitted by lamps of a uni- 
form wattage: 

Red tint—One white and three or more 
red. 

Rose—Red and blue mixed and 
with white. 

Orange.—One amber and two red. 

Yellow tint—Amber and white in equal 


diluted 


number. 

Greentint—One white and four or more 
“green. 

Yellow green—One amber and _ three 
green. 


Greenish blue-—One green and three blue. 

Blue tint—One white and five or more 
blue. 

Violet—One red and several blue. 


These are merely approximations. The 


.actual proportions will depend upon the pur- 
ity of the colored lights available. 

In one store, says the author, one window 
was illuminated to an intensity of 65 foot- 
candles, and an adjacent window was illumi- 


THE JEWELERS’ 


nated by colored light and spotlights aggre- 
gating the same wattage as used in the first 
window, where only unmodified light was 
used. 

The second window containing colored 
light and spots showed a drawing pow- 
er 36 per cent. greater than the window 
using unmodified light of the same wattage. 
In another store one window was _ illumi- 
nated to the intensity of 100 foot-candles 
of unmodified light. In the adjacent window 
the same wattage was used, but the light 
was colored and spotlights were suspended 
in each window to direct a beam of light on 
the central figure. In this case the window 
containing the colored light and a clear spot- 
light, directed upon the central figure of the 
display, showed a drawing power of 44 per 
cent. greater than the window in which un- 
modified light of equal wattage was used. 


The attractiveness of color is always con- 
ceded and these experiments strengthen the 
arguments in favor of it. Colored lights 
should be used only when the primary aim is 
not to display merchandise in its true colors. 
It is a great aid in providing atmosphere in 
enhancing a setting and when aiming solely 
for attractiveness. 





Features Local Bride in Advertise- 
ment 





HE store known as Kinton’s, N. C., re- 

cently ran an attractive and original ad- 
vertisement entitled “Beauty Unerringly 
Chooses Beauty,” in a space of 15 inches, 
five columns wide. 

Occupying a generous portion of the ad- 
vertisement was a half-tone picture of Miss 
Elizabeth Card, a local June bride who, the 
announcement stated, was one of the many 
who selected a favorite pattern in silver. 
The concern cleverly featured a very well 
known sterling silver pattern in this man- 
ner. The design was illustrated in the lower 
left hand corner of the announcement. ‘For 
those who marry,” says the advertiser, “in 
this, the loveliest of months, there is the 
loveliest of silver. The —— design is 
one of delicacy, producing an effect equisitely 
bridelike. As dainty as lace, yet 
wrought from solid silver.” 
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Bromberg’s New Store in Birming- 
ham, Ala. 





THE very attractive new retail jewelry 

establishment of Bromberg & Co., Bir- 
mingham, Ala., is illustrated below. The 
establishment is noteworthy for the design 
of its beautiful and classic store fixtures. 
The Adams type of architecture has been 
applied ingeniously. 

The first floor of the store has 50 per cent. 
more display space than the old store. The 
firm has increased its collection of silverware 
considerably. According to a recent an- 
nouncement by the concern, the collection 
comprises fine antiques and reproductions of 
famous English, French and early American 
silverware, and inexpensive smaller pieces. 

Another innovation in the store is known 
as the Bromberg Galleries, which include im- 
ported glass, pottery, clocks, furniture and 
art objects. Here the gift seeker is shown 
a profusion of attractive articles at a great 
variety of prices. Among the side lines car- 
ried are smoking-stands, lamps, plaques, 
book-ends, door-stops, tapestries, etc. 





For a touch of sentiment, the following 
original suggestion may be found valuable. 
It brought results. Here it is: 

On the wedding Day— 

“The time-honored little symbol of 
faithfulness and oneness, the wedding 
ring, will be placed upon her finger. 
What a world of memories cling to 
this plain band of gold! You remem- 
ber, perhaps, your mother’s ring, which 
she wore on her dear old finger until 
its edges grew thin and sharp with age, 
but still she clung to it for all its 
memories of youth, children and love. 

And it’s true—a wedding ring should 
wear well—should ring true—just like 
true love itself. A wedding ring, 
therefore, should be chosen. with con- 
siderable care and should assay exactly 
what it is stamped. Our gold wedding 
rings are all stamped with our name. 
“14K,” “18K,” “22K,” and they assay 
right up to the mark. A generous 
assortment of apprcopriate styles and 
designs in yellow gold, white gold and 
platinum may be found in our stock. 








THE ATTRACTIVELY ARRANGED NEW 


STORE OF BROMBERG & CO., BIRMINGHAM, ALA. 
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When Business Needs Stimulating 


Letters That Make ’Em Keep Your Store in Mind 
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*UMMER days are sometimes dull days 
in the retail jewelry store. The people 
who might be prospective purchasers in 
June or in September, in the Summer 
months of July and August are apt to be 
seeking amusements outdoors and avoiding 
the shopping district and its possibly hot 
streets and somewhat deserted stores. 

This means that the jeweler must use ex- 
tra stimulus if he is to keep his receipts up 
to a satisfactory mark. When people are 
less inclined to buy more effort must be 
made to interest them. 

Some jewelers let down on advertising in 
midsummer because they feel that there is 
not much business to be had anyway. This 
means that they get only a minimum of such 
business as is moving. The trade that does 
exist goes to the jeweler who keeps adver- 
tising, or to the department store that knows 
no silent season in its advertising, or to the 
gift shops that make a special feature of 
attracting the tourist or Summer transient 
trade. 

Even though the jeweler’s advertising 
through July and August were to bring only 
negligible immediate returns, it is worth 
while to keep hammering away in order that 
the store may not be forgotten, and in order 
that when business picks up in the Fall peo- 
ple may think first of the store that has been 
kept in their minds somewhat during the 
midsummer. 

If possible, the jeweler should adjust his 
mailing list so that it will give him the 
Summer addresses of those of his, people 
who have gone away for some portion of the 
vacation ‘period. 

People who leave for Summer homes or 
camps, people who take vacations of more 
than two or three weeks, may be reached 
by direct mail advertising, by good form 
letters, reminding them that back at home 
the jeweler they know is right there on the 
job ready to take care of any mail orders or 
to execute any emergency commissions, to 
look after any repair work they want to 
send in. And such reminders keep that 
jeweler’s name in mind so that he is the one 
thought of first when a jewelry store is 
needed on the return home. 

People who have left for the Summer 
may recall that they have a clock at home 
that needed cleaning or repairs. If they are 
reminded of it, they may think it is a good 
time to have the jeweler go to the house and 
get that clock and put it in order and have 
it back in place when they return. Or there 
may be trouble with the watch taken along, 
and without knowing anything about local 
repair experts, they prefer to send that 
watch home for repairs. There may be un- 
expected needs for something for gift pur- 
poses, for prizes. 

It may be that the vacationer will appre- 
ciate being able to send to the home jeweler 


for anything needed and have it charged 
until vacation is over, thus avoiding a drain 
on the vacation fund. 

And it should not be forgotten that, de- 
spite the absence of a good many people on 
vacations, the population at home is reduced 
only by a small percentage, and those people 
at home are for the most part receiving their 
pay regularly, are getting and spending their 
income just as at other seasons. And 
jewelry store merchandise can be made at- 
tractive enough in display and in advertising 
appeal to make folks want to buy. 

In a word, it is harder to interest people 
in considering jewelry store purchases in 
midsummer, but it can be done. 

The accompanying form letters are cal- 
culated to arouse Summer interest on the 
part of absentee customers, or on the part 
of the stay-at-homes. See how you can ad- 
just these letters to your own needs and 
make them work for you. 

Dear Mrs. Greene—During these 
Summer days when you are away from 
home our store is going right on about 
its business. 

It is looking after a good many com- 
missions from people who find it more 
desirable to write back home for 
jewelry store needs than to buy from 
stores of unknown reputation. 

Perhaps you will need to have some 
piece of jewelry repaired, a watch 
cleaned, beads re-strung. 

If you want to send us anything of 
the sort and do not have a suitable box 
at hand to send it in, drop us a card and 
we will send you a mailing package all 
prepared to return the article in in 
safety. 

Just as a suggestion, do any of the 
clocks back home need attention? 

On your orders we will gladly go to 
your home and get any timepiece and 
bring it to the store for such work as 
it needs, and have it ready for you on 
your return. 

You may be sure we will give your 
needs by mail just the most careful at- 
tention possible. 

Yours very truly, 





Dear Mrs. Greene—While you are out 
of the city for more or less of the Sum- 
mer there are sure to be times when you 
will need something from the jeweler’s. 

Whatever you want can be secured 
through us, and we will give the utmost 
care to handling your orders by mail, 
telegraph or telephone. 

If you want suggestions and prices 
for something for gift or prize uses, 
write us asking for information. 

If vou want something sent on ap- 
proval, we will use every effort to sat- 
isfy you. 
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All mai] communications receive our 
attention immediately upon receipt, 

If you want anything delivered from 
our stock to any address-in town, tryst 
us with the commission. Or we will 
send any article to any out-of-town 
address. 

We shall be glad to handle all these 
matters and let the account await your 
return. : 

Next week we place on sale at very 
special prices for one week only our en- 
tire stock of wrist watches. Would you 
be interested in taking advantage of our 
offer ? 

Yours very truly, 


Dear Mrs. Greene—This is the season 
when you serve on your table more ices, 
salads, ice cream, cold drinks, such as 
lemonade, ice tea, etc. 

Have you everything in silverware 
and fine glass for such uses? 

We are showing some wonderfully at- 
tractive glassware in new patterns. 

You will appreciate our present stock 
of Summer silverware if you can spare 
time to drop in and look at it. 

Do you need a knife or fork for cut- 
ting and serving cold meats? 

Have you a pitcher of ample size for 
iced drinks? 

How about long-handled spoons, or 
shakers, or ice cream silverware? 

And salad forks? Or fruit and berry 
dishes? Or trays or special pieces and 
trays for porch lunches? 

And picnics and roadside lunches: 
would you like some inexpensive plated 
ware for such luncheon kits ? 

We are making right now a very in- 
teresting display in our windows of such 
things as you need for the Summer s¢a- 
son, 

Perhaps you have occasion to make 
wedding, anniversary or other gifts soon. 
Why not something seasonable? 

Yours very truly, 


Dear Mr. Greene—What is so im- 
portant to a man as a watch? 

And in this day of outdoor life, a 
man needs a watch that will not only 
keep correct time, but that will keep 
correct time even when not kept in just 
exactly the best position and within a 
chamois pocket. 

Wrist watches, for example. For 
golf and motoring, for boating and hik- 
ing, for general outdoor wear a wrist 
watch is of the greatest convenience. 

But of what use if it will not keep 
correct time? 

Let us show vou our sportsman’s 
watches, some in inexpensive styles and 
plain fittings, some in styles you will 
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admire and covet. All at economical 


prices. 

Whether you need a good outdoor 
watch for your own use or whether you 
want to present one to some one who 
will appreciate it, let us show you what 
we have. 

Incidentally, let us call your attention 
to the fact that we can supply you with 
a splendid stop watch for $7.50, and 
with a good, reliable pedometer for 
$3.50. 

Don’t miss seeing our special display 
of outdoor watches. 

A man’s watch, you know, is some- 
thing more than just a timepiece. It is 
to a certain extent a measure of his 
position in life. 

Yours very truly, 





Dear Mr. Greene—Have you a suit- 
able belt chain for your watch? 

For the belt-wearing man there is no 
watch chain quite as neat and convenient 
and important as a belt chain. 

A belt chain is an attractive dress ac- 
cessory. We have just the pattern that 
you will like. 

Of course, we have everything in 
watch chains, and if the belt chain is 
not adapted to your appeal, let us show 
you the chain that is. 

Don’t carry a good watch on a chain 
that has grown old and that may have 
a weakened link or hook and that may 
let your watch drop on the floor some 
day, that might even permit you to loose 
the watch by dropping it where it could 
not be recovered. 

The watch that slips out of your hand 
and goes overboard into the water, or 
out of the automobile or train, or that 
otherwise falls to disaster means a loss 
due to insecurity in chain, or lack of a 
chain. 

Every man needs a good watch chain. 

Just at present a belt chain seems to 
be the popular thing and the most con- 
venient for daily wear. 

Yours very truly, 


10,699 Advertising Signs Here Burn 
1.095.841 Incandescents 








WHEN you step into the artificial sun- 

light of the Great White Way and the 
lesser ways of New York you step into the 
radiance of more than a million incandes- 
cent lamps in 10,000 electric advertising 
displays. 

Of the 10,699 signs in Manhattan, 2,130 
mark the location of restaurants and 809 
more are those of tobacconists. Theaters 
have 477 signs and undertakers eighteen. 
The count of the Edison Company shows 
that 1,095,841 lamps are used, of which 
983,485 are of the smallest size, ten watt. 








Say, Papa, won’t you buy me a drum?” 

“No, no! you would be constantly dis- 
turbing me with the noise.” 

{No I won't, Papa; I promise I will 
only drum when you are asleep.”—Common 
Sense. 
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Profitable Direct Advertising 





HERES a letter recently sent out by Fred 
Cooper, Philadelphia, Pa., to stimulate 

the sale of graduation gifts: 
Dear Sir—How many Fathers, Mothers, 
Sisters, Brothers, Uncles, Aunts or Cousins 


have not heard conversations similar to 
this p— 
“My goodness, June is here! Mary will 


graduate in two weeks and Cousin Jack 
is to be married on the 15th! What will I 
give them? How can I find out what they 
want? It must be something lasting, too.” 

Then comes the regular discussion that 
always takes place. 

“Shall it be a Watch, Bar Pin, Pearl 
Beads or a piece of Handwrought Silver?” 

“Metal Art Work, Pottery or a Clock?” 

“Would it pay to fix up that fine old 
watch of Grandfather’s ?” 

“Or shall it be a Birthstone Ring that is 
always sure to bring good fortune?” 

“Or a fine Wesselton Diamond ?” 

And so the discussion keeps on until the 
mailman knocks at the door and a letter 
arrives from “The Cosy Compact Little 
Jewelry Shop,” in which Fred J. Cooper 
tells you he has had twenty-five years’ ex- 
perience in solving these problems, by select- 
ing unusual gifts through a PERSONAL 
STUDY OF EACH CASE. 

With the problems of Weddings and 
Graduations again here we are writing to 
remind you of our service. 

Of course, the best way to get the benefit 
of our service is by personal interview; but 
if that is impossible, you will find enclosed 
a card so arranged that you only need to 
fill it in to bring our service to you. 

It will be a pleasure to act as your Coun- 
sellor of Jewelry. 

Yours very truly. 
F., J. Cooper. 

Mr. Cooper also sends out a post card 
printed as follows and finds it pays: 
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Know Why the Customer Buys 





66 RICH reward in sales and profits 

awaits the retail advertiser who will 
make a careful study of the reasons why his 
customers buy the merchandise of their pref- 
erence,” asserted Carl L. Gibson, of the 
Standard Corporation, New York City, at 
the Second District Advertising Convention, 
June 1, at Bethlehem, Pa. 

Those who sell things—and he said we 
are all selling something all of the time— 
have open to them two roads. One, an ap- 
peal to cold, analytical logic, is always dif- 
ficult and uncertain. The other, an appeal 
to the emotions, will make a hundred sales 
where the appeal to logic will make one. 

Advertising, he said, must do more than 
to argue. It must stir latent human emo- 
tions, and he said the retail advertiser has, 
in the being of his daily newspaper, a 
wonderful medium for this purpose, for the 
newspaper is available to his uses day after 
day, week in and week out. If his adver- 
tising be done with skill, he can build im- 
pressions in the minds of his audience every 
day, gradually molding public opinion in 
favor of his merchandise and his store 
policies. The retailer should not have in 
mind, always, the sales he will make to-day, 
but the impression he will make to-day, 
against his hope of selling goods some other 
day. 

Mr. Gibson doubted that some retail ad- 
vertisers appreciate how keen is the com- 
petition of the news columns of the papers 
for the attention of the reader. The editors 
of the newspapers, he said, study what the 
public wants, and attempt to give them that. 
The advertisement. must be interesting, must 
appeal to the reader, or the reader will 
prefer the general news, the cross word 
puzzle, the editorials, the comics or other 
editorial features of the paper, and the man 
who is paying for the advertising space will 
lose a part of the money he has invested. 
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Gift Ideas. Printed matter Silver- 


Phone, Locust 8437 


203 Rush Building 


I want to keep my watch in good con- 
PLEASE SEND ME FREE SAFETY MAILING BOX. 


ware, Watches, Etc. os 


FRED. J. COOPER 
13 North 13th Street 
PHILADELPHIA 











“Light and Vision” is the title of a very 
attractive little booklet issued by the Na- 
tional Lamp Works of the General Electric 
Co., Cleveland, O. The booklet gives a 
fund of very helpful information on artificial 
illumination. Among the interesting sub- 
jects treated are: Light and Vision, Per- 
ception, Astigmatic Eye, Reading Test, Eye 
Fatigue, Glare and Vision, Illumination and 
Production. 


He believed, too, much stress is laid on 
price in most retail advertising, and he re- 
minded his audience that if a merchant de- 
pends altogether on the price appeal, he will 
lose his business just the moment some com- 
petitor is willing to cut prices a little lower 
and take a loss. Appeal based upon style, 
quality, the usefulness of the merchandise 
etc., he showed, builds for better perman- 
ency. 
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HOOVER & STRONG. INC. 
0 


Netallurgists 


Qrrice ann Works, 119 West TUPPER STREET 
BUFFALO, N.Y. U.S.A. 





Jewelry that Stays Sold 
is invariably made from 


HOOVER WHITE GOLD 


because Hoover White Gold 
“lights the diamond and stands 
the test of time.” Made in all 
karats from 20 karats down. What 
are your needs? 


Ship your sweeps, scraps, etc., to 
Hoover for refining. Our way of do- 
ing business will satisfy you. May we 
have the pleasure? 





Golden Rule Refiners - Since 19/2 
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A Perfect Lubricant for 


BRACELET WATCHES 


Like Other Fulcrum Products 


FULCRUM 
BRACELET WATCH 


OIL 


Will not gum, will not evaporate, 
and is absolutely free from 
acids of any kind. 


It does not flow freely, but has 
such viscosity that it stays just 
where it is placed, lubricating 
in the most perfect way. 











The price is 75 cents a bottle 
All material jobbers can supply it 


“If you are not using Fulcrum Oils, 
you are not using the Best Oils.” 


FULCRUM OIL COMPANY 


Franklin, Pa., U. S. A. 









































The above building is used exclusively for 
Watchwork and its kindred trades, Jewelry 
and Engraving. It was designed and built 
for this purpose only. 


A Grand and Glorious Feeling 


“How satisfying it is for a man to feel the consciousness 
of power which comes from knowing that he is master of 
something ; that he is a complete man in his line; that there 
is nothing superficial in his knowledge of his specialty; that 
he is rich in experience in some one line so that he knows 
something profoundly, broadly, minutely.’"—Marden in 
“Choosing a Career.” 

The above is just what happens to the young man or 
woman who completes a course in the Horological Depart- 
ment of Bradley Polytechnic Institute. So why not pave 
the way for just such a great and glorious feeling of know- 
ing that you are master of the situation, so far as watch 
repairing goes, and if not able to start at once, try to begin 
your studies the first of September, the beginning of the reg- 
ular school year. If you have not had our catalogue get it 
at once. Address a Post Card to 


BRADLEY HOROLOGICAL 


Dept. C, Peoria, Illinois 


requesting one. We teach Watchwork, Jewelry Work and 
Engraving. 
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HE trained watchmaker should be able to 

distinguish at a glance the difference in 
the stones before they are mounted in the 
pallet, as the impulse angle, “the part where 
the escape tooth slides across”, is not the 
same on both stones. The angle on the “R” 
stone is slight while on the “L” stone it is 
quite pronounced. This is rather a crude 
explanation but it will do for the present 
as the angles of the stones will be discussed 
later under the marking “poor angle”. Give 
the watch a few turns of the winding key 
just enough so a small amount of power is 
transmitted to the pallet. 

As a further test for pallet pivot freedom 
place a light feeler on top of the pallet near 
the jewel pin slot. Bring the pallet away 
from the banking pin until the escape tooth 
is well down the impulse face. Lift the 
feeler straight up, the pallet if free will flip 
over against the opposite banking. Repeat 
the same operation on the other stone. In 
the pillar plate underneath the pallet stones 
are two small holes called “peep holes.” 
With care a fine feeler may be inserted and 
the same test tried to determine if the upper 
pivot is free. As the location of the holes 
makes it necessary to touch the pallet near 
the stones, a light touch is required that the 
stones do not become dislodged or marred. 
It may seem to the reader that all this is 
rather a waste of time yet this test has solved 
many “poor rate” and poor motion problems 
for me, especially on watches that were not 
Jeweled. The slightest stick will prevent the 
pallet from transmitting the full amount of 
power, in fact it may cause the watch to 
stop. Specifying the angles and faces is now 
in order. Allow the pallet to rest against 
the banking pin closest to the outer edge of 
the watch. As this is an open face model 
the escape tooth is resting on the long flat 
surface of the “R” stone. This angle of the 
stone we shall term the “locking face”. The 
part of the escape tooth that is in contact 
with the stone is the “looking plane”. The 
point of the tooth nearest the stone is the 
heel” and the point away is the “toe”. The 
surface between the toe and the heel is the 
‘driving plane. That part of the stone that 


_—. 
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the escape tooth slides across is called the 
impulse face. The reader should memorize 
these terms as they will be mentioned often. 

The distance that the locking plane of 
the escape wheel tooth overlaps the locking 
face of the pallet stone is called the “lock.” 
How to determine the amount of lock this 
watch has and compare it with what the 
correct lock should be will require the knowl- 
edge of the banking to a drop. 


Chapter 3 
BANKING TO A DROP, AND THE CORRECT LOCK 


The escape tooth being locked on the “R” 
stone turn the banking pin closest to the 
center of the watch so as to bring it as 
close as possible to the pallet. When the 
pallet is moved over to the banking the 
escape tooth leaves the locking face and the 
driving plane is in contact with the impulse 
face. It cannot slip all the way over as 
the banking pin you have just moved for- 
bids it. Next turn the banking screw back 
very carefully until the escape tooth does 
drop off the “R” stone and comes to rest 
on the “L” stone. Then move the outside 
banking screw as close to the pallet as pos- 
sible, push the pallet over to this banking 
and turn it back until the escape tooth drops 
off the “L” stone and rests at lock on the 
“R”. The distance covered by the escape 
tooth on the stones is the lock. 

This simple little operation is very im- 
portant when trying to locate escapement 
errors and it will be found that if this is not 
understood the reader will soon be in a 
muddle in solving the problem. 

The next question.is—just what is a cor- 
rect amount of lock? Authorities differ 
slightly on this subject and I shall cite the 
two extremes. 

Using the pallet stone itself as a means 
of comparison there are some that advocate 
that the lock should be about one tenth of 
the impulse face of the pallet stone. Others 
instruct that it should be one fifth of the 
impulse angle on the “R” stone and one sixth 
on the “L” stone. As a further means of 
comparison the thickness of the hair spring 
indicates fairly well the amount of lock 
wished by the parties first mentioned while 
twice that diameter would be just a little 
more than the latter. 


It is not my wish to enter any controversy 
either in regards to the merits of any certain 
escapement or conclusions arrived at by other 
writers so I will simply state that as far as 
store work is concerned either one of these 
lock dimensions or any where in between will 
be perfectly satisfactory. 

We have laid the foundation for the 
escapement student when he clearly under- 
stands “banking” to a drop and is able to 
judge what a good lock is. Of course it 
is but the first step of a long ways to go 
but it is better to instruct in each little de- 
tail and in time gradually build up, until we 
have the escapement clearly in mind, and the 
working as a harmonious whole. 

To read the following pages of this article 
cursorily will bring but small benefit. To 
insure success a close application of thought 
will be required. 

In the preceding paragraph we have used 
comparison as a means of judging the amount 
of lock a watch should have. No doubt 
many students have been perplexed when 
reading articles in noting that a lock should 
be a certain number of degrees. For ex- 
ample the claim might be that a lock should 
be one or two degrees. Degrees may be 
either linear or circular. The first would be 
the distance from point to point in a straight 
line as in measuring with a micrometer. 
The distance around any circle, regardless of 
its size, is 360 degrees. 

If there were no obstacles, so that the 
pallet could be spun all the way around in 
the watch, the corner of the stone where the 
lock takes place would describe a circle with 
the pallet arbor as its center. As all circles 
measure 360 degrees in circumference, a 
lock of one degree, would be 1/360th of 
this circle. It is obvious that if the linear 
degree was meant the lock would be the same 
on a 10° size watch as on an 18-size, which 
of course would be incorrect. As the thick- 
ness of the hair spring does not graduate 
proportionately, with the increase in the lock 
the student must use his judgment somewhat. 
On a 10° size watch a lock the depth of 
the hair spring thickness would be safe. 
But it would be the extreme limit. Any- 
thing less would be apt to leave an unsafe 
escapement. On a 16 or 18 size the hair 


_ spring diameter would be an excellent lock, 


and twice that amount would be a shade too 
much. 

The subject of lock we will pass over 
quickly, for the present, as the perfect test 
for lock is made with the balance in the 
watch. Sufficient to say that the escape 
tooth does not come safely to rest at lock 
when the pallet is moved from one banking 
to another. A lock that is too strong should 
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ALL-IN-ONE OUTFIT wih == = =——s& «FLOOR SPACE 
=< POLISHING DUST COLLECTOR 2 x 6 FEET 


DRILLING FOR THE SHOP _ si Shipped all Complete 


near SHOWROOM Git} = set up as shown, ready 


POLISHING STOCK ROOM Sele , Uh to go right to work, 








MELTING 
ANNEALING A One-Man Outfit 


SOLDERING ; 
CASTING that does the saine yy a ae " z. am 


) = Runs from 
SAND BLASTING |W°rk as is expected #f|))|) Meum 1 i i 
of a factory. OT hie Yi S il 


WA mT 
1 i i : te E S| f | , 
a a) mm Electric 


: Sabi sisi - ama a — _ a dull : i DAL: ned i Light 
pa = Si Fit, i ree Socket 


—— 


GOOD 
TOOLS 


will make your 
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THE NEW GRAVER SHARPENER 


The simplest and most practical, with this tool 
an apprentice can sharpen any style graver any 
angle, any height, perfectly in one minute, a trick 
that the most experienced engraver can not do as 
well in ten minutes the old way by hand. 

Endorsed by hundreds of the best artists in the 
engraving profession. It does the work right and 
saves time. Substantial in design, well made an 
finished. Rollers are hardened steel. Frame 3s 


nickel plated. , 
Price, $5.00 
Order from your Jobber 


Hammel, Riglander & Co. 
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209-211 W. 14th St. New York 
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be remedied at once as it is almost certain 
to cause a sluggish motion of the balance. 

As banking screws are made with the post 
set to one side it is possible to bank a watch 
| to the drop and leave the post in a choice 
| of two positions. The distance from the 
pallet arbor to the post that should be de- 
cided upon should be the greatest. In other 
words when banking to a drop, turn the 
screws in the direction that will leave them 
as far as possible from the pallet arbor when 
the drop occurs. The effect upon time is 
negligible but the reason for having the bank- 
ing at this point is well worth knowing. 

According to angular measurements less 
slide will be required, the freedom for escap- 
ing remains the same and the unlocking re- 
sistance has been cut down a trifle. Have 
the escape tooth resting at lock on the “R” 
stone, move the pallet away from the bank- 
ing just enough so the escape tooth slides 
back to the unlocking corners of the “R” 
stone, but does not start down the impulse 
face. While this is being done it can be 
noticed that the escape wheel is being turned 
backward against the power of the train. 
The movement is slight, but it is there and 
theoretically is carried back all the way 
through the source of power. 

The stronger the lock the greater distance 
must the train reverse, and the more severe 
the shock becomes, as the balance swings in 
and the jewel pin unlocks the escapement. 
The sliding friction of the escape tooth on 
the stone are of secondary consideration, 
when a strong lock is causing a poor motion 
of the balance. The fact that a strong lock 
reverses the train further and also leaves the 
pallet in a position where, when the jewel 
pin strides it for the unlocking the “leverage” 
is poorer than on a watch with a neat lock, 
more than off-sets the sliding frictions. 

As the circular pallet which is used in 
American watches has more unlocking re- 
sistance than one with equidistant lockings, 
it is well to avoid a strong lock. This weak- 
ness of the circular pallet is balanced by the 
point in its favor of supplying a more even 
impulse than the equidistant locking pallet. 
From a timing stand point, too vigorous an 
action in the unlocking is very disturbing. 

To distinguish a circular pallet from one 
with equidistant locking.—A circle with the 
pallet arbor as its center would touch the 
pallet stones at the locking angle on both 
stones when the pallet is made with equi- 
distant locking. The same test made with a 
circular pallet will bring the line midway 
on the impulse angle of both stones. 

When a watch is banked to the drop and 
the pallet is moved from banking to bank- 
ing, the distance that the tail of the pallet 
moves 1s governed by the amount of lock. 
The less lock the shorter the arc of the 
pallet, the more lock, the further it swings. 
It is a well established fact that the less the 
Pallet and balance are in contact, the better 
the timing results will be. This is one of 
the reasons for the gradual passing of the 
single roller escapement and the increased 
trend toward double rollers. 

To make a good single roller watch on a 
Production basis and keep to fair escapement 


angles and a good safety action, a pallet 
— of 14° is about the best that can be 
one. On a double roller an action as low 


° : 2 
as " can he accomplished on high grades 
W. Aang tork action is not at all unusual. 

€ will repeat the thought expressed a few 
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pages back. Imagine the pallét free to swing 
all the way around, the arbor acting as a 
center. The tail would describe a circle. 
As the distance around any c'rcle regardless 
of its size is 360° a watch with 10° of fork 
action would swing 1/36 part of the circle we 
have in mind. 
Chapter 4 
IMPULSE ANGLES — DRAFT-DROP — INSIDE AND 
OUTSIDE 

Very often it happens a pallet stone be- 
comes chipped or broken and so badly that 
it must be replaced. In order to do this and 
get good results, a fair knowledge of a good 
angle is necessary. When speaking of the 
angle | shall limit this to the angle of the 
impulse face. The angle or “pitch” as it is 
usually known of the entire stone toward the 
escape wheel, is of small concern to the 
repair man as the slots in the pallet for the 
stones are accurately located at the factory 
during the construction. Just enough space 
is left to allow for shellac which holds the 
stone in place. 

To commence it will be noticed that we 
have the escape tooth at lock on the “R” 
stone. The only part of the tooth in actual 
contact with the stone is the extreme point 
at the corner of the impulse plane and the 
locking angle, called the heel. To an un- 
trained eye the tooth and the stones might 
seem to be in contact the entire distance of 
the lock but such is not the case. In 
bringing the pallet across to the opposite 
banking very slowly, note that as the 
escape tooth leaves the locking face and 
starts down the impulse face, the heel of the 
tooth seems to be in contact with stone 
almost the entire distance across, after 
which the two surfaces meet. When I say 
note this I may be asking too much as the 
angle of light is very small. The principal 
thing is to impress upon the reader that the 
main point of drive from the escape tooth 
should be the heel. 

If a stone is fitted so that when this test 
is tried and it shows clearly that the driving 
point is the “toe” of the escape tooth, change 
the stone at once for one with more angle. 
Theoretically there is a slight difference in 
the amount of space that exists during the 
various stages while the driving plane of 
the tooth is traversing the impulse face of 
the “R” and the “L” stone. If the angle of 
the pallet stone is so strong that when the 
heel of the escape tooth is nearly across 
and considerable space is found between the 
two surfaces, this condition is incorrect 
and the stone should be chanzed for one 
with less angle. 

Perhaps the hardest single point for the 
beginner to grasp in escapement study is to 
distinguish between draft and slide. To a 
certain extent they are the same thing, act- 
ing with a common purpose, yet there is a 
point where the action of slide nas not com- 
menced and the force of draft exists though 
inert. If I should at this time enter into a 
discussion on both draft and slide it would 
do more to confuse the student than he 
realizes. Pursuing the policy of the pre- 
ceding pages which is, “one point at a time 
in its proper order” a few remarks will be 
given on draft. Slide is the /ast subject a 
teacher of the escapement should give and 
it will be covered in the latter part of this 
article. The watch is still banked to a drop. 

Have the pallet at rest at either banking 
pin, preferably the outside pin, which leaves 
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the escape tooth at lock on the “R” stone. 
With a pair of tweezers on a fine feeler 
touch the outside edge of the pallet at the 
tail so that it is forced away from the bank- 
ing until the escape tooth is almost ready to 
leave the locking face and start down the 
impulse face. By taking away the feeler 
the pallet returns at once to its starting 
position snugly against the banking pin. 
This is a very delicate test but illustrates 
nicely the action of draft. 

In case this particular watch upon which 
you are making the test fails to respond do 
not become discouraged and feel that you 
are not grasping the point in question. A 
great many watches are manufactured 
where the escapement has been designed 
with the presumption that a good draft 
would exist yet this condition is lacking un- 
less every part, such as pivots, side shake, 
etc., are 100 per cent. perfect. Even though 
the draft action fails to respond to the test 
we have mentioned there is generally enough 
draft to hold the pallet snugly against the 
banking after it has arrived at that point. 
Draft consists of a leverage that draws the 
pallet toward the banking pin while the 
escape tooth is on the locking face of the 
pallet stone. The mechanical reasons for 
this force are the angles such as pitch of 
the stone, locking plane, etc., and the fact 
that on the “R” stone the force of the 
escape wheel tooth is toward the pallet 
arbor, while on the “L” stone it is away 
from the arbor. 

The distance which the escape wheel 
travels, to say “jumps,” would perhaps ex- 
press it better, when the teeth are not in 
contact with either stone, is generally men- 
tioned as “drop.” As this is a complete 
loss of power it should be as small and as 
equal as possible on both stones. 


NUMBER 1, CLOSE INSIDE 

Have the pallet against the banking with 
the escape tooth locked on the “R” stone. 
Move the pallet to the opposite banking. 
This causes the escape tooth to leave the 
“R” stone entirely. The distance from its 
toe to the “R” stone should be noted. 

NUMBER 2 

Move the pallet back to the other pin 
which will cause the escape tooth that was 
at lock on the “L” stone to leave it entirely. 
If the distance from its toe to the “L” 
stone is considerably greater than in No, 1 
this is termed “close inside.” When the 
distance is less in No. 2 and considerably 
greater in No. 1 it is termed “close outside.” 
The customary rules followed when there is 
an error in the amount of drop are fairly 
well agreed upon by horologists. The drop 
is effected more rapidly by moving the “L” 
stone. Move the “L” stone only when the 
drop is closest on the inside and the lock is 
strong. If the lock is strong and the drop 
is closest on the outside move both stones. 


Move the “L” stone out and the “R” stone 
in until the lock is correct. If the drops 
are fairly equal and the lock is to be 


changed move the “R” stone. 

To be perfectly frank with the student I 
should advise him to use none of them at 
present. If he follows the directions of this 
article it will be found to be a rare case 
where the drops are far enough off to cause 
any trouble and the drops will take care of 
themselves. 

(To be continued) 
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Say HORE Jewel 


The Hoke-Jewel Soldering Torch is 100 per 
cent better than the old style mouth-blow- 
pipe; it is quicker, it is easily handled, it is 
inexpensive, and it uses ordinary gas and 
oxygen. 

It solders gold, white gold, silver, platinum; melts, brazes, anneals, 
welds—makes rings seamless; broad or thin flame;—regulated at a 
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Ask for Catalog C. S. 
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UNITED STATES PATENTS 


Issue of July 7, 1925 
1,544,619. ORIENTAL CHAIN. Francis J. 
WakeFIELD, Attleboro, Mass., assignor to The 
Leach & Miller Co., Attleboro, Mass. Filed 
Sept. 15, 1924. Serial No. 737,707. 
In an ornamental chain, a series of hollow units, 
each unit comprising a back wall, end walls, side 








walls, retaining flanges on the side walls, a carrier 
plate comprising cups engaging the inner face of 
the back wall and a web connecting the cups, and 
ornaments seated in the cups and overlapped by 
the flanges, and means for flexibly interengaging the 


units. 

1,544,652. CLOCK. THeEopoRE Knutson, Norma, 
N. Dak. Filed Sept. 9, 1924. Serial No. 736,- 
781. 


In combination, a movable member, a yieldable 
means constantly acting to move the movable mem- 
ber to a normal position in one direction, a pan 
on the movable member, a water dripping mechan- 
ism for supplying drops of water on the pan to 





















4 





intermittently move the movable member in the 
other direction against the action of said yieldable 
means, and a clock hand operating mechanism ac- 
tuated by said movable member, said pan being 
adapted to discharge the drops of water there- 
from upon being moved by the latter so that the 
movable member will be intermittently returned 
to its normal position by said yieldable means. 
1,544,932. WATCH CASE. WItzert 

Plainview, Tex. Filed) March 31, 

rial No. 703,200. 

A watch case comprising in combination an 
outer frame and an inner frame, a circular rim 
member apertured at diametrically oppossed points 


PETERSON, 
1924. Se- 





sll 
and disposed within said outer frame, a plurality 
of inwardly directed pin members carried at a 
Plurality of points about the periphery of said 
ge rim member, a second circular rim mem- 
at sowtiod by said inner frame and having a 
Plurality of pins extending outwardly from the 
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SYMINGTON and 
Mich. Filed 


RING. Tuomas W. 
Detroit, 


67,772. 


surface thereof, a number of said pin members 
Cuartes E. Ktuink, 


registering with the apertured points in said first 
mentioned circular rim member and the other of 
said pin members being concentrically aligned with 
corresponding pin members on said first mentioned 
circular rim, and spiral springs disposed on said 
pin members between the inner surface of the first 
mentioned circular rim member and the outer sur- 
face of the second mentioned circular rim mem- 
ber whereby said watch operating mechanism freely 
floats within said outer frame shielded from shocks 
and jars to which said outer frame may be sub- 


April 7, 1924. 
patent 7 years. 


Serial No. 9,187. Term of 





jected. 

1,545,096. COLLAR BUTTON. Joun J. Hatti- 
HAN, Chartley, Mass., assignor to Freeman- UNITED STATES TRADE-MARKS 
Daughaday Co., Chartley, Mass. Filed Oct. [The following trade-marks have been adjudged 
17, 1924. Serial No. 744,270. entitled to registration under the Act of Feb. 20, 


A button having a hollow head portion, a reduced 
shank portion and a base flange, all formed of a 


1905, and are published in compliance with Sec- 
tion 6 of said Act.] 
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Ser. 209,408. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Tue Keystone Watcu Case 
Co., Riverside, N. J. Filed Feb. 11, 1925. 
Under ten-year proviso. 


OLUMBIA, 


Particular.description of goods.—Watches, Watch- 





single integral piece of metal, a non-metallic base 
member engaging said flange, and an auxiliary con- 
nector member housed in said button shank by 
which the metallic portion of the button is con- 
nected to the non-metallic base member thereof. 

cases, and Watch Movements. 


DESIGNS Claims use since Jan. 1, 1895. 
67,740. RING OR SIMILAR ARTICLE. Atzerr Ser. 209,438. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE. )J. F. Sturpy’s 
Sons Co., Attleboro Falls, Mass. Filed Feb. 
11, 3925. 


) Curdymaid. 


Particular description of goods.—Buckles, Key 
Rings, Chain Fasteners, Spring Rings, Tie Clasps, 
Lapel Buttons, Brooches, Cuff Buttons, Badges, 
and Chain Bars, All of Which are Made of or 
Plated with Precious Metals; Chains for Personal 
Adornment, Bracelets, Cuff Links, Charms, Fobs, 
Fendants, and Finger Rings. 

Claims use since Feb. 5, 1925. 

Filed March 28, 1925. Se- Ser. 210,701. (CLASS 28. JEWELRY AND 





Brop, New York. 





rial No. 12,922. Term of patent 3% years. PRECIOUS - METAL WARE.) hcg 
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67,741. RING OR SIMILAR ARTICLE. Atsert eS Cy oe Sa 

aa The lining in the drawing indicates the color 
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Particlular description of goods.—Jewelry, Cuff 
Buttons, Emblems; Pocket, Paper, Fruit, Butter, 
| and Table Knives; and Belt Buckles and Belt- 
VU Buckle Sets, All Being Made of or Plated With 
Precious Metals, Wholly or in Part; Finger Rings, 
Pins, Chains, Bracelets, Necklaces, and Pearls and 
Frecious Stones. 
Claims use since 1889. 


























Filed March 28, 1925. Se- 
Term of patent 3% years. 
Morris Porrack and 


3rop, New York. 
rial No. 12,921. 


67,764. FINGER RING. 


Ser. 211,482. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Jonas Kocu, New York. 
Filed March 23, 1925. 


Predwaowt 


Particular description of goods.—Watches and 
Parts Thereof. 
Claims use since May 17, 


Ser. 211,787. (CLASS 27. 





ApraHAM Potrack, New York. Filed May 5, 
1925. Serial No. 13,323. Term of patent 3% 
years. 


1923. 
HOROLOGICAL IN- 
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STRUMENTS.) 
Fa. Filed 
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A umilton 


Particular description of goods.—Watches, Watch 
Moveinents, and Parts Thereof. 
Claims use since 1892. 


Hamitton Watcu Co., Lan- 


caster, March 28, 1925. Under 10- 


Trade Mark Registration Renewed 

44,72. PLATED CHAINS. Registered July 18, 
1905. J. F. Srurpy’s Sons. Renewed July 
18, 1925, to J. F. Sturdy’s Sons Co., Attleboro 
Falls, Mass. 

47,397. PENS, PENHOLDERS, FCUNTAIN 
PENS. Registred Oct. 31, 1905. Tur Spen- 
CERIAN PEN Co., New York, a corporation of 
New Jersey. Renewed Oct. 31, 1925. 








Jeweler A. F. Souder, Enfield, N. 
spent a few days recently in Lancaster. 

Paul <A. Hirsch, head engraver 
Willard F. Davis, Wilmington, Del., 
a late visitor. 

Carl Brecinig, of the traveling sales 
force of the H. S. Meiskey Co., is off on 
a western business trip. 

H. M. Musser and wife have returned 
from a tour of France, Switzerland, 
Hungary, Austria and Germany. 

Charles E. Foose, of the Non-Retailing 
Co.’s traveling sales force, is enjoying 
cottage life with his family at Mt. Gretna, 
ra. 

The annual Thursday half holiday 
started here July 9, closing Sept. 3. 
Excepting Saturday evening the stores now 
close at 5 Pp. M. 

Harry Bautsch, of Detroit, son of jeweler 
C. H. Bautsch, Pine Grove, Pa., a graduate 
of the Bowman Technical School, and John 
Unger, watchmaker for the elder Bautsch, 
were recent visitors here. 

The local police are still looking for the 
swindler who victimized Jeweler Benjamin 
Lichtenstein some time ago with a bogus 
check, but it is now believed the fellow 
was a stranger and is no longer in this 
section. 

The Dudley watch factory, some months 
ago sold at public sale by the receiver to 
P. W. Baker, Lancaster County, is being 
operated by its new owner with the old 
force, but it is understood that the organi- 
zation of a stock company is contemplated, 
with the idea of extending the operations 
of the factory. It is located in a new 
building and all the machinery is practically 
new. 

Lancaster pocketbooks have been pretty 
well drawn on lately by “drives.” The 
local Y. M. C. A. wants a quarter of a 
million dollars, but has only secured so far 
about $190,000. The local American Legion 
is still shy by some thousands on its quota 
for the $5,000.000 Endowment Fund, and 
the Salvation Army has not yet secured all 
it asks for. Several other lesser campaigns 
have also been on the “give till it hurts” 
program. 

Among recent visitors here were Philip 


for 
was 


THE JEWELERS’ CIRCULAR 
A. Hofer, with J. H. Eggleston, Fayette- 
ville, N. C., and his brother, J. M. Hoffer, 
of the jewelry firm of M. H. Heyman & 
Co., Camden, S. C., both graduates of the 
3owman Technical School. J. M. gradu- 
ated in 1912, took a job with the Heyman 
Co., and is now one of the firm. Miss 
Marie Baker, daughter of jeweler H. A. 
Baker, Hagerstown, Md., a student of the 
3owman Tech., is home on a_ vacation. 

While business might be better the 
jewelers generally say they have no cause 
for complaint, as trade is fully up to what 
it was this time last Summer. Reports 
from the numerous jewelers in the county 
indicate very satisfactory business, all 
things considered. Lancaster county’s to- 
bacco crop figures largely in the business 
circles of Lancaster county, and as weather 
conditions have lately been favorable to the 
growth of the young plants a very optimistic 
feeling now prevails. This crop annually 
puts into the pockets of the growers from 
$4,000,000 to $7,000,000, most of which stays 
right in the county, and Lancaster’s busi- 
ness places get their share. 











Henry Gordon is on his way to Poland 
for several weeks. 

Nathan Alberts is back in his accustomed 
place of business after a very pleasant three 
weeks m Florida. 

Charles G. Beckwith and his wife are on 
a trip by automobile through Canada. They 
will be gone a month. 

William Taylor, formerly at 333 Wash- 
ington St., has sold out his business and 
gone to Florida to live. 

Mrs. Louise Cartier, New Bedford, one of 
the less frequent visitors, was in Boston last 
week calling on the trade. 

Arthur Stearns, Lynn, and his wife, have 
returned from a trip to California. While 
west Mr. Stearns took part in the Shriner 
convention. 

A. Anshen, formerly in partnership with 
T. Rockman in the Jewelers’ building, has 
started in business for himself in the Wash- 
ingten building. 

Fred C. Davis has bought the interest of 
John Folsom in the business carried on in 
Raverhill. It formerly belonged to Al Kim- 
ball & Son and had been in the Kimball fam- 
ily for upwards of a century. 

Samuel Bellar has gone to Europe. Be- 
fore sailing he was given a farewell recep- 
tion by business friends at the Hotel West- 
minster, who presented a traveling bag to 
him. Louis F. Guiness was toastmaster. 

]). D. Burns, vice-president ‘of the A. Paul 
Co., with his wife and family, is at Aganquit, 
Me., for the month of July. G. A. Felter, 
secretary, with his family, has chosen 
Chebeague Island, Me., for a similar period. 

Ralph Bold, of the David Nemser Co., has 
returned from his vacation and gone on a 
business trip through New York State. 
Frank H. Jackson, also back from Summer 
holidays, is now touring through western 
Massachusetts and Vermont. 

Charles W. Alsterlund & Co. has made an 
assignment to Leon L. Silbert, 27 School 
St., for the benefit of creditors. Mr. Silbert 


July 15, 1995 
says that the book assets, amounting to $16. 
000, equal the liabilities. The assign , 
Mr. Silbert explains, was due to the alleged 
misappropriation of some of the assets by g 
former employe. 

The Waltham watch factory opened July 13 
after closing down for the usual two weeks! 
holidays. I, E. Boucher, manager, has gone 
to Chicago to take up business matters there 
An unusual visitor was at the factory fog 
two weeks, namely, W. P. Sackville, pro. 


prietor of Watches, Limited, Birmingham, = 
England. He is the head of the only chaig © 


system of stores in England devoted entirely 
to watches. A. R. Harmon, of the Londop 
offices, also was a welcome visitor at the 
factory. 

Lieutenant Inspector Benjamin Alexander, 
one of the keenest officers ever connected 
with the Boston police department, lost his 
life in the Pickwick Club disaster iu the line 
of duty, while he was trailing a man wanted 
for the taking of $10,000 worth of jewels 
from the jewelry firm of Hall & Edwards, 
118 Tremont St., more than two weeks ago, 
In a pocket of the officer’s clothes was found 
a rogue’s gallery picture of a man alleged 
to be the one wanted. Several days ago 
Alexander had reported that he had discoy- 
ered that the man had taken an office on Tre- 
mont St. Two weeks ago the man disap- 
peared with $10,000 worth of jewels, which, 
the police allege, he had obtained through 
a trick by means of a memorandum. It was 
known to the police authorities that Alex- 
ander had heen expecting some valuable news 
of the whereabouts of the man at the club. 





Allentown, Pa. 





Harry J. Dotter, the jeweler of Lehighton, 
and his wife motored to Oswego, N. Y.,, 
over the Fourth. 

Frank J. Loeper, 928 Penn St., Reading, 
and his family are enjoying a two weeks 
motor tour through Canada. 

Ira H. Landes, of the firm of Faust & 
Landes, jewelers, and Mrs. Landes motored 
to Atlantic City over the week-end. They 
are registered at Haddon Hall. 

Frank Cohen, Bethlehem, recently took 
unto himself a wife. Their honeymoon was 
spent in Atlantic City. Mr. Cohen is 4 
brother to A. Cohen, of “Come-down-the- 
hill-and-save-a-bill” fame, 393 Hamilton St, 
Allentown, who is also in the jewelry busi- 
ness. 

The following manufacturers’ representa- 
tives are calling on the trade in this locality: 
C. W. Blade, with the E. Ingraham Co.; 
Frank Karp, with M. J. Stern & Bro. ; James 
J. Townsend, with Oneida Community, Ltd, 
and Charles S. Foose, with the Non-Retail- 
ing Co. \ 

Miss Ellen Sherr, who appeared as “Miss 
Allentown” in the Atlantic City Beauty 
Pageant some years ago, recently resigned 
her position as a saleslady in the jewelry 
store of Faust & Landes and has accepted 
a similar position with MacPherson, the 
jeweler. ; 

Faust & Landes, being the lowest bidders 
recently received a contract from the Allen- 
town School District to furnish all the wall 
clocks required for the new Junior Hig 
School, just completed, as well as clocks 
for various other school buildings through 
out the city. 
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